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BC AVIATION HOLDING 
GROUP PLANS 10 FORM 
2 INSURANCE COMPANIES 


They Would Have Financial Back- 
ing of $200,000,000 Parent 
Organization 





BOTH FIRE AND CASUALTY 


Would Bring G. B. Grosvenor, 
Aviation Corp., President, Ac- 
tively Into Insurance Limelight 





It became definitely known this week 

that The Aviation Corporation, one of 
the most powerful of. the aeronautical 
holding and development companies, 
which has a capitalization of $200,000,000, 
is planning the formation of two avia- 
tion insurance companies to be known 
as the Aviation Insurance Co., and the 
Aviation Indemnity. The completion 
of this step will bring into the aircraft 
insurance field two new companies 
backed substantially by strong financial 
interests and with the bright prospects 
of a nation-wide business at its beck 
and call, due to the wide contacts and 
numerous subsidiaries of the parent hold- 
ing company. 

Graham B. Grosvenor, the president 
of The Aviation Corporation, will un- 
doubtedly occupy a high executive po- 
sition in the two insurance subsidiaries. 
Mr. Grosvenor, who is widely known for 
his organizing ability, started his busi- 
ness career at the age of fourteen as an 
office boy in the Otis Elevator Co. He 
tose in this organization to be vice-presi- 
dent and upon his resignation went into 
free lance work as a consulting engi- 
neer. Becoming interested in aviation, 
he joined forces with Sherman M. Fair- 
child to become president of the Fair- 
thild Airplane Manufacturing Corpora- 
tion. It was in March of this year that 
he assumed the leadership of The Avi- 
ation Corporation, believing that the in- 
dustry stood in urgent need of a com- 
pany to co-ordinate and integrate the ac- 
lvities of the various independent en- 
lerprises through the centralization of 
controlling ownership. 


Controls Important Airway Corporations 


counee its organization The Aviation 
i rPoration has made rapid progress 
age zing its original plans for 
a interests in several large and 
wy established companies. Up to 
vetlel _ acquired control of the Uni- 
hea Viation Corporation, the Colonial 
ating Te Corporation, the Fairchild Avi- 
wich rporation and the Southern Air 
teil Port, Inc., all of which conduct ex- 
~'Sivé air mail and passenger air travel 


més in vario i 
States us parts of the United 


_ The Aviation Corporation has also an 
Mportant in 


x Av terest in the proposed Ben- 
a lation Corporation, which will be 
mena of a number of airplane parts 
tid nT It has an option on the 
fone © manufacture in this country the 

8 German Rohrbach flying boats 
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PHOENIX 


Assurance Company, Ltd. 


of London 


150 William Street, New York 


A Corporation which has stood the test 
147 years of successful business 
Abso- 


World-wide interests. 


Excellent Service and Facilities 








Indemnity Company 
150 William Street, New York 
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A “Split-Second” Example 


Last week Thursday morning at ten o’clock Malcolm 
Adam, our Supervisor of Applications and Death 
Claims, received a phone call from one of our repre- 
sentatives in New York. He had recently delivered 
$200,000, and he stated that ne could place $100,000 
additional if the policy could be delivered that day. 


That was at 10 o’clock in the morning. 
ance was quickly arranged, and the involved, special 
beneficiary provision was drawn up. 
o’clock a Home Office messenger left the Philadelphia 
station for New York City, and delivered the policy to 
this Agent a few minutes after 3 o’clock. 
know if we can,” or “We'll try,” or “We'll see what we 
can do, but it’s pretty short notice,”—nothing of that 
Instead, Split-Second-Service! 


kind. 


Any of our General Agency offices in New York is at your instant 
command for equally immediate attention in a surplus line, broke- 


rage, or any other kind of case:— 


J. Elliott Hall 
McWilliam & Hyde 
Ralph G. Engelsman 
Rooney & Vermilye 
Jos. A. Eckenrode 
John 4. Stevenson 
J. A. Goulden & Son 
David B. Adler 


Wm. H. Kingsley, Vice-Pres. 


5u Church Street 
285 Madison Ave. 
2 Park Avenue 
141 Broadway BARclay 
26 Court St., Bklyn. TRIangle 


150 Broadway RECtor 
80 William Street JOHn 
1775 Broadway CIRcle 


Wa. A. Law, President 





The reinsur- 


Then, at one 


“We don’t 


CORtlandt 7800 
CALedonia 3720 
CALedonia 1872 


Hugh D. Hart, Vice-Pres. 


The Penn Mutual Life Insurance Company 


Independence Square 


Philadelphia, Pa. 


Founded 1847 








N.Y. LIFE STATEMENT IN 
EUROPEAN PRESS TELLS 
RUSSIAN SETTLEMENT FACTS 


Non-Soviet Policyholders to Get 
Twelve Cents Per Rouble Of 
Cash Values 


COVERS LAW FEES ALSO 











No Settlement Yet With Residents 
Or Citizens Of Soviet Russia; 
Caution About Lawyers 





Last September the New York Life 
Insurance Co. made a general announce- 
ment in Europe and in America of its 
willingness to settle with such holders 
of its policies issued in Russia before 
the Bolshevik revolution who were 
neither residents nor citizens of Soviet 
Russia. Since that time it has been 
making settlements of such policies on 
the basis of twelve cents per rouble of 
the cash surrender value of the policies 
at the time the company’s offices were 
closed by the Soviet in December, 1918, 
without interest. Settlements on that 
basis have been made with a large num- 
ber of individual policyholders who were 
not represented by attorneys and who 
dealt directly with the company. 

The company has also recently made 
settlement agreements relating to a con- 
siderable number of non-Soviet Russian 
policyholders represented by different 
groups of New York attorneys. These 
settlements have been made on the same 
basis as individual settlements, namely, 
twelve cents per rouble of cash surrender 
value, without interest, but the company 
in settlements with groups of attorneys 
has also allowed an additional sum on 
account of attorney’s fees and expenses 
incurred by policyholders in the prose- 
cution of their claims. Such attorney’s 
fees, however, have been limited to casés 
which were in the hands of the attor- 
neys before the company made its gen- 
eral announcement of willingness to set- 
tle with policyholders directly on the 
twelve cent basis. 


The Rouble 


The pre-war value of the rouble was 
fifty-one cents, so that these settlements 
place a present value on the non-Soviet 
policies of approximately 23% of their 
cash surrender value in 1918, without in- 
terest. 

These settlements have given rise to 
many misleading reports as to the basis 
on which they were being made; and in 
order to set these misleading reports at 
rest the company has authorized the 
publication in European newspapers this 
week of an announcement stating the 
facts concerning the settlements, those 
which have been made and any further 
settlements which may be made. 

The Eastern Underwriter publishes be- 
low a copy of the statement of the New 
York Life which was signed by Walker 


(Continued on Page 4) 
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UNTIL YOU SEE 


DON’T BELIEVE [fl % 


bering 
the st 
Great 
where 


The Chinese sailor paints eyes on the 
prow of his junk, in order that it may 
see its way through the fogs of the 
rivers. He has done it for centuries, 
but he has never kept any record of those 
junks that were sunk through collisions, 
notwithstanding the eyes. . . . . . 
The efficient man no longer apes a thing 
because it has been done before. Reduced 
to its simplest term “efficiency” is 





service — service in behalf of the life 
underwriter (life insurance agent) through ne 
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0’Connell Manager For 
Fidelity In Brooklyn 


STARTS NEW AGENCY THERE 

















Young Agent Numbers Many Long 
Island Celebrities Among Clients; 
Offices in Montague-Court Bldg. 





The Fidelity Mutual Life has ap- 
pointed Charles B. O’Connell manager in 
Brooklyn where offices have been opened 
in the Montague-Court building, suite 
1201. Mr. O’Connell has a wide acquaint- 
ance in the insurance business and is 
a million dollar personal producer, num- 
bering his clients some of the leaders of 
the stage and other celebrities in the 
Great Neck, L. I., colony of notables, 
where he makes his home. Ring Lardner, 









CHARLES B. O’CONNELL 


Herbert B. Swope and Willie Hoppe are 
among his clients. 

Although only twenty-nine years old 
Mr. O’Connell has been among the lead- 
ers on Long Island and in 1927, his first 
year in ordinary insurance, he ranked 
second in production among all the 
agents of the Aetna Life in this coun- 
try and Canada. 

Mr. O'Connell is thoroughly familiar 
with the Long Island territory as he was 
born at Manhasset where he graduated 
from high school before attending New 
York University. For many years he 
has made his home at Great Neck. He 
began his business career as a teller in 
the Bank of Nassau County, now the 
Great Neck Trust Co. He has several 
brothers who are prominently identified 
with the Long Island real estate 
business, 

The O'Connell agency of the Fidelity 
Mutual is already functioning on a go- 
ing basis. Francis X. Dunn, formerly 
with the Brooklyn office of the Actna, 
has been placed in charge of the broker- 
HB 8 department, which is equipped to 
Sve full service in this branch of the 
usiness, 
fatty Von Hutchler, who was form- 
; Y with the Aetna Life in Chicago, is 
Paes director of full time agents for 

e office. 


fig'tt Mr. O'Connell believes in educa- 
| ans e the agent is indicated in his 
inenple in never having missed a meet- 
cn Pete Underwriters Association 
| sons sf ap City in the past two sea- 
| ms br the association. He is a mem- 
cn — clubs active in the affairs 
ne merican Legion and in civic 
| Fy Gisounting for his quick success 
| =p Agata says that as to methods 
alyze the . following ee ge 
| ‘ipa 4 prospect's income. 2. Analyze 
| ability 4 or insurance. 3. Analyze his 
| O pay. 
| The Georg 
| tered Maryland, 


e Washington Life has en- - 


F. A. Wallis Back in Insurance 





Former General Agent Of Fidelity Mutual Here Becomes General 
Agent For Kentucky Of Union Central Life 


Frederick A. Wallis, who retired from 
insurance a few weeks ago because of 
the of his stock 
farm interests in the Blue Grass section 
of Kentucky, has re-entered the insur- 
ance field. 

Mr. Wallis Cincinnati this 
week in conference with the Union Cen- 
tral. At this conference it was arranged 
that the present three separate agencies 
in Kentucky of the Union Central Life 
are to be merged into one state-wide 
agency. This will be under the man- 
agement of F. A. Wallis & Co. 


growing importance 


was in 


The new arrangement became effective 
on May 15, and Mr. Wallis again be- 
comes an important and very active fig- 


ure in the business. 


As The Eastern Underwriter printed 
at the time of Mr. Wallis’ resignation 
here, Mr. Wallis has a very large farm 
near Lexington, Ky., with many head of 
livestock. His transactions in cattle and 
farm products has grown to be an ex- 
tensive enterprise. He left New York 
to give it more attention. At the time 
it was stated that Mr. Wallis might re- 
turn to insurance, but it was imprac- 
tical to live in New York and handle 
his Kentucky affairs as well. The Ken- 
tucky general agency of the Union Cen- 
tral Life solves his problem. 


Mr. Wallis, it is understood, will con- 


tinue to give lectures about the coun- 
try although probably not so often as 
has been the case in the past. 


His lec- 





FREDERICK A. WALLIS 


tures cover immigration and other sub- 
jects. 

Mr. Wallis was former Commissioner 
of Immigration, Commissioner of Cor- 
rection, and also Deputy Police Com- 
missioner here. 








GUHNE OPENS NEW YORK OFFICE 





Analysis Service Under Direction of 
J. E. Bardwell; To Be At No. 
1457 Broadway 

A New York City office will be opened 
by the Guhne Service, a life insurance 
sales helps organization at No. 1457 
Broadway on Monday, May 20. Open 
house will be held until the 27th. John 
E. Bardwell will be the manager. Karl 
J. Guhne, head of the company, was for- 
merly vice-president of the Baker- 
Shaw Agency in the Graybar Building. 
During the opening week Mr. Guhne will 
be in charge of the. office, but will then 
return to the main office of the Guhne 
Service in St. Louis. 

While general agent of the Home Life 
of New York in St. Louis some years 
ago Mr. Guhne devised a visible analysis 
folder for life insurance agents, show- 
ing statistics about a prospect’s policies 
in card index fashion but enclosed in an 
ordinary folder. So successful were the 
analysis folders that Mr. Guhne is de- 
voting his whole time to the Guhne 
Service. 





BOSPORUS SNOWSTORM 





John C. Knight of Metropolitan Sees 
Constantinople Environ Under 
Novel Conditions. 

John C. Knight, fifth vice-president 
of the Metropolitan Life. has returned 
from a trip to the Near East. He made 
the cruise on the “Rotterdam.” He 
passed through the Bosporus during a 
snowstorm. In Egypt he made the Nile 

trip to the first cataract. 





REORGANIZE LIFE ASSOCIATION 
The Richmond, Ind., Life Underwriters 
Association has been reorganized with 
C. J. Holloway, president: Donald D. 
Ball, vice-president: F. H. Gabriel, sec- 
retary, and John Matlack, treasurer. 





MOVES TO LARGE QUARTERS 





P. D. Cunningham, Manager Mutual 
Life Agency, is Now Located at 
60 John Street 

Since Philip D. Cunningham has suc- 
ceeded the late Thomas C. Bell in 1925 
as manager of the Mutual Life agency 
at 32 Liberty street, business has ex- 
panded to such an extent that Mr. Cun- 
ningham has been forced to move to 
larger quarters which he now occupies 
at 60 John street. 

The business of the agency has grown 
from $6,000,000 to $20,000,000 under Mr. 
Cunningham’s supervision. Mr. Cun- 
ningham entered the agency of which 
he is now manager in 1913. Nine years 
later he was made general agent of an- 
other company where he remained for 
three vears. He returned to the Mu- 
tual Life agency in 1925. Mr. Cunning- 
ham is a progressive and active life un- 
derwriter and is well known on the 
street. 





GLENS FALLS SUPERINTENDENT 


Leonard T. Smith, inspector for The 
Prudential, has been promoted to super- 
intendent of the Glens Falls office of the 
company, succeeding Jeremiah F. Sulli- 
van, retired. Mr. Smith was appointed 
an agent for the company in Boston in 
1922 and three years later promoted to 
inspector. He has been acting superin- 
tendent of the Glens Falls office for sev- 
eral months, taking the place of Mr. Sul- 
livan, who was ill. 





W. H. BRIDGES AT INDIANAPOLIS 

W. Hugh Bridges has been appointed 
manager of the agency development and 
life, accident and group departments in 
the Indianapolis branch office of the 
Travelers, succeeding Arthur Sullivan, 
recently promoted to manager at Brook- 
lyn, N. Y. Mr. Bridges goes to Indian- 
apolis from Nashville, Tenn., where he 
held a similar office. 


Four Generations Of 
Flitcraft Dynasty 


FOUNDER ALLEN J. NOW RETIRED 





For Years This Family Has Been Fur- 
nishing Agents and Companies With 
Technical Data, Aid and Literature 





Among the real life insurance educa- 
tors of the country are the members of 
the Flitcraft family in Oak Park, IIl. 
Probably there is not a life insurance 
agent in the United States who is 


not familiar with the name or who 
has not quoted from a_ Filitcraft 
work of some sort. The three chief 


publications of the Flitcrafts are “Flit- 
craft Manual,” “Flitcraft Compend” and 





Four Generations of Flitcraft 


“Life Insurance Courant,” the latter a 
monthly newspaper. 

Allen J. Flitcraft, who founded the life 
insurance publishing business bearing his 
name and at one time “knew every- 
body,” is now retired and living in Oak 
Park. Recently, some members of 
three generations of his family posed 
with him for a photograph which is re- 
produced on this page. In the picture 
are Clement B. Flitcraft, secretary of 
the publishing concern, and director of 
compilation of data on “Compend” and 
“Manual”; Harold W. Flitcraft, associate 
editor, assisting principally on the “Life 
Insurance Courant,” and Allen J. Flit- 
craft, II, named for his great-grand- 
father. Clement B. Flitcraft is forty- 
nine years old; Harold W. is twenty- 
eight; Allen J., II., is two and one-half; 
and A. J., the founder of the dynasty, 
is seventy-seven. 

It is no need to say that Allen J., II., 
will be in the life insurance publishing 
office. 





CRESENT-NORTHERN STATE 
MERGER 

The Cresent Life of Indianapolis, 
which has been merged with the North- 
ern States Life of Hammond, Ind., has 
sold its former home office and *trans- 
ferred its effects to Hammond. The 
Cresent was organized to insure Masons. 
The Northern States. Life also recently 
bought the Western Reserve Life of 
Muncie, Ind. 





NEW DETROIT MANAGER 


Thomas D. Roberts is now general 
agent for the Atlantic Life in Detroit 
with offices at 614 Ford Building. He 
was formerly general agent at Charlotte, 
N. C., for the State Mutual, and previous 
to that he was associated with the Mu- 
tual Benefit general agency of Johnson 
& Clark at Detroit. 
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Russian Settlement 


(Continued from Page 1) 


Buckner, vice-president, and which is 
appearing in the European newspapers 
this week. 

Those policies in the hands of non- 
Soviet residents and citizens constitute 
only a minor fraction of the total poli- 
cies issued by the New York Life in 
Russia. The company has not settled 
with any of the Soviet holders of such 
policies because it regards them as in a 
measure responsible for the Soviet gov- 
ernment’s confiscation of the New York 
Life’s assets in Russia; and it considers 
that as Soviet citizens they participated 
in the benefits of that confiscation. 

As to non-Soviet holders of such poli- 
cies the company has made what it con- 
siders to be a very liberal settlement, al- 
though larger in amount than any re- 
covery the company believes likely the 
courts would have awarded against it. 

New York Life’s Statement 

Mr. Buckner’s statement follows: 

“In order to set at rest the numerous 
misleading reports and rumors that have 
been circulated concerning the settle- 
ments that the New York Life has been 
making on its Russian policies, the com- 
pany makes the following announcement 
of the facts: 

“1. The company has not settled and 
is not settling with any policyholders ex- 
cept those who prove that thev are 
neither residents nor citizens of Soviet 
Russia. The company considers that its 
policyholders who are residents and citi- 
zens of Soviet Russia are in a measure 
responsible for the Soviet government’s 
confiscation of the company’s assets in 
Russia and that they participated in the 
benefits of that confiscation. 

“2. In September, 1929, the company 
made general announcement of its will- 
ingness to settle with its non-Soviet 
policyholders on the basis of twelve cents 
per rouble of the cash value of their 
policies as defined by the company as of 
the first premium date after December 
13, 1918, such payments to be without 
interest. In addition, the company of- 
fered to pay to the policyholders their 
proportion of any amounts which may be 
recovered from the Soviet government 
by the company on account of its Rus- 
sian policies and assets, after reimburs- 
ing itself for its payments to its Russian 
policyholders and its expenditures on ac- 
count of its Russian business. The com- 
pany also announced that it was not 
necessary for the policyholders to em- 
ploy any attorney or pay any agent any 
commission in order to procure such set- 
tlement. A large number of settlements 
have since been made and are still being 
made with policyholders on the foregoing 
basis, the company dealing directly with 
the policyholders through the company’s 
representatives in Europe and the United 
States, or through correspondence with 
the company’s main office in New York. 
The company will continue to make set- 
tlements directly with the policyholders 
on this basis, unless later events should 
lead the company to withdraw the offer. 

All Agents On Same Basis 

“3. The company has executed settle- 
ment contracts with two groups of New 
York attorneys representing a consider- 
able number of non-Soviet policyholders, 
and is about to execute similar settle- 
ment agreements with one or two other 
groups of New York attorneys repre- 
senting such policyholders. These set- 
tlement agreements are all on the same 
general basis, with minor exceptions, as 
those above described which the com- 
pany has been making with individual 
policvholders (namely. twelve cents per 
rouble of the cash value of the policies 
as defined by the company as of the 
first premium date after December 13, 
1918. without interest, plus their pro- 
portion of any amounts recovered from 
the Soviet government after the com- 
pany has been reimbursed). The com- 
pany is also agreeing to pay, in the set- 
tlements with these groups of attorneys, 
an additional sum on account of at- 
tornevs’ fees and expenses incurred be- 
fore December, 1928, in the prosecution 


of their claims before the courts. The 
amount of this additional sum varies with 
the different groups, in accordance with 
the length of time they had the claims, 
the expenses incurred in their prosecu- 
tion, and the nature and extent of the 
service rendered to the policyholders by 
the attorneys. Inasmuch as the policy- 
holders made contracts with agents and 
attorneys representing them on different 
percentage basis, running, as the com- 
pany is informed, from 10% to 40%, and 
inasmuch as all of the additional sum 
above twelve cents paid by the company 
may be taken by the agents and at- 
torneys under some of the contracts, 
whereas part of it may be left to the 
policyholders under the contracts with 
other agents and attorneys, it results 
that some of the policyholders will 
realize less than twelve cents per rouble 
of their claims on the above basis, 
whereas others will realize more than 
twelve cents per rouble. The company 
cannot avoid this, because the additional 
sum was fixed for the different groups 
on the basis of the nature and extent of 
services and the amount of expenditures 
by the attorneys in the prosecution of 
the different groups of claims before De- 
cember, 1928, and the company is in no 
way responsible for the different per- 
centages granted to their agents and at- 
torneys by the different policyholders. 
Statement About Lawyers 


“4. The foregoing settlements, under 
which an additional sum above twelve 
cents was allowed for attorneys’ fees 
and expenses, include only non-Soviet 
claims which had been placed in the 
hands of the different grouns of New 
York attorneys for prosecution before 
it became generally known in Europe in 
the autumn of 1928 that the company 
would settle directly with the policy- 
holders for twelve cents per rouble. 

“No claims which were placed in the 


hands of those attorneys or any other 
attorneys or agents since said time, or 
which were first presented to the com- 
pany by such attorneys or agents since 
said time, and no claims which are here- 
after placed in the hands of those at- 
torneys or any other attorneys or agents 
will be settled on any basis allowing an 
attorney’s fee, or on any basis whereby 
it is possible for the policyholders to re- 
ceive a settlement payment of more than 
twelve cents per rouble of the cash value 
of his policy as defined by the company, 
without interest. The company will, 
however, pay to certain persons author- 
ized by it a fee of 12% of the settlement 
amount of such claims for their services 
in receiving the claims and handling the 
proofs thereof. That fee of 12% amounts 
to only one and a fraction cents per 
rouble of the settlement amount and is 
barely sufficient to cover the cost of 
handling the documentary proofs of the 
claims. 


“5. Any agent or attorney who repre- 
sents that he has any arrangement or 
understanding with the company where- 
by claims placed in his hands since De- 
cember, 1928, or which are first presented 
to the company by him since said time. 
will be settled on any basis whereby it 
is possible for the policyholders to re- 
ceive a settlement payment of more than 
12 cents per rouble of the cash value of 
his policv as defined by the company, 
without interest, is misrepresenting the 
facts, and policyholders making contracts 
to pay such agents or attorneys a per- 
centage of the amount recovered under 
their claims must either pay such per- 
centage out of the settlement amount of 
twelve cents per rouble or await the 
result of the prosecution of their claims 
in court and pay their attorneys and 
agents out of the amount, if anv, allowed 
by the court. The company believes that 
it has made a very liberal offer for the 
settlement of these claims and that the 
courts will not hold it liable for as much 
as twelve cents per rouble. and the com- 
pany therefore reserves the right at any 
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A YEAR OF 
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time to withdraw or reduce its offer of 
settlement as herein stated.” 
Has Been Considerable Litigation 

Litigation about the Russian Dolicy- 
holders in American companies has heen 
in the courts for some time. In fac 
two cases where the plaintiff was D; 
Henry Sliosberg, formerly of Petrograd 
where the New York courts were asked 
to define jurisdiction, went from the 
Supreme, Court of New York up. There 
were test cases also of the stay law ep. 
acted by the New York legislature te. 
quiring the suspension of actions until 
after the recognition of the Russian goy. 
ernment by the government of the 
United States. This law was held mu. 
constitutional by the Appellate Division 
and by the Court of Appeals. Some of 
the Russian litigation went as high a 
the Supreme Court of the United States, 

Interests other than life insurance 
were in some of the litigation. For in. 
stance, the Court of Appeals decided 
against the National City Bank that the 
confiscation of the assets of an Ameri- 
can company by the Soviet government 
was not a defense of the company in 
actions upon its contracts — brought 
against the company in the New York 
courts. 

The New York Life’s counsel is Sul- 
livan & Cromwell. Among the numerous 
lawyers on the side of the Russian 
policyholders are Engelhard, Pollak, 
Pitcher & Stern and Charles Recht. 





PRUDENTIAL CHANGES 





Many Assistant Superintendent Promo- 

tions; J. H. Fischer, Chicago Agent, 

Completes 25 Years’ Service 

The following promotions to assistant 
superintendents have been announced by 
The Prudential: Luby R. Wolfe, John 
B. Church and J. Ray Smetz, Columbia 
District No. 1; John A. Miller, Celeve- 
land District No. 4; Cyril E. Ulrey, 
Galion, Ohio, detached, of Mansfield, 
Ohio; Elmer E. Carrico, Grafton, W. 
Va., detached, of Fairmont, W. Va.; 
Arthur W. Anderson, of the Minneapolis 
District No. 2, and Andrew H. Carlson, 
of the same district, were appointed to 
the position of assistant superintendent 
of an additional assistancy made in the 
same district. ; 

Agent Joseph H. Fischer, of the Chi- 
cago District No. 4, recently completed 
twenty-five years of service with the 
company and was welcomed into Class 
“E” of The Prudential Old Guard. He 
started in the Chicago No. 1 District on 
October 14, 1903. In 1906 he was trans- 
ferred to Chicago No. 6 District and later 
to Chicago No. 2. His present agency 
dates from January 19, 1914, where he 
has been successful in building up a very 
creditable record. 





Significance 
Of Important 
Realty Transaction 


The action of the Missouri State Life 
in taking title to the block of proper!) 
in St. Louis bounded by Olive and Le 
cust and Ninth and Tenth streets an! 
improved by the Syndicate Trust build- 
ing and the Century building—this pro? 
erty being in the: very heart of the busi- 
ness section of the city—in a measul 
answers the moot question of how the 
great life insurance companics of tht 
United States may dispose of the va 
numbers of farms and miscellaneots 
properties the owners of which they be- 
came through foreclosure proceedings: 

In this transaction the Missouri State 
Life disposed of $3,800,000 worth of mis: 
cellaneous properties, chiefly farms, and 
now has in their stead the business 
property noted above on which the com 
pany is receiving a satisfactory i 
return. This deal was consummate 
since January 1, 1929. 


May 
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Russian Policy Trial 
Won By Equitable Life 


COMPLETE EVIDENCE PUT IN 





Englishman Had Been Insured and Trial 
Was In London; Court Takes Up 
Currency Question, Also 





An actual trial of a case growing out 
of insurance placed in Russia before the 
Revolution and where complete evidence 
was introduced by both sides has just 
been decided in the King’s Bench Divi- 
sion in London. The Equitable Society 
got the verdict. The policyholder was 
an Englishman named Perry; the policy 
was for 10,000 roubles. 

The Equitable issued life insurance 
policies in Russia pursuant to a law of 
the Czarist Government which required 
that a fund be maintained on deposit in 
Russia, under the control of the Govern- 
ment, equal to the liability on the poli- 
cies, This meant that of the total assets 
of the company the part which corre- 
sponded to the Russian business had to 
be set aside and kept on deposit in Rus- 
sia for the protection of the policyhold- 
ers there. The policies provided for pay- 
ment in Russian credit “valuta” 
(meaning: Russian legal tender currency 
roubles), and also provided that all dis- 
putes which might arise were to be set- 
tled according to Russian laws and in 
ut Another important pro- 
vision in the policies was that the Gov- 
emmment might at any time withdraw 
the company’s permission to operate in 
Russia and order the liquidation of its 
business in Russia. 


Liquidation of Russian Business 


Shortly after the Soviet Government 
came into power it enacted a law under 
which insurance in all its forms was de- 
clared to be a State Monopoly and all 
Private insurance companies were or- 
dered to be liquidated. Thereupon, a 
liquidator of the Soviet Government was 
appointed who assumed complete control 
of the Equitable’s business in Russia. 

About a year later, the Soviet Gov- 
erment enacted another law which pro- 
vided that life insurance was abolished 
and that all contracts entered into with 
Private insurance companies were an- 
nulled, 

The English Court has held that the 
Proper law of the contract was Russian, 
and on evidence of experts on Russian 
law determined that the effect of the 
Soviet legislation was that the “contract 
between the plaintiff and the defendant 
was annulled by the cancellation decree, 
i, indeed, there was any contractual 
nexus left in existence between them 
after the Monopolization Decree came 
into force.” The Court then expressed 
its view upon the point as to the amount 
i sterling to which the plaintiff would 
lave been entitled if he had succeeded 
L 1S action, namely 10,000 roubles, al- 
éged to have been due in 1923. The 
oa before it considerable evidence 
fies : question of currency and stated 
ge a it had had to decide the point 
would find that the sum to which the 
pond was entitled under Russian law 
: S one 1922 pattern paper rouble, the 
quivalent of which in any stable cur- 
tency is merely nominal. 

“any lawsuits involving similar Rus- 
an policies have been started in New 
divi gee American companies by in- 
bee uals and lawyers who have obtained 
nts from the policyholders in 
ant The case now decided in Eng- 
rm Owever, is the first in which there 
evid fen an actual trial, with complete 

€nce introduced by both sides. 
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‘ MERGER APPROVED 
A Stockholders of the Supreme Life 
asuialty of Ohio and the Liberty Life 
aber ‘cago at a meeting held last week 
a of the merger with the North- 
s lidatt 4 
- ation are now under way and will 
‘nounced about June 15. 








ife of Newark. Plans of con-* 


Writing History of N. Y. Life 





Lawrence F. Abbott, Director of Company, Former President of Maga- 
zine, “The Outlook,” and Confidant of Theodore Roosevelt 
Will Finish Book by End of Year 


Lawrence F. Abbott, a distinguished 
figure in magazine and literary circles, 
and who for thirty years was president 
of The Outlook Co., is now engaged in 
writing a book which will be the story 
of the New York Life. In 1895 a semi- 
centennial history of the New York Life 
was published by the company. It was 
written by James M. Hudnut. The vol- 
ume contained the dominant facts relat- 
ing to the history of the company from 
the time that the New York legislature 
granted a charter to a number of prom- 
inent New Yorkers for a company called 
the Nautilus Insurance Co., which char- 
ter gave permission to write marine, in- 
land navigation, transportation and fire 
risks. In 1843 the charter was amended 
to permit of doing a life insurance busi- 
ness as well. The legislature again acted 
in 1849 giving the company permission 
to change its name to the New York 
Life. In 1906 the company published an- 
other historical volume by Mr. Hudnut 
in which he chronicled events from 1895 
to 1905. 


Commissioned As Author by Mr. 
Kingsley 


Since that time no new historical book 
has been published. President Kingsley 
recently asked Mr. Abbott, who for 
years has been a director of the New 
York Life, to undertake such a work. 

When seen at his attractive office in 
the new home office building of the com- 
pany in Madison avenue this week Mr. 
Abbott said that the story he is writing 
of the company will probably be finished 
by the end of the year. His aim will 


be to turn out a readable volume in 
which human interest will be emphasized. 

Mr. Abbott was president of The Out- 
look Co. until 1923 and for several years 
thereafter was contributing editor. When 
Theodore Roosevelt retired from the 
Presidency and there was a tremendous 
demand for his services on the part of 
magazines seeking a writing alliance 
with him Mr. Abbott persuaded him to 
come to “The Outlook.” He was con- 
tributing editor and made his headquar- 
ters for some time in “The Outlook” 
office. Shortly after making this con- 
nection the circulation of the magazine 
doubled. 


Traveled With Roosevelt Abroad 


Mr. Abbott was born in Brooklyn and 
is a graduate of Amherst, class of ’81. 
Upon leaving college he began work as 
a journalist on a country weékly. At 
one time he was on the staff of the San 
Francisco “Chronicle,” where he was a 
fellow reporter of Franklin K. Lane, 
who later became Secretary of the In- 
terior. The friendship between Abbott 
and Lane lasted until the latter’s death. 
From 1885 to 1887 Mr. Abbott was on 
the publishing staff of the “Century 
Magazine.” From there he went to “The 
Outlook.” In 1910 Mr. Abbott accompa- 
nied Colonel Roosevelt through Egypt 
and Europe acting as his secretary. He 
later edited a volume of Roosevelt’s Afri- 
can and European addresses and wrote 
the account of Roosevelt’s life which ap- 
pears in the eleventh edition of the En- 
cyclopedia Britannica. He is the author of 
“Impressions of Theodore Roosevelt,” a 














surplus. 








PROGRESS SERIES 


Number Ten 
A NEW ANNUITY PROGRAM 


Among a variety of annuity forms which Columbian 
National agents are equipped to sell are found 


CASH REKFUND ANNUITIES | 


The annuitant will receive a fife income but in no event | 
will the amount paid by the Company be less than the | 
premium received. Risks found to be uninsurable are 
excellent prospects for such policies. 
surability is not required andareturn of at least the 
amount of the investment is guaranteed. 


A live company with an excellent line of policies and 
low guaranteed rates backed by a large capital and 


THE COLUMBIAN 
NATIONAL LIFE 
INSURANCE COMPANY 


BOSTON, MASSACHUSETTS 


Correspondence welcomed by Agency 











Evidence of in- | 


ARTHUR E. CHILDS, President 


Department 























LAWRENCE F. ABBOTT 


volume of biographical sketches entitled 
“Twelve Great Modernists,” and editor 
of “The Letters of Archie Butt.” The 
honorary degree of Litt.D. was conferred 
upon him in 1922 by the University of 
Vermont and by Bowdoin College. He 
has been a director of the New England 
Society and was president of that or- 
ganization for the years 1925 and 1926. 
He is a member of the Century, Univer- 
sity and Authors’ Clubs, and of the 
Storm King Golf Club. Mr. Abbott was 
elected a director of the New York Life 
on February 13, 1918. 





KING WITH UNITED STATES 





Made General Agent of Home Office 
Agency; Well Known in New York 
and New Jersey 
The United States Life has named 
Jacob A. King, well known in the New 
York City and New Jersey field, as gen- 
eral agent of the home office agency of 
the company located at 156 Fifth avenue. 
Mr. King has been district manager for 
the Mutual Life in New Jersey as well 
as supervisor at 165 Broadway and he 
will assist in securing agents for north- 
ern New Jersey for the United States 

Life. 

Mr. King came into the life insurance 
business in 1917 going with the Bankers 
Life of Iowa, having charge of several 
counties in New Jersey. He then be- 
came manager of the 125th street office 
of the Union Central and also the 
branch office at Asbury Park after which 
he went with the Mutual Life. 





PENSION PLAN FOR WORKERS 





W. J. Graham Tells American Manage- 
ment Association Industry Needs Sys- 
tem For Older Workers’ Problem 
The employes’ pension plan as a meth- 
od of solving the problem of the older 
workers in industry was presented to 
the American Management Association 
last week at its Spring convention in the 
Pennsylvania Hotel, New York, by Vice- 
President William J. Graham, of the 

Equitable Life Assurance Society, 

“Those companies who do not adopt 
some sort of pension scheme,” said Mr. 
Graham, “are frequently paying more 
dearly than they realize in ‘buried pen- 
sion payments’ to faithful old employes 
who are not only no longer able to per- 
form the duties for which they are being 
paid, but also are a constant hindrance 
and sometimes a safety hazard to the 
whole organization.” 





MAX SCHONBERG PROMOTED 

Mar Schonberg has been appointed 
field supervisor in the McWilliam & 
Hyde agency of the Penn Mutual. He 
joined the agency in 1920. He is a 


graduate of Columbia Teachers College. 
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Insures Building & Loan 
Borrowers; Rates Used 


SECRETARIES 





THE CONTACT 





Diminishing Term Only Policy; All Done 
By Mail; Selling Stock in Company 
Part of Plan 





The Building and Loan Life, of Wheel- 
ing, W. Wa., the plans for which were 
worked out last Summer, is now ready 


to operate. The building and loan as- 


throughout the country are 
getting the literature of the company ex- 
plaining the plan. W. B. Hilton, of 
Wheeling, is president of the company. 

The company will have no agents and 
will conduct all of its business by mail, 
getting the names of prospects from the 
secretaries of the local building and loap 
associations. Its business will be con- 
ducted entirely with borrowers from 
these organizations and the only policy 
it will issue will be a diminishing term 
contract for the amount of the balance 
due the association. The maximum of 
any policy will be $5,000. 

Selling Stock With Plan 

The Building and Ioan Life is selling 
stock in the company in conjunction with 
its “life insurance by ‘mail project. 
Along with the application blank and 
explanatory literature sent to prospects 
goes its stock offering material with 
stock subscription blank. The company 
has an authorized capital of $100,000 and 
surplus of $50,000. The stock is priced 
at $150. 

A rate sheet is furnished all secre- 
taries of local building and loan associ- 
ations so that the borrowers may be 
quoted the rate covering their loan and 
enrolled for the protection of the asso- 
ciation. These secretaries are not au- 
thorized agents. The company makes 
the following explanation of the plan 
and the rates: 

“Kor illustration: The borrower, twen- 
ty-one years of age, borrows $2,000, and 
the local association’s plan provides for 
repayment at $12 per month on each 
$1,000, and estimates that the payments 
plus earnings, will mature the loan in ten 
years. The payment is thus $24 per 
month for 120 months. Simply take the 
rate of $4.44 in the 120 months column, 
multiply by twenty-four; the premium 
is $106.56. 

“This is the total premium paid in ad- 
vance, for the full ten years 

“Note that the borrower is not mere- 
ly undertaking to repay the amount bor- 
rowed—but that sum, plus the cost to 
him. In the above illustration he is con- 
tracting to repay the full sum of $24 
per month for 120 months, which amounts 
to $2,880. The single advanced premium 
pays in full for the complete protection 
for the full ten years. 

“The same method is applied to any 
loan up to $5,000, and for any period up 
to fifteen years. 

“In the event of the death of the bor- 
rower, payment under the policy will be 
made directly to the building and loan 
association. 

“Should the loan be terminated at any 
time before maturity, by repayment or 
foreclosure, the policy is canceled and 
the unearned portion of the premium is 
refunded.” 


sociations 


The Rates 

The rates are quoted in terms of 
months as under the usual building and 
loan association plan the loans are liqui- 
dated within a limited time. These rates 
follow: 

Gross single premium to cover unpaid 
instalments of $1 per month in the event 





MOTHERS AS BENEFICIARIES 


The Travelers estimates that 20% of 
all the life insurance policies in force 
in this country have mothers as bene- 
ficiaries. Wives of the insured are es- 
timated to be beneficiaries in at least 
50% of all policies. 


of death and return therewith net single 
premium unearned at time of death. Non- 
participating. 


Entry —Term in Months— 
Age fa 108 144 
21 1.86 342 6.03 
22 1.87 345 6.07 
23 1.88 3.77 6.13 
24 1.90 3.81 6.17 
25 1.91 3.84 6.23 
26 1.93 3.87 6.29 
27 1.95 3.91 6.36 
28 1.97 3.95 6.42 
29 1,99 3.99 6.50 
# 2.00 4.04 6.59 
31 e 2.04 4.09 6.68 
32 2.06 4.15 6.78 
33 2.09 4.21 6.89 
34 2.11 4.28 7.01 
35 2.15 4.35 7.14 
36 2.19 4.43 7.28 
37 2.23 4.52 7.45 
38 2.28 4.62 7.62 
39 Boe 4.73 7.82 
40 2.38 4.85 8.05 
41 2.44 4.99 8.31 
42 251 55 8.58 
43 2.59 5.32 8.91 
44 2.67 5.52 9.27 
45 247 5.75 9.68 


———= 





perienced men. 


J. N. FLOWERMAN, General Agent 





STOP! LOOK! LISTEN! 


Our book lead system helps agents write millions of new business each 
year. Come in and learn more about it. Several Associate Manager's 
contracts for Northern New Jersey available to capable and ex. 


FIDELITY MUTUAL LIFE INSURANCE CO. 





Firemen’s Building, Newark, N. J. 








Sales Talks Feature | 
Newark Ass’n. Meeting 


TO ELECT OFFICERS JUNE 10 








Lyman E. Malone, C. E. Hooper and 
W. A. Noltie Among Speakers At 
Luncheon Gathering 





Sales points on prospecting, closing 
and approach were featured by the 
speakers at the luncheon-meeting of the 
Newark Life Underwriters Association 
held at the Newark Athletic Club this 
week. 








TABLE SHOWING SIZE OF THE ESTATE WHICH $50,000 WILL CREATE 
IMMEDIATELY UNDER A FUNDED INSURANCE TRUST 


The following table was compiled by the National City Bank Trust Department. 
The estate shown for any age is the average amount of insurance that the specified 


income from $50,000 in securities will carry, plus the securities themselves. 


Since 


various factors such as premium rates, insurance already owned, kinds of policies 
and years in force, would affect calculations, this table is necessarily approximate 


as applied to any individual. 
Age and Average Annual 


Premium Per Size 


of Estate Which Will Be Created Immediately 


$1,000 of Insurance With Securities Invested at Average Annual Yield of 
Age Premium 4% 414% 5% 5% 6% 
25 $16.11 $174,146 $189,064 $205,183 $220,701 $236,219 
30 18.28 159,409 173,084 186,761 200,437 214,113 
35 21.08 144,876 156,736 168,595 180,454 192,314 
40 24.75 130,808 140,909 151,010 161,111 171,212 
45 29.67 117,408 125,860 134,260 142,686 151,112 
50 36.36 105,005 111,606 ~~ ~=—- 118,756 125,632 132,508 
55 45.54 93,917 99,407 104,896 110,386 115,876 








A New Profit Maker 
in Accident Insurance 


Our new AA contract contains all the 
coverage of standard accident policies and in 
addition pays (1) double indemnity for auto- 
m »bile accidents, (2) single indemnity for 
airplane travel accidents, (3) X-Ray exam- 


ination benefits. 


Your clients will be well protected with 
this up-to-date contract and you will be re- 
paid for your time. Circulars on request. 


Connecticut General 


Life Insurance Company 
Hartford, Conn. 








Se meme 


Finding prospects can be divided into 
three parts, said Lyman E. Malone, Sin 
Life, Newark. First, old policyholders: 
second, those prospects that have been 
seen but who have not quite made w 
their minds, and third, friends. Schedyl. 
ing an agent’s time is a great factor in 
seeing a number of prospects each day, 
Centralize prospects, he said, as it wil 
not alone save time but energy. He 
said that a life underwriter should set 
a task and then go out and accomplish 
it. 

In speaking on “Approach and Pres- 
entation,” C. E. Hooper of the Massa- 
chusetts Mutual, Newark office, said that 
one of the principal selling points ina 
life underwriter’s make-up was knowing 
the needs of a prospect. Have a plan 
worked out so that when you do call 
upon a prospect you can talk intelligent- 
ly and to the point. 

W. A. Noltie, Newark office of the 
Aetna Life, told of a few methods he 
had employed in “closing.” He said one 
of the greatest closing points in his ca- 
reer was to stress a man’s love for his 
children. He said that this had been ef- 
fective and advised those present to try 
it. Another thing he said was that he 
had no regular hours to work, and a life 
underwriter to make a success should 
never bind himself to any special work- 
ing time. 

Election of Officers Next Month 

It was announced that the election of 
officers for the ensuing year would be 
held on Monday, June 10, in the Newark 
Athletic Club. The nominating commt- 
tee of which M. E. Bay, Guardian Life, 
is chairman, announced the following ex- 
ecutive committee to be voted upon a 
the next meeting; Fred Lieberich, Jr. 
Jefferson Standard; T. M. Searles, Aetna 
Life; E. C. Hoy, Sun Life; Charles |. 
Schmitz, Provident Mutual; E. D. Finch, 
Sr., Missouri State; Alexander F. Gillis 
Provident Mutual; A. W. Oleson, Mas 
sachusetts Mutual; H. S. Manthe, Mt 
tual Life, and L. G. Rude, Mutual 
Benefit. 

The guests of the day included Gus- 
tav C. Wuerth, president for the past 
year of the Life Underwriters’ Associa 
tion of New York; Leslie McDouall, 
sociate trust officer of the Fidelity Union 
Trust Co., of Newark; J. N. Flowerma, 
recently appointed general agent lt 
northern New Jersey for the Fidelity 
Mutual; Miss F. S. Jones and ~~ 
Crystal of the Mutual Life. Stuart > 
Rote, president of association, presided 
About one hundred members attendet 
the luncheon. 















































HEITZEBERG ON TOUR 


Miles Heitzeberg, vice-president of the 
Missouri State Life, accompanied b 
group of prominent St. Louis busines 
men on a short trip to St. Genevitv' 
Mo., Chester, Ill, and Cape Girardeat 
Mo., in the interest of trade extensiol. 

















F. P. SYMS IN NEW YORK — 
Frank P. Syms has been made vite 
president of “The Underwriters arg ot 
of Des Moines, with editorial and er 
ness offices at 25 West 45th Street, Xf 
York City. 











APRIL’S 8.7% INCREASE 


New life insurance production — 
April was 87% greater this 7 ing 
in April of 1928. Such writings rae 
the first four months of this year ber 
7.8% greater than during the correspo 
ing period of last year. 















































dest ne 
Iso dowr 
Disabili 
he fore 
ot on tl 
or a pap 
nd the 

futual L 
ssion pl 
the Oc 
The he: 
e at the 

et will | 


f the NV 
fause, ‘7 
5 based 
ontribute 
ommitte: 
025 are | 
p 1926 a 
orted uy 
0 that 
ating 0 
fe expe: 
f policie 








erience | 
f disabil 
espondir 
itted uw 





— 

















J. 





| 
di into 
ie, Sun 
olders: 
e been 
ade up 
chedul- 
ctor in 
h day. 
it will 
y. He 
uld set 
omplish 


1 Pres- 
Massa- 
rid that 
ts ina 
nowing 
a plan 
do call 
lligent- 


of the 
hods he 
said one 
his ca- 
for his 
been ef- 
it to try 
that he 
nd a life 
; should 
il work- 


lonth 
ction of 
vould be 
Newark 
commit- 
ian Life, 
wing eX- 
upon at 
rich, Jr. 
ag, Aetna 
harles |. 
D. Finch, 
F. Gillis, 
on, Mas- 
the, Mu 
Mutual 


Jed Gus- 
the past 
Associa 
ouall, as- 
ty Union 
ywermal, 
cent for 
” Fidelity 
nd Miss 
Stuart 

preside : 
attendet 


JR 

ont of the 

panied @ 
business 

“enevieves 

yirardeall 

oxtensiol 


RK 

ade vice’ 
; Review 
and bust 
reet, New 


SE. 

on during 
year that 
gs during 
vear welt 
yrrespone 











fay 17, 1929 





UNDERWRITER 





Page 7 











\ctuarial Society In 
Spring Session Here 


TH ANNIVERSARY MEETING 





isability Not On Program For Discus- 
sion Except for Prorating and 
90-Day Clause 





The Actuarial Society of America is 
ling its spring session—the fortieth 
inniversary meeting of the Society—at 
e Metropolitan Auditorium in New 
fork, meeting yesterday and today. It 
as planned to have as many of the six 
ying charter members as possible there 
give reminiscences and Archibald A. 
felch, whose membership is one of the 
dest next to the charter members, was 
so down for a talk on the same theme. 
Disability insurance, the subject most to 
he fore just now among actuaries, was 
ot on the plans for discussion except 
of a paper on prorating by J. M. Laird 
nd the disability exeprience of the 
{utual Life by W. M. Strong. The dis- 
ssion planned was on the papers heard 
t the October, 1928, meeting. 

The headquarters for the actuaries will 
eat the Roosevelt Hotel where the din- 
er will be held. 


W. M. Strong on 90-Day Clause 


Wendell M. Strong, associate actuary of 
e Mutual Life, discussed the experience 
f the Mutual Life with the ninety-day 
lause. The data on which this experience 
f based is substantially the same as that 
ntributed to the disability experience 
ommittee in 1926 except that issues of 
25 are added and the whole is extended 
p 1926 anniversaries. All the claims re- 
otted up to June 1, 1928, were included 
) that there was no necessity of esti- 
ating outstanding claims. The active 
fe experience was based on both number 
f policies and amounts, the disabled lives 
amounts only. The disabled lives ex- 
erience in the third and subsequent years 
f disability was supplemented by the cor- 
sponding data derived from claims ad- 
itted under policies without the ninety- 









day clause. Net annual premiums for 
disability benefits of waiver and $10 
monthly income in connection with ordi- 
nary life policies were derived, using a 
rate of disablement based on the experi- 
ence of the 2nd, 3rd and 4th policy years. 
These net premiums for specimen ages 
are given below compared with the cor- 
responding Class 3 net premiums pub- 
lished by the 1926 committee: 

Net Annual Premiums 
Disability Benefits of Waiver of Net 
Premium and $10 Monthly Income in 
Connection with Ordinary Life 
Policy $1,000. 


Committee’s 
AgeatIssue. Mutual Life Class (3). 
25 $2.51 $2.53 
35 3.32 3.36 
45 4.60 4.79 
55 6.51 7.26 


Specimen reserves for both active and 
disabled lives are also submitted and an 
appendix explains the details of the tech- 
nique followed. 

West’s Paper On Statement Practice 

C. E. West, assistant actuary of the 
Provident Mutual, presented a paper deal- 
ing with the convention form of the an- 
nual statement. It is the first paper in a 
number of years that has dealt in such 
detail with this topic. 

The author comments on_ practically 
every item found in the income, disburse- 
ments, assets, liabilities and gain and loss 
exhibit and shows in a number of cases 
the different methods that are used by 
companies in obtaining the same items. 

Of particular interest is the use of the 
punch-card system for obtaining certain 
items which are purely of an accounting 
nature. He points out that many of the 
smaller companies are obtaining debits 
and credits by a punched card system, 
coding the accounts by numbers. It is 
stated that a distribution of premium in- 
come into new and renewal premiums, for 
several branches of business, is frequently 
accomplished by the tabulation of cards 
punched for that purpose. 

R. B. Robbins On Group Life 


R. B. Robbins, vice-president, the Union 





Prorating Disability 
Discussed By Laird 


THREE CLAUSES CONSIDERED 





J. M. Laird Summarizes Problem In- 
Volved in Applying Prorating to 
Disability Cover 





Discussion of the use of prorating in 
connection with disability insurance has 
been brought prominently to the front 
since the report of the committees of 
actuaries on proposed standard provi- 
sions for disability insurance and the 
advent of the disability policy of the 
Mutual Benefit Life. This subject came 





Labor Life, Washington, presented a pa- 
per on what shall be included in the ex- 
pression “group life.” The successful 
development of group life insurance in the 
last ten years leads Mr. Robbins to con- 
sider whether the principle may not profit- 
ably be extended to other groups than em- 
ployes. The remarkable growth of group 
insurance is credited to (1) the economy 
of time and effort involved in the utiliza- 
tion of the ideas of mass selling and mass 
collection, (2) the resulting low lapse 
rate, (3) the simplicity of the group plan 
of insurance, renewal term, and (4) the 
fact that it meets a social need. 

The extensions which are considered 
are an enlargement of the definition to 
include (1) trade unions, (2) associations 
of teachers, lawyers, etc., and (3) bor- 
rowers from a financial institution. It is 
held certain that, while limitation to em- 
ployes may not be satisfactory indefinitely, 
there would be serious danger in throwing 
the field open to the free competition of 
all companies. 

It is therefore recognized as desirable 
that some more general characteristics be 
laid down of such a nature as to give 
companies a certain amount of discretion 
in determining the acceptability of various 
groups and to place a certain amount of 
discretion into the hands of insurance 
commissioners. 


before the meeting of the Actuarial So- 
ciety of America in New York this week 
in an address by J. M. Laird, vice-presi- 
dent of the Connecticut General Life, 
who is a member of the committee of 
company actuaries and chairman of the 
disability committee of the American 
Life Convention. 

Mr. Laird first reviewed the applica- 
tion of the prorating principle in fire and 
automobile insurance as well as in both 
commercial and non-cancellable accident 
and health insurance. In discussing the 
applicability of the idea to disability 
benefits, three clauses are considered 
which have received more or less atten- 
tion recently in connection with develop- 
ments of the disability feature. 

Mr. Laird pointed out that in safe- 
guarding the company much can be ac- 
complished by sound underwriting, that 
is, by careful study of applicant’s earn- 
ings and of amount of disablement in- 
surance in other companies and by the 
establishment of a suitable limiting age. 
It is recognized that the movement in 
favor of a prorating clause is gaining 
great momentum and we are told that it 
has been recommended as permissive by 
both committees of actuaries above re- 
ferred to. 

The more important phases are (1) 
Should the clause apply only to disability 
benefits or to accident and health insur- 
ance as well; (2) should the total bene- 
fits be limited to 100% or to a lesser 
proportion of earnings; (3) how should 
the prorating clause be applied in rela- 
tion to old insurance without such 
clause; (4) if the benefits are reduced 
what refund should be made to the pol- 
icvholder and (5), should it be made per- 
missive or compulsory. It is pointed out 
that the entire problem requires study 
in order that the best possible type of 
clause may be evolved. 





Joseph Nolan of New York City, a di- 
rector of field instruction for the Equi- 
table Society, spoke before the May 
meeting of the Oklahoma Association of 
Life Underwriters this week. 











Mutual Benefit Life Insurance Company 


Providing for Waiver of Premium or Waiver and 
Disability Income are “Different” in providing for 


The New Supplemental Disability Policies: 


of the 


DIVIDENDS 


Cash Surrender Values 


Issued in Connection with Existing Policies 


Benefits Conditional upon Insured’s Inability by reason of 
Accidental Bodily Injury or Sickness to Earn not More 
Than One-Fourth of Previously Earned Income Instead of 


Upon Total and Permanent Disability. 


Cost More and are Worth More 








Complete Brokerage Service 


225 Broadway 


Midtown Office: 


C. P. Dawson, Manager 











205 E. 42nd. St. 


VANderbilt 2845 


BEERS & DeLONG, General Agents 
- Barclay 1580 


Brooklyn Office: 
H. R. Homan, Manager 
189 Montague St. 
TRlangle 0622 
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New Computation For 
Non-Par Premiums 


SUGGESTED BY J. E. HOSKINS 





Travelers’ Assistant Actuary Presents 
New Method of Calculating Non- 
Participating Premiums 





In a paper presented at the Actuarial 
Society meeting, J. E. Hoskins, assistant 
actuary of the Travelers, formulated a 
new method of computing non-participat- 


ing premiums. The method set forth in 
this paper contemplates the calculation of 
premiums by a process which involves an 
assumed rate of withdrawal as well as an 
assumed rate of mortality. A convenient 
arbitrary premium is assumed which is 
accumulated subject to the deduction of 
death and withdrawal benefits and ex- 
penses. In making the accumulation, the 
most probable rates of mortality, with- 
drawal, interest and expense must be used. 
The writer states that in his opinion the 
recent past mortality and withdrawal ex- 
perience may be taken as a fairly reliable 
guide for future experience. The expense 
rate can be predicted with a fair degree 
of exactness, but the determination of the 
proper rate of interest to be used is more 
difficult. In consideration of this question 
Mr. Hoskins gives special weight to the 
rates obtained on new investments in each 
of the past few years and a comparison 
of yields obtainable on similar investments 
of different durations. 

By determining the difference between 
the retrospective and prospective accumu- 
lations and ascertaining how much this 
difference will be reduced by a change of 
$1 in the assumed premium, the writer ar- 
rives at the exact modification of the as- 
sumed premium rate to give the minimum 
rate required to provide for the benefits 
and expenses. To this rate he then adds 
a loading for profit and contingencies. At 
this point attention is called to the need 
of consistency between the premiums on 
the various plans and also to the danger 
of fixing competitive rates which entail 
a loss. 

The writer points out that in case the 
probable value of certain of the factors 
change, it may not be necessary to repeat 
the entire process in arriving at a new 
rate. For instance, while a complete 
change in the rate of mortality or with- 
drawal would entail a repetition of the 
work, the effect of a second change in 
either of these rates might, in certain 
cases, be estimated. The effect of changes 
in the surrender factors or expense values 
might also be computed separately, but a 
change in the interest rate would involve 
a complete new calcualtion. The paper 
also includes a discussion of the use of 





the average size of the policy in deter- 
mining the expense factor. . 
SECOND SUPERVISORS’ SCHOOL 


The second Penn Mutual school for 
agency supervisors, under the Hugh D. 
Hart auspices, is now being held at the 
home office. Among the agencies repre- 
sented by supervisors are Minneapolis, 
Grand Rapids, Salt Lake, Brooklyn, 
Jackson, Miss.; St. Louis, Newark, Pitts- 
burgh, Detroit, Raleigh, Bourne & Dur- 
ham of Philadelphia; Omaha, Memphis, 
McWilliam & Hyde of New York, Sac- 
ramento, Boston, Portland, Ore.; Los 
Angeles. The school is in charge of Vin- 
cent B. Coffin, director of education. It 
opened May 9 and will close next Fri- 
day. Among those who are taking part 
are Hugh D. Hart, John A. Stevenson, 
T. Elliott Hall, Ralph G. Engelsman, 
Holgar J. Johnson, E. Paul Huttinger. 
Every feature of an agency supervisor's 
work is being discussed with a session 
each morning, and several evening con- 
ferences. , 





J. D. MEYERS MANAGER 
J. Douglas Meyers, former chief clerk 
in the Buffalo city license bureau, has 
been appointed manager of the newly 
organized casualty department of the 
Estate Planning Service, with offices in 
the Liberty Bank building, Buffalo. 








| A POLICY YOU CAN SELL! 


Our Company offers complete protection. 


$5,000 
ALL IN ONE POLICY 


say) Sim tetrad ONO 5 55 6 niokc o cccavacadicnqaceuecweecwn $5,000 
Any accidental Gestti.......c.cccccsccsccccesecesecess SOME 
Certain accidental deaths.............sseeceecsecees 15,000 
Accident Benefits $50. per WEEK for fifty- two weeks 
$25. per WEEK thereafter 
JNon-cancellable) 





Disability Income, Waiver of Premiums, etc. 


Also $5,000 ‘‘Preferred Risk’? Policy—high value— low premiums; age 25, $19.91 
per $1,000. Endowment age 85—Juveniles age 10 years and upward—Monthly 
Income—Non-Medical. 


Insures and assures your client’s future and yours 


Are you Interested in an agency? Our Vice-President, Eugene E. Reed, will tell 
you all about it. , Write him direct—and directly. 


UNITED LIFE 
and ACCIDENT INSURANCE COMPANY 
Concord, New Hampshire INQUIRE 








NEW TRUST LITERATURE 

New pieces of literature brought out 
by the Trust Department of the National 
City Bank are a folder, “Getting the - 
Most Out of Your Life Insurance,” ex- 
planatory of the uses of a life insur- 
ance trust and the “Life Insurance 
Estate Survey” containing blanks for 
setting up the following phases of the 
estate: Digest of personal life insurance, 
lists of securities and real estate; 
analysis of estate and disposition of in- 
surance estate. 


JOINS W. D. LOVE AGENCY 

Frank M. Davis has resigned as gen- 
eral agent of the Philadelphia Life at 
Richmond, Va., to become associate gen- 
eral agent of the William De Loss Love 
agency of the Connecticut Mutual in that 
city. E. D. Turner, Jr., formerly with 
the Connecticut Mutual there, has suc 


ceeded him as general agent for the 
Philadelphia Life. 





The 1929 convention of the Clic Club 
of the Continental Life will be held at 
the Edgewater Beach Hotel, Chicago, on 
August 19 and 20. 








Whatever Your Life Insurance Needs 
There is a JOHN HANCOCK POLICY to fill them 


BE it for personal or business protection, or for home and 
family, with settlement of the proceeds by lump sum or by 
instalment or income payments. Annuity contracts in various 
forms. Total Disability and Double Indemnity issued. 

Special policies covering Partnership Agreements, Funds to 
guarantee a College Education, to provide Bequests, to cover 
Mortgages, Inheritance Taxes and Estate Shrinkage,—thus 
making certain the carrying out of almost any program involving 
Life or Money values. 

Group insurance has been issued since 1924. The";Company 
now issues Wholesale and Salary Deduction insurance"to which 
was added in 1928 Group Accident and Sickness insurance, and 
Group Accident and Dismemberment insurance. 

Investments are of high quality, carefully distributed as to 
farm and city mortgage loans, public utilities, government bonds 
and railway securities. 

Dividend payments are at the highest scale in the Company's 
history. There has been a general reduction in annual cost to 
policyholders during the past seven years, while in the same 
period the Company has doubled its outstanding insurance and 
financial resources. 


Surplus over all Liabilities, $38,667,784 
Reserves, $447,834,175; Other Liabilities, $9,669,748 
Total Assets, $496,171,707 





LIFE INSURANCE COMPANY 


OF Boston, MASSACHUSETTS 




















United States Life 
Holds Agency Meetin; 


80TH ANNIVERSARY MEETIN 





First Home Office Agency Gathering iy 
Some Years Brings Leaders to 
New York 





In connection with its eightieth any) 
versary the United States Life of Ney 
York held its first home office agengy 
meeting in some years at the new office, 
156 Fifth avenue, last Friday and Sx. 
urday. More than thirty of the leading 
producers were invited to attend by th 
company and a program of talks an 
general discussion of agency problens 
was carried out. 

President Henry Moir welcomed th 
visitors and there followed talks on th 
functions of the various home office &- 
partments from the agents’ standpoint by 
Actuary George W. Hubbell; Dr. Hoy. 
ard A. Pardee, medical director; anf 
Messrs. Duncan, Webster, Chichester 
Foster and Boyd. 

In the general discussion part of the 
program it was urged by one of the field 
men present that more extended rules be 
adopted for writing substandard insw- 
ance to such an extent that a price 
might be quoted for risks of even ver 
poor calibre; and he was answered by 
other agents who pointed out that in 
their experience it was much mor 
profitable to seek and write the 90% of 
prospects who can get standard insur 
ance rather than use valuable time in 
trying to deal with the 10% of peopl 
who might be substandard. The thought 
developed was that when a substandard 
policy is offered the agent should place 
it, if possible, and many times will plac: 
such policies; but to seek them mean 
expending energy in a direction which 
is not nearly so profitable as in selling 
first class standard risks. 

Thrift plans, group insurance, and olf 
age incomes were also discussed. 


















Dinner Features Anniversary 


Lunch and dinner were served in the 
Fifth Avenue Hotel, and the visitors 
were made to realize that after eighty 
years of service to policyholders the 
United States Life is the oldest com 
pany in America selling only non-par 
ticipating life insurance. President Mot 
presided at the dinner. 

President Moir also made a general tak 
on life insurance which introduced tht 
afternoon session on Friday and other 
speakers following were: “How do yo 
consider a good agency should be oper 
ated?”—Mr. Von Wettberg; “Who at 
your prospects?”—Mr. Rabinowitz; 
“What the public thinks of us’—Mr 
Abrahams; “What life insurance does- 
Mr. Foster; “Conservation of busines 
value and how to accomplish”—Mr. Sil 
verman; “Sales promotion’—Mr. Me 


Affee. 





JOINS NORTHEASTERN LIFE 

A. H. Dunbar, former president of the 
Chatham Mutual Health & Accident ©, 
Savannah, Ga., has joined the agen! 
force of the Northeastern Life of New 
ark as district agent at Atlantic City 
He has been in the life insurance bee 
ness for more than ten years an we 
be a valuable addition to the company" 
agency force. 


MADE MANAGER 
Albert A. Kuhle, connected with - 
Sioux City, Iowa, branch office 0 ee 
Travelers, has been promoted to a 
ger, agency development and life, ee 
dent and group departments, of the 
City office of the company. Mr. it 
succeeds Thomas W. Cole, recently 7 
vanced to manager of one of the 

pany’s New York City branches. 





RENTS IN PARK ROW BUILDIN: 
The New York Life has rented 

quarters in the Park Row Building, - 

York. 
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WRITE OR PHONE 








CALIFORNIA: 
Los ANGELES _ 
George W. Ayars 
Commercial Exch. Bldg. 
San Francisco 
Clarence W. Peterson 
Standard Oil Bldg. 


CONNECTICUT: 
HartrorD 
Corbett & May 
79 Elm Street 
Clayton W. Welles 
49 Pearl Street 


i GEORGIA: 
ATLANTA 

Tom L. Landress 

Citizens and Southern Bldg. 


ILLINOIS: 
Cuicaco 


Robert A. Judd 
Midland Bldg. 


INDIANA: 
Fort Wayne 
E. C. Ungemach 
People’s Trust Bldg. 
INDIANAPOLIS 
L. G. Ferguson 
Meyer-Kiser Bank Bldg. 


IOWA: 
DaveENnPoRT 
L. M. B. Morrissey 
Kahl Bldg. 
Des Moines 
Will D. Bowles 
Valley Nat'l Bank Bldg. 


KENTUCKY: 
LoutsviLLe 
G. L. McDonald 
Starks Bldg. 


MAINE: 
PorTLAND 
George S. Ellis 
Casco Bank Bldg. 


MARYLAND: 
Battimore 
A. W. Peake 
Maryland Trust Bldg. 


MASSACHUSETTS: 

Boston 

W.N. Watson 

Chamber of Commerce Bldg. 
SPRINGFIELD 

W. B. Robbins 

Security Bldg. 
WonrcESTER 

H. G. Reese 

Central Bldg. 


MICHIGAN: 
Detroit y 
loe C. Caperton 
irst Nat | Bank Bldg. 


MINNESOTA: 
MINNEAPOLIS 
ay E. Williams 
lymouth Bldg. 
Sr. Paut 
J. A. Corcoran 
Pioneer Bldg. 


L. A. So 
Sharp Blag. 
a oe j 
ward J. Bur! 
La Salle bag 











INTERESTING FACTS ABOUT THE PHOENIX MUTUAL 


WRITE OR PHONE 





NEW YORK CITY: 
L. H. Andrews 
41 Maiden Lane 
Alexander Cowen 
100 E. 42nd Street 
J. H. Kull 
1775 Broadway 
Robert J. Williams 
342 Madison Avenue 





A NEW 
Le SURPLUS LINE 
AGREEMENT 


It witt be worth your while to inquite at once about 
the new Phoenix Mutual Surplus Line Agreement 
which makes it possible for full time life insurance men 
to secure unusually attractive commissions on surplus 
business they cannot place with their own companies. 

The new agreement offers you higher first year corr 
missions and your choice of two unique plans of guaran- 
teed renewals. Under one plan, quality business earns 
extra rewards — and large volume brings added compen- 
sation. The other plan is equally attractive. 

For you, this means an opportunity to increase your 
income. For your clients, it means an opportunity to ob- 
tain larger lines of protection under liberal policy forms, 
with or without Disability or Double Indemnity features 
and including Term policies (renewable to age 60) or 
attractive Retirement Income Plans. 

Exceptionally low rates for Life Annuities and ex- 
cellent facilities for service make such a contact with 
the Phoenix Mutual especially desirable. For further 
particulars, write to the Home Office or to the nearest 
branch manager named in the accompanying lists. 


PHOENIX MUTUAL 


LIFE INSURANCE COMPANY 


HOME OFFICE 








HARTFORD CONN, 








NEW YORK STATE: 

ALBANY 

Ralph S. Butler 

66-68 State Street 
BuFFALo 

Pierce & Lee 

Liberty Bank Bldg. 
RocHEsTER 

A. C. Edmonds 

Temple Bldg. 
Syracuse 

Frank Kelsey 

Heffernan Bldg. 


NORTH CAROLINA: 
CHARLOTTE 
B. Scott Blanton 
First Nat’! Bank Bldg. 


; OHIO: 
CincINNATI 
S. E. Spencer 
Ingalls Bldg. 
CLEVELAND 
J. H. Rutherford 
B. F. Keith Bldg. 
ToLeDo 
James G. Dunne 
Ohio Bldg. 


OKLAHOMA: 
Ox anoma City 
George C. Summy 
Colcord Bldg. 


OREGON: 
PorTLAND 
George D. Dryer 
U. S. Nat'l Bank Bldg. 


PENNSYLVANIA: 
PHILADELPHIA 
Leonard Held 
Finance Bldg. 


PittsBuRGH 
C. Hugh Blair 
Clark Bldg. 


RHODE ISLAND: 
ProviDENCE 
Leach & Dickinson 
Turks Head Bldg. 


SOUTH DAKOTA: 

WATERTOWN 

A. R. Ferguson 

Citizens Nat'l Bank Bldg. 

TENNESSEE: 

CHATTANOOGA 

Tom L. Landress ~ 

Provident Bldg. 


MeEmpuis 
G. M. Anderson 
Exchange Bldg. 


VERMONT: 
RuTLAND 
C. P. Barlow 
80 West Street 


VIRGINIA: 
Norroik 
Coleman Bros. 
Dickson Bldg. 


WASHINGTON: 
SEATTLE 
$. Berne Carlton 
Stuart Bldg. 
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Should Public Spend A is, you don’t follow the savings far emma 


Lot Or Should It Save? 


“NATION’S BUSINESS” ARTICLE 


Waddill Catchings, Banker, and William 
T. Foster, Economist, Give Points of. 


View On Subject. 





IWaddill Catchings of the Goldman- 
Sachs Trading Corporation, the $250,000,- 
000 investment and banking outfit which 
is now so much interested in tmsurance, 
and \iilliam T. Foster, an economist, are 
joint writers of an interesting article in 
the current issue of “The Nation’s Bust- 
ness.” It is based on the conflicting view- 
points in American life of the sales man- 
agers who want the public to spend 
money and the bankers who want the pub- 
lic to save money. 

In the course of the article a number 
of men gather in a conversational bout, 
including a personal representative of the 
Governor of the state, which official wants 
to be friends with everybody; a general 
statistician of the Federal Reserve Bank ; 
the sales manager of a concern which de- 
sires to sell everybody in sight, and a 
banker. The dialogue of this quartette as 
printed in “The Nation’s Business” im 
part follows : 

Fred Connor, chief statistician of a 
Federal Reserve Bank, sat down be- 
tween the two men and pulled away at 
his brier pipe. 

“I was saying,” the Banker told him, 
“that you can’t get around the fact that 
civilization is founded on savings. If 

. . ’ 
somebody, sometime in the past, hadn’t 
produced more than he consumed we 
should all be living in dugouts and de- 
fending ourselves from wild beasts with 
our bare hands. But these high-pressure 
sales promoters not only take all the 
wages the people get, but mortgage their 

4 ’ 
future wages with easy-payment plans.” 

“Tf it hadn’t been for instalment sales, 
the Empire Department Store would be 
on the rocks right now,” the Sales Man- 
ager retorted. 

“And we may all be on the rocks any- 
way,” warned the Banker, “when several 
billions of instalments come due in the 
middle of the next depression.” 

Thrift 

“We'd be there now,” countered the 
Sales Manager, “if you bankers had put 
over your thrift campaigns the way you 

7 24 yy 
tried to. Suppose everybody saved twice 
as much as usual next month. What 
would statistics show then?” 

“The worst business depression you 
ever saw,” came the prompt reply from 
the Statistician. 

“T'll say so! Every retailer would cut 
down his orders and lay off help. That 
would force every manufacturer to do the 
same. That would frighten all the raw 
material people. New enterprises would 
die; old ones would stop growing; and 
the more men there were cutting down 
expenses, the less money people would 
have to spend. So things would go from 
bad to worse.” 

“By no means,” the Banker objected. 
“There’s no limit to the amount a coun- 
try can save to its advantage. Savings 

; g 
are wealth. How can any country have 
too much wealth? The trouble with you 


enough. What becomes of the money? 
We don’t bury it. We don’t even lock 
it up in our vaults and leave it there. 
We lend it. So somebody else has it to 
spend.” 

“But suppose you can’t lend it,” sug- 
gested the Statistician. “Then it doesn’t 
tlow on, and nobody has it to spend. As 
a matter of fact, that is exactly what 
happens when business begins to fall off. 
Isn’t it a fact that banks advise their 
borrowers to get under cover as soon 
as the business skies look dark? Then 
what happens? Do they borrow more 
money? Not on your life! Instead of 
making new loans, they use part of their 
savings to pay off old loans, thereby in 
effect destroying that amount of money; 
for unless somebody borrows it, it goes 
out of circulation.” 

“And the more concerns that follow 
that policy,” added the Sales Manager, 
“the more there are that have to fol- 
low it. The whole situation automatical- 
ly gets worse.” 

“Even the bankers will admit that,” 
said the Statistician. “So here we are, 
back where we started. Everybody ad- 
mits we must have saving; everybody 
admits we must have spending. The 
only question is, ‘how much?’” 

“That’s it,” broke in the Governor’s 
Personal Representative. “Anyone can 
see that a nation could waste its sub- 
stance in riotous spending. Likewise, it 
is entirely possible to carry the virtue 
of thrift too far.” 

“Theoretically, it’s right, too,” added 
the Statistician, “unless saving and 
spending automatically adjust themselves 
in the right quantities. But if they do, 
how can business ever fall into a de- 
pression ?” 

“All right,” challenged the Banker. 
“You say there’s a limit to the amount 
this country can save to advantage. You 
say the question is, ‘how much’? Now, 
then, will you explain how much is 
enough P” 

“First let.me ask a question,” replied 
the Statistician. “Would it do this 
country any good to save a lot of 
money? I don’t mean gold; of course 
that is real wealth, exchangeable for all 
kinds of real wealth from abroad. I 
mean other kinds of money. Suppose 
this country saved twice as much next 
month as ever, before—or, say, a hun- 
dred times as much—would the country 
be any richer?” 

The Limit on Production 

“Not an ounce richer, if the money 
was hoarded,” answered the Banker. 
“But you know very well that we use 
our money savings to increase our pro- 
ductive facilities, factories, mines, power 





New Insurance. . 
Increase over 1927 . . 
Insurance in Force. $1,113,810,563 
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plants, railroads—more efficient ones, 
and more of them.” 
“Exactly.” The Statistician smiled. 


“But why do we put money savings into 
all these additional facilities ?” 

“To increase the output of goods,” an- 
swered the Banker. 

“Of course,” agreed the Statistician. 
“Now, then, what is the limit to the out- 
put of goods that can be produced with 
any advantage to the country?” 

“No limit at all—a conceivable limit, 
of course, but no practical limit.” 

“Then why doesn’t the country pro- 
duce more goods? Is it because there is 
a scarcity of raw materials, cotton, lum- 
ber, coal, oil, iron—” “ 

“In Heaven’s name, no; we have more 
than we know what to do with.” 


“Would you say it is because we lack 
productive equipment ?” 

“Everybody knows we don’t come any- 
where near using all our productive fa- 
cilities,” the Sales Manager put in. 

“Is the trouble, then, a lack of labor- 
ers?” continued the Statistician. “Hard- 
ly with millions hunting for jobs! Why 
is it, then, that we don’t produce more 
goods ?” 


“Because we can’t sell them, of 
course,” snorted the Sales Manager, 
scornfully. 


“There’s your answer,” concluded the 
Statistician. “Sales limit the volume of 
production; the volume of production 
limits the amount of productive equip- 


(Continued on Page 14) 


























happiness of its representatives. 





Pittsfield, Massachusetts 








1851 BERKSHIRE LIFE INSURANCE COMPANY 1929 


In establishing connections with a life insurance company, the personal 
equation of its official family is of paramount importance to the prospective 
agent. The Berkshire Life Insurance Company of Pittsfield, Massachusetts, 
has a well-earned reputation for a co-operative spirit between the Home 
Office and the Field Force that is of inestimable value to the-success and 


"Ask any Berkshire Agent’ 
BERKSHIRE LIFE INSURANCE COMPANY 
Incorporated 1851 











FRED. H. RHODES, President 











George T. Smith, Vice- 
Chas. F. Nettleship, 2nd Vice-President 





The Colonial Life Insurance Company of America 
Over ONE HUNDRED WULLAEN Wied adits 


A strong and progressive Company, affording agents unusual money-making 
opportunities through a wide variety of Industrial and Ordinary policies adapte 
to the insurance needs of the whole family. 


° 
EB. J. Heppenheimer, President 


Home Office—Jersey City. N. J. 


Drown Secretaty 
Wise, Treasuret 


S. R. 
B. C. 
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EQUITABLE SEVENTIETH ANNIVERSARY SERIES 





SOME OF THE CONTRIBUTIONS TO AMERICAN LIFE INSURANCE BY 


THE EQuitABLe 


7 


1. From its inception, 70 years 
ago, THE EQuITABLE LIFE AssurR- 
ANCE SOCIETY OF THE UNITED 
StaTEs has advocated the mutual 
principle in life insurance where- 
by the Policyholders constitute 
the Company. 


r r ry 





2. It was the pioneer in popular- 
izing life insurance. Its first step 
was to shorten, simplify and liberalize the policy 
contract. 


Home Office, 1859 


r r 7 


3. It took the lead in stamping out the practice of 
contesting policies on merely technical grounds. It 
later made the policy contract incontestable after 
being in force for one year during the insured’s life- 
time. 


Fs rt ¥ 


4. It originated the practice of paying Death Claims 
immediately on presentation of due proof of death. 
Over 98% of its Death Claims are paid within one 
day after receipt of due proof. 


: r 7 


5. For the exigencies attending the “living death” 
which a man experiences when totally and perma- 
nently disabled it adopted a plan for maintaining 
the insurance in full force and effect, at the same 


time paying him a monthly income during continu- . 


ance of disability. 


rt 


6. It introduced a Home Purchase Plan under which 
a mortgage loan may be paid off on a monthly repay- 


7 








7 


7 





~icyholders and Beneficiaries 


Yr 


ment basis with life insurance coverage included. 
7. It devised the Group Plan of life insurance under 
which an employer can by means of a single blanket 
policy protect his employees without requiring them 
to submit to individual medical examinations. 

8. It devised a Retirement Annuity self pension plan 
whereby a man or woman may by investing a com- 
paratively small sum annually make absolutely cer- 
tain provision for the “Sunset Days of Life.” 


Yr r ry 


9. It introduced a Refund Life Annuity under which’ 


the total return to the Investor may be considerably 
more, but can never be less than the original amount 
invested. 


Yr 7 r 


10. It inaugurated an annual Free Health Examina- 
tion Service for its Policyholders. 


11. To better serve the in- 
suring public it formulated 
plans for the Education 
and Training of agents, 
thereby elevating life un- 
derwriting to a professional 
plane. 


Yr r rt 


12. It furnishes a superb 
investment service for Pol- 


for the purpose of safe- 
guarding the proceeds of 
policies at maturity. 





Present Home Office 


7 


THE EQUITABLE LIFE ASSURANCE SOCIETY OF THE UNITED STATES 
393 SEVENTH AVE., NEW YORK, N. Y. 
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LIVE HINTS FOR BUSINESS 


al 


Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 


The following ta- 
ble, worked out by 
the Detroit Life, will 
show a prospect at 
a glance how much 
weekly income his present capital would 
provide at 6% interest. The difference 
between the income and what he would 
like to have coming in to his family in 
case of death can, of course, be made 
up with life insurance. 
This Amount of 

CAPITAL 
Invested at 6% 
$ 1,000 


Table Shows 
Shortage 
In Estate 


Will Produce 


* * 


The “Pioneer” gives 
the following illustra- 
tion to answer the 
objection, “I can’t 
afford it.” 

“Suppose your father were alive and 
came to your house some night and said, 
‘Son, I am down and out, will you take 
care of me?’ If it would only take fifty 
cents a day to take care of him would 
you say, ‘No, I can’t. afford it?’ 

“Well, some day you are going to have 
qn old man to take care of and it isn’t 
going to be your father—it is going to 
be you! Why not invest fifty cents a 
day in life insurance and take care of 
him in his old age?” 

* 2) * 


Afford It” 


Arousing the curi- 
osity of the client is 
very effective, in the 
belief of the Missouri 
State Life Bulletin. 
It says that any client would be in- 
terested if a banker said to him, “Mr. 
Tyler, you are now thirty-five; in thirty 
years you will be sixty-five. You will 
probably need money then. Nine people 
out of ten are without a dollar at sixty- 
five. Now, to-relieve you from worry 
about your old age, I will put $5,000 in 
a safe deposit box to be paid to you 
when you are sixty-five. In the mean- 
time, all you will have to do will be to 
pay us 3% interest per year on $5,000. 
If you should die before that time we 
will pay the $5,000 to your widow.” It 
goes without saying that Mr. Tyler 
would eagerly accept such a proposition. 

Bankers don’t make any such propos- 
als, but you can go to Mr. Tyler and 
make a better one. You can tell Mr. 
Tyler that the company will put $5,000 
to his credit now to be paid to him in 


Approach 
Through 


Curiosity 


cash at age sixty-five if he will pay 3% 
interest annually on the amount set aside, 
but if he should die in the meantime the 
company will pay his widow the full 
$5,000 and will double that amount in 
case he should die by accident. 

Sounds like a miracle. It is a miracle. 
It’s life insurance. 
* * 

Otto Johnson, of 
the Seattle agency of 
the Equitable Life of 
Towa, uses the follow- 
ing method in an- 
swering the objecting wife: 

“Mrs. Brown, I know you believe in 
arbitration and in peaceful settlements 
rather than warfare. In this case, sup- 
pose we leave it to an arbitration board 
and since you are the most interested, 
we will make you chairman of the board. 
In order to be fair, let us put two other 
women of about your own station in life 
on the board, one being a widow whose 
husband has left her no insurance what- 
ever, the other being a woman whose 
husband has left her a good amount of 
insurance with a life income. This would 
be fair, wouldn’t it? Now, Mrs. Brown, 
if either of these women will advise that 
your husband should not carry any life 
insurance, I will withdraw. That’s fair 
enough, isn’t it?” 

* 


Answering 
Objecting 
Wives 


* * 


You'd have to play 

Dramatization _ bridge 17,000,000 years 

of before you’d exhaust 

Insurance all the combinations 

in a deck of cards— 

assuming that you played four hours a 

day, 300 times a year. Likewise, many 

policy contracts and settlement agree- 

ments of this company can be arranged 

in hundreds of useful combinations, says 
the Connecticut Mutual. 

And the few hundred words in the av- 
erage vocabulary of an agent can be ar- 
ranged in innumerable combinations. 
Whether they will remain words, just 
words, or. present a picture that effec- 
tively plays upon the chords of: your 
prospect’s emotions, depends on how well 
you dramatize the need and paint its 
fulfillment through life insurance. 

And so does the sale! 





BREAKFAST AGENCY TALKS 

John L. Kelly recently appointed man- 
ager of the St. Louis agency of the Con- 
tinental Life has arranged a series of 8 
o'clock agency breakfasts so that the 
agents can discuss business affairs and 
line up their program of activity at the 
opening of the day’s work. Formerly the 
agency meetings were held at noon. 


TO MEET AT NIAGARA 
The Eastern Regional Convention of 
the Northwestern National Life will be 
a at Niagara Falls, Canada, August 








TRUSTATE CORP. MOVES 
The Trustate Corporation, of which J. 
H. Philbin is president, has moved from 
the Woolworth Building to 67 Wall 
street, New York. 





Gerard S. Nollen, President 





Gains in Millions of Dollars Mark 
Bankers Life Company’s Best Year 


Gain in Legal Reserve Life Insurance 


1928 Business 
Total Life Insurance Paid-For, over 


BANKERS LIFE COMPANY 


Established 1879 


$ 14,800,000 


Des Moines, Iowa 





$3,000,000 IN TEN DAYS 


Dunsmore Agency Writes Total On 407 
Applications; All Agents 
Score 

On his return from White Sulphur this 
month William J. Dunsmore, manager 
for the Equitable Society at 120 Broad- 
way, New York City, was informed that 
his men had written $3,000,000 with 407 
applications in ten days. Every one of 
the sixty-five men in the agency brought 
in at least one application. The writing 





George Washington Life 
Insurance Company 
Charleston, W. Va. 
presents opportunity for liberal 
contracts covering definite territo 
with Home Office registry and wit' 
power of appointment of sub- 
agents. 
The State of West Virginia, Vir- 
ginia, Ohio, Kentucky, Tennessee, 
South Carolina, North Carolina, 
Georgia, and Michigan. 
ddress: 


ERNEST C. MILAIR 
Vice-President and Secretary 








was done under the direction of Warren 
Benton, assistant manager of the office, | 


In the first four months of 1929 the 


agency paid for $3,960,000, an increase of — 


20% over last year. 











TO BROKERS 


We would like to tell you 


about our unique Budget} 


Policy-Protection at a Mini- 


mum Cost— Only Company ] 


writing this policy. 
For Particulars Phone 


CANADA LIFE ASSURANCE 
COMPANY 


H. W. JONES, Mer. 
110 William Street 
New York City 
Beekman 5058-6691 























size. 


degree of its service. 
its service broadens. 


34 Nassau Street 


DAVID F. HOUSTON 
President 





“In This Way We Measure” 
A 


INSURANCE COMPANY OF NEW YORK, the “first American Com- 
pany,” has measured its success by the scope, manner and 


LIFE INSURANCE COMPANY may well measure its 
success by the good it performs rather than by great 
Through eighty-six years THE MUTUAL LIFE 


In such a way it is measuring now 4s 


Issuance of contracts of all standard forms, substantial 
dividends, income settlement provisions, Disability and Double 
Indemnity Benefits, and prompt payments and practices for 
convenience of members are embraced in its present service. 


It welcomes as field representatives those who know’ that 
success is according to the natural law of compensation-—that 
the best comes to those who give out the best of themselv«s. 


The Mutual Life Insurance Company 


of New York 


New York, N. Y: 


GEORGE K. SARG2NT 
2nd Vice-Preside*‘ 


and 
Manager of Agencies 





———— 
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ost J. Elton Bragg For 
Head of National Ass’n 


HILADELPHIA TAKES ACTION 








ame of Union Central General Agent 
Gubmitted to Nomination Committee; 
Rockwell and Gilman Speak 





lames Elton Bragg, general agent, 
inion Central Life, Philadelphia, is the 
pndidate of the Philadelphia Association 
f Life Underwriters to succeed Paul 
atk as president of the National As- 
siation of Life Underwriters. 

At the May dinner-meeting of the 
hiladelphia Association at the Bellevue- 





















JAMES ELTON BRAGG 


ratford, announcement was made that 
t Philadelphia Association had sub- 
itted his name to the nominating com- 
ttee as its suggested candidate. 

.0. Robinson, chairman of the Law 
it Comity committee, reviewing the 
ork of his committee and what it in- 
ded to accomplish, revealed that the 
Sociation had the support of the In- 
ance Department which had promised 
iit penalties if evidence of violations 
te obtained. 

Speakers at the meeting were Dr. 
. Charles J. Rockwell, editor of the 
surance Salesman and director of the 
ockwell School of Life Insurance, and 
hatles C. Gilman of Boston. 

Dr. Rockwell!’ subject was, “Business 
‘insurance for the living business.” 


LIBRARIANS MEET 


. Department of Commerce Man 
‘cuss Airplane Accidents; Miss Sil- 
* Miss Swerig and Others Talk 

he insurance librarians met in Wash- 

B this week. Edward P. Howard, chief 
ar regulations, aeronautics branch, 

‘partment Commerce, discussed 
roplane accidents, Miss Bradley of 

‘ Metropolitan Life had as her topic, 
Ublicity for the Specialized Library 
side and Outside the Organization.” 
nth H. Sillence of the Association of 
€ Insurance Presidents read a paper 


ore Material on Insurance in the 
che ie the Federal Government.’ 
ap ets of the Insurance So- 
bine ew York discussed ‘Old In- 

€ Periodicals; their Care and 


Minion.” 
dred Pressman of the National 











" te of Casualty & Surety Under- 
ar of “Fundamental Books 
, prian asualty Insurance Library.” Li- 
‘ Handy of Boston talked of 
————— cy books in a fire insurance 
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= NYLIC INCENTIVES and AIDS TO SUCCESS i 
| Nylie Public Service | 
|| Nylic Public Service | 
Y q Life Insurance is ‘public service. 
: > 
EY 
5 g It helps individuals to save and insures their 
5 life values against loss by death or by total 
. and permanent disability. 
In order to earn interest on the policyholders’ 
EY ‘ ; KS 
* savings, it loans money to home owners, to : 
5 railroads, to owners of city buildings, to | 
: public utility companies, to the United States : 
: government, and to states, counties and munic- : 
* ipalities. fe 
: gq Probably no other institution serves our people —_| 
: singly and collectively, both as private indi- 
| Wiig ig é : 
5 viduals and citizens, in so many vital ways. | 
ey % 
: A company’s usefulness to the community is, || 
5 therefore, largely measured by the number of : 
2 people protected, the amount of insurance in | 5 
: force and the amount of its invested assets. ° 
| 
3 As of January 1, 1929, the : 
Z New York Life had about : 
2 Million policy-holders R 
Insured for over . ie 
Kd 
634 Billions. e 
Its assets amounted to : 
over 14 Billion ia 
hed 
Dollars. : 
NEW HOME OFFICE BUILDING is 
NEW YORK LIFE INSURANCE : 
COMPANY % 
51 Madison Avenue, Madison Square, : 
New York, N. Y. g 
DS 
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Luther Takes Shot At 
“Twister” In Talk Here 

DR. H. N. DAVIS ALSO HEARD 

Stevens “Tech” President and Aetna 


Life Vice-President at Life Under- 
writers’ Dinner-Meeting 








The speakers at the dinner-meeting 
of the Life Underwriters’ Association of 
New York City on Tuesday were Vice- 
President K. A. Luther of the Aetna Life 
and Dr. Harvey N. Davis, president, Ste- 
vens Institute of Technology. 

Mr. Luther paid his respects to the 
“twister” when he quoted from a pamph- 
let which had come into his possession 
devoted to the idea that all insurance 


with a reserve accumulation should be 
cashed in and the proceeds used to buy 
term insurance and to put into invest- 
ments. 

“That is one of the most flagrant and 
pernicious fallacies that I have ever 
heard propounded,” said Mr. Luther. 
“False prophets there are and numer- 
ous, attired in the cloak of ‘twister,’ 
‘hypothecator,’ ‘abstractor,’ ‘pyramider’ 
and ‘analyst,’ for his own selfish gain, 
who would lead astray those who have 
bought, on sound principle and advice, 
that which not only protects but also 
accumulates at substantial percentages 
consistent with safety. 

“These self-same prophets of untruth 
are also prone to place the cheapest pro- 
tection possible in the program of the 
new buyer with the false advice that one 
can ‘save the difference and invest it.’ 
Invest it—more wisely than those institu- 
tions which are supervised by State Leg- 
islatures, which have trained men for 
generations for this work, which have 
experience and information available to 
no single individual, and which spread 
their investment risks through volume 
and diversification, exactly as their life 
insurance risks are spread? I doubt it. 
And I believe that we should defend our 
business from this line of attack with all 
the force and weapons at our command. 
The companies are endeavoring to help— 
and I know that the Life Underwriters’ 
Association can be depended upon to do 
its full share.” 

Avoiding “Company” Competition 

On the subject of competition Mr. Lu- 
ther said: 

“IT mentioned at the outset that an op- 
timist is one who sees opportunities in 
every difficulty. In this connection I 
think of ‘Competition’ and of the very 
real difficulties that it seems to present 
to many life insurance salesmen. Here 
again is a common fallacy. So many of 
us concentrate our efforts on rates, com- © 
parisons, and other technical features, 
which tend only to confuse the prospect 
and sow the seed of doubt in his mind. 
Such tactics do not help to sell the idea 
of life insurance, or to emphasize the 
need for it. 

“The good salesman is not disturbed 
by competition within the business. He 
recognizes his task and his opportunity 
td sell the services of the institution of 
life insurance, thus securing for it the in- 
vestment of funds which would other- 
wise be diverted—wasted through spec- 
ulation, absorbed by non-essentials, or 
expended on luxuries. He realizes that 
the only real competition is from with- 
out. 

“The salesman who is an ‘order taker,’ 
who calls on prospects without any defi- 
nite plan, or without anything tangible 
to suggest—who does not attempt to sell: 
ideas or uncover needs, but who hopes to 
stumble across someone who is ‘interest- 
ed’ in life insurance, or who is consid- 
ering it, is naturally the one who en- 
counters ‘company’ competition, for he is 
endeavoring to capitalize on the efforts 
of another, and to shape the situation to 
his own end. His only hope is to ‘cloud 
the issue’ and unfortunately he frequent- 
ly does so, hindering or even destroying 
the sale.” i qt 
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Shoalil Public Save or Spend? 


(Continued from Page 10) 


ment we can use to advantage; so it’s 
folly to save any more.” 

“In other words,” added the P. Rk, 
“There’s no use doing any more invest- 
ing unless we can increase our spend- 
ing at the same rate.” 

“Pretty neat,” chortled the Sales Man- 
ager. “Never thought of it just that 
way. Doesn’t do us any good to keep 
piling money in banks and bricks in fac- 
tories. What can’t be used is wasted. 
And how much we can use depends on 
how much the sales managers can get 
the people to buy.” 

“That’s about it,” laughed the Statis- 
tician. 

“But that’s not the whole story,”. ob- 
jected the P. R. “Where does the Gov- 
ernment come in? You haven't said 
anything yet about public works—high- 
ways, harbors, schools, libraries, parks, 
flood prevention dams, and the like. 
They are certainly national savings, and 
they are not limited by the buying power 
of consumers, because they are not for 
sale.” 

“But they are limited by the need of 
private industry for savings,” insisted 
the Banker. “If you take away too much 
money from the people to build parks 
and monuments—too much compulsory 
savings—the people will have nothing to 
eat or wear. That’s not a theory; that’s 
a fact. It is perfectly possible to tax 
the people until private industry is crip- 
pled for funds.” 

Proved by Statistics 

“True,” replied the Statistician, “but 
there’s no approach to that danger in 
this country. All the statistics prove it. 
For several years banks have had far 
more money to lend than they could in- 
duce responsible producers to borrow.” 

“And don’t forget,” added the Sales 
Manager, “that we have had so much 
surplus capital at home that we have 
been sending a billion dollars a year 
abroad; most of all last Winter, at the 
very time when there was a large in- 
crease of unemployed men at home.” 

“The point is,’ Connor explained, 
“that as long as such conditions prevail, 
the country actually can save real wealth 
by increasing its expenditures for public 
works. Last Winter, for example, mil- 
lions of dollars and millions of men were 
idle; everybody admits that. If our 
governments—Federal, state and local— 
had used the idle dollars to put men 
to work, the country would have gained 
wealth, to say nothing of other gains.” 

“Say nothing of them, if you like,” ex- 
claimed the P. R., “but there’s a lot to 
say. Ask any public official who has to 
face a horde of unemployed men, as we 
had to last Winter.” 

“So you see,” repeated the Statistician, 
“the question always is, ‘how much?’ 
And the answer is: Saving must bear 
the right relation to spending.” 

“T always supposed the right relation 
came automatically,” said the Banker. 

“A fat chance of that!” exclaimed the 


’ 








CONDUCT BUREAU COURSES 

A four-day lecture course in “Méth- 
ods of Agency Building” has just been 
conducted in two more home offices of 
member companies by the Life Insurance 
Sales Research Bureau. This adapta- 
tion of the regular Managers’ lecture 
course has now been used by nine home 
offices. H. G. Kenagy, head of the Field 
Service Department, was in charge of 
these two company schools. John Mar- 
shall Holcombe, manager of the Bureau, 
assisted Mr. Kenagy. 





TWO INCOME TAX REFUNDS 

The John Hancock Mutual Life has 
been granted a refund of $692,947 for 
over-assessment of Federal income taxes 
in 1924, 1925 and 1926. A refund of $68,- 
028 has been granted to the Massa- 
chusetts Mutual Life for over-assess- 
ment in 1923. 


Sales Manager. “With several million 
people exhorting us to save our money, 
several million others urging us to 
spend it, and all of us doin’ as we 
please.” 

“Well, then,” said the P. R., “if we 
can’t depend on chance to keep the 
right relation between saving and spend- 
ing, we must have some kind of politi- 
cal control. So that is where the Gov- 
ernment comes in.” 

“Nonsense!” cried the Banker. “No- 
body would tolerate having the Gov- 
ernment tell him how much he must 
Save.” 

“No need of that,” the Statistician pro- 
tested. “Whenever the flow of money 


to consumers is right, people can save 


as much as they please without hurting 
business.” 

“And the rate of flow,” added the 
P. R., “is affected by nearly everything 
the Government does. ‘Taxes, tariffs, 
loans, payment of debts, pensions, ex- 
penditures for highways, flood control, 
battleships—all affect the flow. of 
money.” 

“Exactly.” 


Refund Premiums; Stop 
Switching of Policies 


EQUITABLE AND MUTUAL ACT 








Business Conduct Committee of Under- 
writers Acts to Have Canceled 
Travelers Policy Reinstated 





Following an investigation of the in- 
surance of Paul Lussi by the good prac- 
tice committee of the Life Underwriters’ 
Association of New York, the Mutual 
Life and the Equitable Society have 
made a refund in full to Lussi of pre- 
miums paid by him to those companies 
after he had dropped a Twenty Payment 
life policy issued. by the Travelers for 
$50,000 and for which two semi-annual 
premiums of $661 each had been paid. 
Both the Mutual Life and Equitable 
policies were for $25,000 Ordinary life. 

The Travelers general agent com- 
plained to the good practice committee 
that Melhado submitted an incomplete 
and incorrect comparison of the policies 
involved, making two outstanding omis- 
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sions: one that he had not show, J C. 
. 


loss of $1,300 or more in the first yg 
premium of the policy dropped. 
other, that he did not show the nd 
policies as Ordinary life and the | 


policy as Twenty Payment life, weal 
committee also charges him with Life Un 
ing misstatements about disability, ; 0 
Melhado was called before the 4 : 
ness conduct committee of the local ; 
sociation; Mervin L. Lane, chairman, ; John 
he made various admissions. Melhg C Mc 
is no longer engaged in selling insuray agent, ( 


as he is now in the bond business, 

The action of the two insurance ¢ 
panies in paving the way for the te 
statement of the Travelers policy 
widely commended in the life underw 
ers’ association. The facts about { 
case have been presented to Supe 
tendent Conway. 
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SPANN AGENCY EXPANDS 


The Spann Company, one of the old 
insurance agencies in Indianapolis, 
adding a life department and will rep 
sent the Midland Mutual. Lawrence 
Shafer will be in charge. S. W. Tr 
has been appointed as manager of 
fire and casualty departments. Hey 
formerly branch manager there for 
Great American Indemnity. 











sales literature. 
claims. 


The Company’s 








Liberal contracts are offered. Well 
organized educational, training and 
sales research departments are at the 
service of our men. 
printed and effectively illustrated 
Prompt, efficient 
underwriting. Quick payment of 


HILLSMAN TAYLOR, President 


| SERVICE 


At Your Command-- 


HE Missour1 

Branch Offices located in twenty-seven of the 
principal cities throughout the United States. These 
offices extend to field men the personal cooperation 
of trained representatives in each of the Company’s 
multiple lines—Life, Accident and Health, Group 
and Salary Savings. 


State Life 


Attractively 


progressive, pio- 
neering spirit makes it a most de- 


More than 


$1,200,000,000 = 


of insurance in force 


MISSOURI STATE LIFE 
INSURANCE COMPANY 


HOME OFFICE: St. Louis 


has 


sirable Company for live, forward- 
looking Agents to represent, and 
its new liberal policy forms offer 
attractive selling plans. 


Men of high character and ability 
are offered a real future with the 
Missouri State Life— 


The Progressive Company. 
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1.C, McNamara Slated 
To Head N. Y. Ass’n. 











hog) LG. SIMON COMMITTEE HEAD 
fe, 

ith Life Underwriters Association Will Vote 
lity. On Next Year’s Officers At 

the by Meeting June 11 

local 

rman, John C. McNamara, head of the John 
Melha™ ¢ McNamara Organization, general 
INSUTaMMM agent, Guardian Life, New York City, 


















was nominated to head the Life Under- 
writers Association of New York City at 
the meeting of the association on Tues- 
policy # day night. He has been chairman of the 
inderw: i 
about { 
» Supe 


ANDS 


the old 
napolis, 
will rep 
awrence 
W. Tr 
ger of 
3. Hey 
re for 


J. C. McNAMARA 


executive committee during the past year. 
There are few managers who have at- 
tained distinction in so many activities as 
Mr. McNamara. He is a genius in or- 
ganization, an inspiring leader, clever 
writer, getting out one of the best agency 
papers in the business, and has been a 
successful personal producer for years. 
He prepared the printed program for the 
National Association’s convention last 
year, an entertaining feature of the 
meeting. His ability to attract an en- 
thusiastic following should put the New 
York association over in its effort to 
teach the stiff membership quota al- 
lotted to it by the National Association 
for the Washington convention. 

The officers will be voted upon at the 
meeting on June 11. The full ticket pre- 
‘ented at the meeting by Peter M. 
‘taser, chairman of the nominating com- 
mittee follows: 

President, John C. McNamara, Guar- 
tan; first vice-president, E. J. Sisley, 
eters ; second vice-president, A. P. 
Noodward, Connecticut General; third 
ie gresident, Mervin L. Lane, Equita- 
) Society ; secretary-treasurer, Clancy 
re Connell, Provident Mutual. Execu- 
= committee: Chairman, Leon Gilbert 
Bare Equitable Society; Walter E. 
Phe on, Union Central; W. F. Bell, 
“art Mutual ; J. Be Bookstaver, Trav- 
Nels L. A. Cerf, Jr., Fidelity Mutual ; 
C =, hambers, New York Life; 
Diefe rh Long, Mutual Benefit; W. E. 
- ‘ndorf, Mutual Life; Ralph G. En- 
rman, Penn Mutual; James P. Gra- 

am, Jr, Actna Life; Lloyd P. Hepburn, 

¢ Prudential; E. G. McWilliam, Penn 


J. W. YATES APPOINTMENTS 
Paul Stewart Made Production Manager; 
W. M. Harrell Office Manager and 
Controller of Detroit Agency 
John W. Yates, general agent, Massa- 
chusetts Mutual, Detroit, announces the 
appointment of Paul Stewart, recently 
general agent for the Mutual Trust Life 
of Chicago, and for several years assist- 
ant manager for the Travelers, as produc- 
tion manager and superintendent of 
agents. Frank A. Wheeler, an agent of 
the company in Detroit, has been made 
manager of the sales service department 
and assistant to Mr. Yates. W. M. Har- 
rell, until May 1st cashier of the First 
National Bank of Pelham, Ga., has been 
brought to Detroit to become office man- 

ager and controller. 

‘The paid-for business of the John W. 
Yates Agency for the first quarter of 
1929 was $2,826,000 representing an in- 
crease of $592,000 over 1928, or $1,717,000 
over 1923, the year in which Mr. Yates 
was appointed general agent. The 
Agency has paid for $41,500,000 in the 
Massachusetts Mutual during the five 
and one-half years. 

Group insurance has just been made 
available to all members of the John W. 
Yates Agency based on their period of 
service as follows: less than one year 
$1,000; two years, $1,500; three years, 
$2,000; five years and over, $2,500; exec- 
utives, $3,000. 


TO DISCUSS RE-INSURANCE 








High Mortality on “Jumbo” Lines Raises 
Subject of Re-insurance Experience 
Before Actuaries 


The experience of companies on re- 
insurance of “jumbo” lines of life insur- 
ance has for some time past been show- 
ing a mortality ratio much higher than 
the average and the whole subject of re- 
insurance is due for an airing before the 
meeting of the Actuarial Society during 
the general discussion period Friday af- 
ternoon. One of the angles of the mat- 
ter is that companies make dividend ap- 
propriations based on average mortality 
and have to absorb the large claims pay- 
ments under these “jumbo” lines of in- 
surance. A closer underwriting scrutiny 
of re-insurance business is expected. 





OVER TO HOBOKEN 
The Louis Lane agency of the Equit- 
able Society at No. 212 Fifth avenue, 
made the journey to Hoboken this week. 
They joined the crowd of kidders at the 
melodrama “After Dark” and dined at 
the Hofbrau. 





P. F. HUFF SAILS 
Perez F. Huff, president of P. F. Huff 
Underwriters, Inc., New York, his wife 
and daughter sailed for Europe on the 
“Paris” May 15. They expect to return 
in October, sailing on the “Roma,” leav- 
ing Italy, September 27. 





F. A. BOYLE WILL RETIRE 


After forty-three years of continuous 
service with The Prudential Frederic A. 
Boyle, vice-president in charge of securi- 
ties and accounts, will retire July 1. 





Arthur C. Gray, who died in Norfolk 
last week, represented the Home Life ot 
New York there as district agent for the 
past fourteen years. 





Mutual; E. Morse Merrihew, John Han- 
cock; Fy J. Mulligan, Guardian; Russell 
M. Simons, Home Life.-~ ~ 

















Provident “Mutual 
Life Insurance Company of Philadelphia 


Founded 1865 











company to choose. 


confidence and esteem than the 


Massachusetts Mutual 





A HAPPY CHOICE 


In considering a life insurance career, one may be somewhat in doubt as to which 
As a man looks carefully over the life insurance field, he 
sees a number of institutions with which any agent might feel proud to be asso- 
ciated, but we do not believe that he can find a company more worthy of his 


Life Insurance Company 
Springfield, Massachusetts 
Organized 1851 


More Than a Billion and Three-Quarters of Insurance in Force 











W. R. KLEE WITH MANHATTAN 





Made General Agent in Home Office 
Building; Formerly with J. Elliott 
Hall in New York City 


Walter R. Klee, since 1925 associated 
with the J. Elliott Hall agency, Penn 
Mutual, New York, has been appointed 
general agent for the Manhattan Life 
with offices in the Manhattan Life build- 
ing at 654 Madison avenue. 

Mr. Klee is a large personal producer 
having written some important cases in 
the financial district and during the past 
year he has been functioning as asso- 
ciate general agent with the Hall agency. 
During the years 1916-18 Mr. Klee was 
a special agent for the Travelers at Bal- 
timore and later in New York City. 





McLAIN MONTH SUCCESS 


The McLain Month Campaign waged 
by the Guardian Life in honor of Su- 
perintendent of Agencies James A. Mc- 
Lain, broke all production records in 
that company’s history. The result was 
2,968 applications for $16,293,000, 25% 
better than the best previous month. 





R. G. DIXON’S CHANGE 


R. G. Dixon, former deputy insurance 
commissioner of Kentucky, has been 
made superintendent of a new commer- 
cial department added by the Republic 
Life & Accident of Louisville. 





HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha Kansas City 











FORGING AHEAD 
GAINS FOR 1928 . 


Increase in Paid - for Business 





over 1927 . P 20.38% 


Increase in Gain in Insurance 


in Force over 1927 42.21% 


Gain in Total Insurance in 


Force . ; : 7.8% 
ANOTHER BIG YEAR AHEAD 


Manhattan Life Insurance Company 
Madison Ave. at 60th Street 


New York, N. Y. 
Founded 1850 - - - 


Thomas E. Lovejoy, President 
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GUARDIAN LIFE 





Established 1860 Under the Laws of the State of New York 


eee 














17-23 John Street, New York 
CORtlandt 8300 _ 








MANAGERS 


INSURANCE CO. 


OF 
AMERICA 





Home Office, 50 Union Square, New York City 





Uptown 





420 Lexington Ave.—LEXington 6715 
245 Fifth Ave.—ASHland--1772°=== 
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Old Age Pension 
Plans Now In Use 


DRIFT TOWARD COMPULSORY 





Voluntary System Proved Ineffective; 
Weakness in all Methods; New Book 


Reviews Subject 





Systems of voluntary old age pensions 
subsidized or under public administration 
have been tried in many countries but 
the experience has been uniformly the 
same, that is, such systems have been 
ineffective in inducing the workers in 
any but an inconsequential number to 
take advantage of the plan. This fact 
is emphasized in a new book on the sub- 
ject of old age dependency “The Chal- 
lenge of the Aged,” by Abraham Ep- 
stein, the author of other works on the 
same general subject. The book is from 
the Vanguard Press. 

So ineffective have the voluntary pen- 
sions systems been where tried that they 
have been partly or wholly superseded 
in most countries by other methods. The 
author cites the Massachusetts Savings 
Bank plan of life insurance with only 
about 500 persons taking advantage of 
this form of insurance after about twen- 
ty years’ existence of the system. Simi- 
lar experience was shown with the U. S. 
Veterans Bureau. Only Japan is at 
present operating under a_ subsidized 
system of pensions. Canada which had 
followed this plan for about eight years 
established a straight government pen- 
sion plan in 1927. 

Contributory insurance came about as 
a logical result of the failure of the vol- 
untary systems. The mass of wage- 
earners having been found either un- 
willing or unable to insure themselves 
against old age, European governments 
sought to overcome these obstacles by 
making the insurance obligatory for cer- 
tain classes of workers. To make ‘t at- 











The 7 
Agent Prospers 
Accordingly 


In 1927 the average 
policy under all plans was 
$3,362. From May 1, 1928 
to date the average Low 
Rate Life Policy was 
$9,438. The average low 
rate term policy was even 
larger. 


Fidelity Agents 
prospered accordingly 


In addition to these 
modern selling tools, Fidel- 
ity offers a very productive 
lead service, close Head 
Office cooperation, and 
a live-and-let-live con- 
tract, available in thirty- 
nine states. 


Write for Booklet 
“What's Ahead?” 
wi 


IDELITY MUTUAL LIFE 
INSURANCE COMPANY 
PHILADELPHIA 


WALTER LEMAR TALBOT Presutent 

















ACTUARY 

Fellow of Actuarial Society or American Institute wanted by company located in 

New York City; salary $5,000. up depending upon experience; letter should state name 

companies and kind of work, with nature of responsibilities in each position, education, 

religion, age and salary desired; give full details. 
interview and permission granted by applicant. 


confidence. 


110 Fulton Street 


Box 1112 
THE EASTERN UNDERWRITER 









No inquiries will be made until after 
Your application will be held in strict 


New York City 











parwrdie 

















110 Fulton Street 








Life Insurance Opportunity 


General Agent of prominent: Life Insurance Company 
desires as an associate a man with an established 
personal record and ability to build an agency. 
Address in strict confidence giving full particulars. 
Box 1114 
THE EASTERN UNDERWRITER 


New York City 








tractive the government continued to 
subsidize the insurance. Today, of the 
approximately thirty-five nations which 
have inaugurated provisions against old 
age dependency, twenty-five are operat- 
ing on the principle of compulsory con- 
tributory insurance. 


Systems Now In Use 


Under state compulsory insurance all 
wage-earners earning less than a certain 
income are compelled to insure. Per- 
sons earning above the set amount are 
generally not obliged to insure but may 
take out voluntary insurance in common 
with other classes. Participation in the 
plan begins at an early age. Generally 
both the employer and employe con- 
tribute equally. The state bears the ex- 
penses of administration and in addition 
also makes a direct contribution to the: 
pension. 

A compulsory insurance scheme re- 
quires a long term of years before an 
annuity can fully mature and for that 
reason is not capable of coping with the 
immediate problems. Non-contributory 
pensions can be made immediately ef- 
fective. Under this system neither the 
employer nor the employe make direct 
contributions. The state assumes the en- 
tire cost. Eleven of the nations which 
established old age provisions operate 
under this system. The pension plans 
adopted by the American states also fol- 
low this principle. 

Non-contributory pension laws usually 
require that an applicant must have at- 
tained a certain age, that he has been 
a citizen and a resident for a certain pe- 
riod of years and that he has no income 
fr6m any source above a_ specified 
amount. The first gratuitous pension 
system was established by Denmark in 
1891. Great Britain adopted a straight 
old age pension system in 1908. This 
plan was followed until 1925 when a con- 
tributory system was put into operation. 


JOHN HANCOCK LOANS 


Farm and City Mortgages for April 
Reaches Sum of Over Four 
Millions 


In addition to $2,070,000 being invested 
in public utilities, railroad and govern- 
ment securities during April, the John 
Hancock Mutual also accepted a total 
sum of $4,079,680 on farm and city mort- 
gages, making the total investments for 
the month of $6,149,680. :The farm and 
city mortgage loans accepted will yield 
an average interest of 5.50%. Of these 
loans, $1,407,030 was on 221 farms yield- 
ing an interest of 5.17%, and $2,672,650 
on 192 city properties to yield 5.67%. 

During the first four months of 1929. 
total farm and city mortgages accepted 
totaled $14,763,072, to yield an average 
of 5.51%, divided as follows: $5,776,522 
on 868 farms, to yield 5.19%; $8,986,550 
on 613 city properties, housing in all 
2,326 families, to yield 5.71%. 





HEADS WOMEN’S CLUB 


Miss Winifred C. Walker of The Pru- 
dential St. Louis agency has been elect- 
ed president of the Business and Pro- 
fessional Women’s Club of St. Louis at 
the annual election of officers held on 
May 7. Miss Walker is a graduate of 
the America Institute of Normal Meth- 
ods of Northwestern University School 
of Music and taught music in the public 


In 1915 Alaska and Arizona enacted simi- 
lar laws but the latter was declared un- 
constitutional by the Arizona Supreme 
Court. Since 1923 seven American states 
have placed such laws on their statute 
books. In the United States the non- 
contributory form of old age relief is 
the most popular and most widely dis- 
cussed plan. 





PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent connection with an old 
well established company with a progressive management and an un- 
equalled dividend record, it will be to your interest to investigate our 








proposition. 
Address, 
PERMANENT, 
| Care of The Eastern Underwriter, 110 Fulton Street, New York City 
ae 

















character and ability. 


The Columbian National Life Insurance Company 
BOSTON, MASSACHUSETTS 
Columbia National Agents can offer the best in 


LIFE, ACCIDENT and HEALTH INSURANCE 


Columbian National Policies make selling easier. 


Policies backed by one of the very strongest companies in the country, having ample capital, 
surplus and highest standard of reserves. 


Exceptional opportunity is offered to salesmen of 
Communicate at once with 
Agency Department, 77 Franklin Street, Boston. 









—. 
—= 


J. A. Tyson Philade}phia 
Manager Guardian Life 


ONCE WAS A SCHOOL TEACHER 





Became An Agent in 1915; Active jn 
Association and Colleg: 
Affairs 





James A. Tyson is the new ni:nager of 
the Philadelphia Agency of th« 
Life. He succeeds E. J. Berle: 

A Philadelphian and a graduate of 
Bucknell University Tyson started his 
career as a school teacher; ani then be- 
came sales manager for a_ publishing 
house. 

In 1915 he entered life insurance as an 
agent. In 1916 he was made associate 
general agent in Williamsport, Pa. Two 
years later he became a general agent 
in Harrisburg. In 1925 he was appointed 
general agent in Philadelphia. 

Since entering insurance Mr. Tyson 
has been an active force in the life un- 
derwriters’ association. He was one of 
the organizers of the Williamsport As- 
sociation, serving as secretary and treas- 
urer of that organization. In Harrisburg 
he served as president of that city’s as- 
sociation, and in Philadelphia he has 
been a member of the board of directors 
and chairman of the membership com- 
mittee of the Life Underwriters’ Asso- 
ciation of Philadelphia. — ” 

Mr. Tyson is a prominent participant 
in the social, civic and fraternal life of 
his community. He has found time to 
take an active interest in his college 
alumni association, serving as chairman 
of its finance committee for three years 
and as president of the General Alumni 
Association for two years. He has also 
acted as chairman of several campaigns 
for funds for Bucknell. 


Guardian 
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Stimulants 
Sedatives 
or Food— 


from a Health 
Standpoint 


HE desire for extreme slenderness is bringing 
© ae consequences. When stimulants, sedatives 

or drugs are substituted for the food needed to build 
health and strength, the penalty is certain and severe— 
frequently broken health and sometimes death. 


Halftruths are often more dangerous than falsehoods. 
While it is true that an excess of fat is undesirable and 
frequently dangerous in the later years of life, it is not 
true that young people—under thirty years of age—can 
ordinarily expect to have good health if they avoid 
wholesome body-building foods and persist in a rigid 
“reducing” diet. There are certainly more cases of 
tuberculosis among young “underweights” than there 
are among those of normal weight. 


During childhood and the early adult years, Nature 
demands a bodily reserve upon which she can draw in 
tim> of need to fight disease. In youth a few pounds of 
excess weight are a valuable protection against physical 
breakdown. The sacrifice of this needed tissue may re- 
sult in permanent injury, although the accounting may 
hot come until years later. 


Despite the claims of faddists and selfish interests, there 


The Metropolitan Life Insurance Company has the privilege 
of consulting the world’s most famous specialists on important 
questions of health. While the Metropolitan wishes to point 
out most emphatically the danger of too strenuous dieting at 
the earlier ages, it also wishes to stress, no less emphatically, 
the danger of overweight at the older ages. 





() 1929, M. L. I. Co. 


is no mystery today in what constitutes an intelligent 
diet. The doctor who would not hesitate to prescribe a 
stimulant or a sedative in a case of emergency, would 
forbid their use in place of needed foods. 


A famous health expert was asked bluntly, “Do you think 
stimulants are harmful to everybody, no matter in what 
degree the stimulants are used?” He said, “Not always, 
but everyone should try to put himself in such fit physical 
condition that he will not need or desire artificial stimu- 
lation. The hunger for stimulants is an indication of 
weakness and evidence of improper diet or other incor- 
rect living habits.” 


Certain practices trick the appetite and dull the desire 
for nourishing food. When the demands of a normal 
appetite are too frequently denied, the appetite may be 
lost and food be made repugnant. 


Perhaps it is too late to talk to older people stubbornly 
set in wrong habits, but if the fathers and mothers of 
tomorrow will eat properly, exercise properly, work 
properly, sleep, breathe, stand, walk —yes—and think 
properly, they and their children will have better health 
and longer lives. 


Our booklet, ‘‘Overweight’’, tells the best methods to control 
these evils. It also tells what you should weigh considering 
your age and height. Ask for Booklet 5E U9 which will be 
mailed free. Address Booklet Department Metropolitan Life 
Insurance Company, New York, N. Y. 


METROPOLITAN LIFE INSURANCE COMPANY +» NEW YORK 


Biggest in the World, More Assets, More Policyholders, More Insurance in force, More new Insurance each year 
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INSURANCE TO RESCUE OF 
GERMAN TRADE EXPORT 

The aid of German insurance compa- 
nies in promoting German exports has 
been enlisted. Germany is faced not 
only with trying to win back trade in the 
most competitive market in the world— 
the export trade—but is also handi- 
capped by the reparation payments to 
the countries with which she was at war. 
The Reich (German parliament) has de- 
cided to mobilize some insurance capital. 

One: of the initial moves is to revive 
the Hamburische Bank von 1923, A.G., 
which so far has led but a nominal ex- 
istence. Hamburg bankers, ship owners, 
insurance companies and others will un- 
derwrite, 500,000 marks each, and export- 
ers and importers will take over the rest 
of the issue which is to bring the capital 
of the bank to 2,000,000 marks. 

The co-operation of insurance capital 
in the enterprise goes still farther, how- 
ever. Insurance carriers will furnish the 
money to be used by the bank for the 
extension of credits to exporters. The 
total amount will be 12,000,000 marks. 

The Reich will protect both the banks 
and the insurance companies against loss 
growing out of these extensions of cred- 
it to exporters but in the case of the 
banks the liability will be only up to 
85%. A special fund will be set aside for 
the lowering of interest charges. There 
will be appropriated 500,000 marks for 
this purpose every year, which will en- 
able the bank to reduce its rates consid- 
erably. Loans to exporters will be given 
for periods up to ten years. Walter 
Schues, general manager of the Nord 
Deutsche, Hamburg, has been elected to 
the board of directors, representing very 
likely not only his own company but also 
other insurance interests. Similar plans, 
although on a smaller scale, are said to 
be under way in Berlin. 





AN INSURANCE CENTER 

Insurance companies have in the 
neighborhood of $20,000,000 invested in 
their own’ buildings in San Francisco. 
The largest of these is the Pacific Coast 
head office of the Metropolitan Life. 
Others having buildings are the Fire- 
man’s Fund, California-Commercial 
Union, Liverpool & London & Globe, 
Hartford, New Zealand, Phoenix, West 
Coast Life, Western States Life, Asso- 
ciated Insurance, Aetna and Royal. Fire 
insurance premiums collected in the 
Rocky Mountain and Pacific Coast states 
amount to approximately $200,000,000 a 
year, “all cleared through the banks of 
San Francisco,” says the Board of Fire 


Underwriters of the Pacific, in the spe- 
cial insurance edition of the San Fran- 
cisco “Chronicle.” Seven fire in$urance 
companies call San Francisco their home. 
They are the Fireman’s Fund, Occiden- 
tal, Home Fire & Marine, Pacific Na- 
tional, California and Capital. The 
United States office of the New Zealand 
is in San Francisco. Two life compa- 
nies have headquarters in that city, the 
West Coast and the Western States. 
There are two casualty companies domi- 
ciled there. 





INSURING ARMS SHIPMENTS 


The British foreign office this month 
raised the shipments of 
arms and munitions of war to China. 
Since then a large number of orders for 
insurance have been received in Lon- 
don. The London “Times” makes these 
comments: 


This development is regarded as the 
more significant, as it was freely stated 
by brokers before the embargo came into 
operation that the impossibility of ob- 
taining insurance in the London mar- 
ket absolutely precluded the dispatch of 
shipments of arms to China. The man- 
agements of many of the large British 
insurance companies whichetransact ma- 
rine business are understood to hold 
the view that, in spite of the raising of 
the embargo, insurances of this type are 
inimical to British trade interests in 
China, and, further, might possibly place 
the lives of Europeans in jeopardy when, 
once more, large stores of munitions had 
been accumulated. It would not be sur- 
prising, therefore, if such responsible 
insurance companies proved to be averse, 
on moral and national grounds, from ac- 
cepting the risks now being offered in 
the market. 


embargo on 





QUIT PACIFIC BOARD 


Companies of the Neal Bassett fleet 
resigned Wednesday from the Board of 
Fire Underwriters of the Pacific. The 
letter of resignation was sent to the 
board. personally by Mr. Bassett, who is 
in San Francisco. It is apparent that the 
resignation of the companies is the re- 
sult of the annual meeting of the board 
at Del Monte last week when the Mil- 
waukee Mechanics was refused admit- 
tance to the board, and a favorable vote 
was taken on separation. The question 
of separation is not yet finally decided, 
as the action taken at Del Monte is sub- 
ject to a vote of the entire membership. 





TRANSCONTINENTAL AGENTS 
Frizell & Co. of Philadelphia have 
been appointed agents of the Transcon- 


tinental, succeeding Harkness, Peyton, 
Bishop Co. 





G. D. Talbot, general manager in Co- 
penhagen of the Re-Insurance Co. Sala- 
mandra, will attend the National Board 
meeting here May 23. 











The Human Side of hatitiincs 


—— 











J. J. ATKINSON HUGH LEWIS 


J. J. Atkinson, general manager of the Royal, and Hugh Lewis, general manager 
of the Liverpool & London & Globe, retired this month, according to advices from 
Liverpool. They are among the most prominent of all the international underwriters 
and head company officials. Well known and well liked in America, they have vis- 
ited this country often. 

For more than half a century Mr. Atkinson has been with the Royal, and the 
directors reluctantly acceded to his request that he be relieved of his duties as head 
of the company. He began his career in a clerical capacity, and 1901 became assist- 
ant accountant at the head office of the Royal. Four years later he was made head 
of the fire underwriting department. In 1903 he was appointed assistant sec- 
retary of the Royal; in 1911 deputy manager, and he was made general manager 
in August, 1921. His duties at various times have taken him to many parts of the 
world. In 1923-24 he was president of the Insurance Institute of Liverpool, and in 
1924-25 he was president of the Chartered Institute. He has always been an active 
supporter of the Insurance Clerks’ Orphanage. j 

In announcing Mr. Lewis’ resignation Chairman A. Kentish Barnes said: “He 
is now approaching the age of retirement and he feels that, taking all the circum- 
stances into consideration, he would like to give up the reins of office. His resigna- 
tion has been accepted by the directors with a sense of real loss. He joined the 
company as a junior clerk in our Birmingham branch in 1883 and has occupied his 
present position since 1920. His record of management is well known to you. He 
has presented us with a series of rapidly improving accounts, culminating with the 
present year’s results, which, apart from the inflation years of the war, are the 
best in the annals of the company. He brought to the company when appointed 
general manager a freshness of outlook, a directness of purpose and a great courage, 
all of which were so essential to that difficult period. In Mr. Lewis there were no 
relaxed fibres, no pauses of lethargy. The period of over eight years during which 
he has held office has been the most eventful in its history. Almost immediately 
on his appointment he was faced with the task of reorganizing our American fire 
business, a matter calling for penetrating iudgment. He dealt with this and the 
many problems calling for solution during his period of office with firmness, com- 
bined with patience. I can say with confidence that we are fortunate in the per 
sonnel of the executives both at home and in the United States.” : 

In his address Mr. Lewis, among other things, paid high praise to the officials 
and rank of the L. & L. & G.’s associated companies, including the Globe Indemnity, 
the Thames & Mersey and the Central. He praised in particular Harold Warner, 
A. Duncan Reid and J. D. Simpson. : ; 

Mr. Lewis will be a member of the board of both the Royal and Liverpool & 
London & Globe. 


eS 
—— 


Price E. Johnson, editor of the pub 
lication “Review,” issued by Cravets, 
Dargan & Co. and for a number 0 
years in charge of the firm’s farm all 
hail department, is making an Eastern 
trip which will cover a period of. three 
weeks. He attended the convention of 
the Insurance Advertising Conference @ 
Chattanooga and also the convention 0 
the Independence Companies of Phila- 
delphia at Atlantic City. He will also 
visit New York. He is accompanied by 








M. Albert Linton, vice-president of the 
Provident Mutual, of Philadelphia, was 
the guest of honor at a dinner held in 
the Denver, Colorado, Y. W. C. A. by 
the Colorado Association of Life Under- 
writers May 6. Mr. Linton addressed 
the assembly on “Life. Insurance as an 
Investment.” 

Eee te 


A. C. Campbell, third vice-president of 
the erg tog Life, who recently re- 
turned from South America, is now in : 
sip He will remain in Europe some Mrs. Johnson. See aes 
weeks yet. The Metropolitan will write " ee of 
business in certain parts of Europe and Frank: H. Smith, ey Tae 
South America. J. M. Campbell, brother Banking and Insurance of New | ta 
of A. C. Campbell, and also in the group + iN been ill for vs vine 
divis; , New York hospital, returned to his 

ivision of the company, returned from in Plainfield last week, much improveé 


Europe last week. ‘ 
P He will not, however, return to his ome 


* * x , 
: in Trenton for at least three weeks. 
E. W. Wollmuth, director of the Jef- * * * 


ferson Fire, has been re-elected execu- 
tive vice-president of the Newark Cham- 
ber of Commerce. 


A. B. Cowen, Denver insurance man, 
has been elected chairman of the 
United Palestine Appeal. 
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A Special Issue 


The seventieth anniversary number of 
“The Weekly. Underwriter” will consist 
of 160 pages. It will contain. eighty 
pages of advertising. It is coming out 
this month. 

he ire 


L. & L.’s Unique Ad 


For the first time in the history of 
insurance advertising the visit to this 
country of a British general manager 





anager BM has been made the subject of an adver- 
Ss from TM tisement in daily papers. On Page 7 of 
writers HB the New York “Times” of Tuesday 
ve VIS: Hi morning appeared a half column ad of 
the London & Lancashire in which a 
ind the Hi talk by Governor F. W. Pascoe Rutter 
as head Hl of the London & Lancashire at the an- 
eo nual meeting of the L. & L. was re- 
le hea viewed, and the following paragraph was 
nt SeC- HM also included : 
at the ‘Mr. F. W. Pascoe Rutter has paid 
‘ek mumberless visits to the U. S. A. to keep 
tive touch with conditions, and a fortnight 
i hence Mr. Hendry, the General Manager, 
“Fle would go over in order to follow up 
circum: various revisions in the administration of 
-esigna- the business there. His visit would 
ned synchronize with the jubilee of the pur- 
vied his chase of their first company in U. S. A. 


nu. He feed the establishment of their American 


vith the organization. They could count upon 
are the him exercising to the full his undoubted 
pointed fm "T8y and ability.” 


-ourage, * * * 


wer ich Director Calvin Coolidge 
diately It is always a pleasure to see the tri- 
can fire Me ™Ph of a personality. Calvin Coolidge 
and the [mainly scored a triumph when he ap- 
5s, cof peared last week in the great building of 
the per- the New York Life Insurance Co. 

Mr. Coolidge completely won the 
officials hearts of the entire establishment and 
Jemnity, MB™St of the establishment managed to 
Warner, Me Sct at least a peek at him. He entered 

the building shortly before 12 o'clock 
rpool & Pas been escorted there by Lawrence 

- Abbott, one of the directors, and was 
———= Aik by Second Vice-President Alfred L. 

by. ken and taken upstairs to the direc- 
the pu lors’ room. In receiving Mr. Coolidge 
Cravens; Mi ‘resident Kingsley expressed the pleas- 
mber 0 @Bure felt by himself and the other officers 
cin ¥ being able to welcome him as a mem- 
Easter! Biber of the board. Among other things 
of. = he said to Mr. Coolidge: 
nition . ° you know, Mr. Coolidge, we had 
rence 4, i’ very interesting experience just the 
He ther day in a great city of a certain 
ts a re We were contesting with three 
wil by our most vigorous and biggest com- 
anied by peitors for an important policy. Final- 
cad a great deal of argument and 
ot EN "ssion, the prospect turned to the 
oe “(W York Life. He said: ‘After think- 
y je we = matter over I have come to the 
ee - ec i what is good enough for 
I Oll o ® 
ora toe oe Bop! encuh for me 
his office JM Proud.” y 
weeks. was Coolidge’s manner agreeably sur- 
ace mat, [ina ee ony, especially those who 
“she 192) MEnist et him and were completely 


gs by the fantastic stories, popular in 
Newspapers for years, that he was 
























either a piece of ice or a clam. He 
turned out to be pleasant in his manner 
and smiled a lot. He made an imme- 
diate favorable impression on the board 
and no one has ever been so much ap- 
plauded in the New York Life board 
room as he was when he finished his 
speech in answer to the little introduc- 
tory talk made by President Kingsley. 


There is no more dignified board in 
the financial or insurance district than 
that of the New York Life. Many dis- 
tinguished men are on it and over these 
meetings has always hung an atmos- 
phere of heavy responsibility. Inci- 
dentally, there is no smoking at these 
board meetings and it is even reported 
that on one occasion the late A. Barton 
Hepburn, prominent banker, entered 
the board with a cigar in his mouth. 
Mr. Kingsley walked up to him and in- 
formed him of the rule. 

a smoking is permitted here,” he 
said. 

“Well, there ought to be,” commented 
Mr. Hepburn gruffly, getting rid of his 
cigar, but he never again entered the 
board room smoking. 

At the luncheon Mr. Kingsley sat next 
to Mr. Coolidge and someone who did 
not attend the board lunch asked him if 
the President had run true to alleged 
form and had not said a word all 
through the lunch. Mr. Kingsley re- 








Snapped in New York Life Building 








International News Reel 


Darwin P. Kingsley and Calvin Coolidge 


plied that while Mr. Coolidge was not 
exactly loquacious he had made some 
comments and one of them was that he 
called attention to an article about his 
boyhood in Vermont “which will appear 
in “The Cosmopolitan.” “You may be 
interested in reading this,” commented 
Mr. Coolidge. 

At the directors’ meeting and luncheon 





Al Smith At Consolidated Meeting 











es 


World Wide Photos 


Standing—From left to right: C. Stanley Mitchell, director; R. R. Rasquin, execu- 
tive vice-president and director; G. J. Atwell, director; H. J. Lofgren, vice-president 
and comptroller; W. A. Nunlist, vice-president; J. C. Brownstone, director; I. H. 
Rosenthal, director; Saul Singer, director; J. L. Hoffman, director. 
Seated—Left to right: Alfred E. Smith, director; John F. Gilchrist, president and 
director; Bernard K. Marcus, director and chairman of the board. 


the former President gave the impres- 
sion that he was really pleased to be- 
come a member of the organization 
which is doing so much for the Ameri- 
can family and the American home. 

Mr. Coolidge went through the or- 
deal of being photographed and inter- 
viewed with ease and a most agreeable 
manner. Reporters and cameramen 
had gathered in the building as early as 
11 o'clock, although it had been spe- 
cifically stated to the newspapers that 
pictures would not be taken until 2.20 
and interviews would not begin until 2.30. 
To most people in the public eye the 
camera ordeal is one of the most trying 
they have to undergo. These publicity 
cameramen are in a class by themselves, 
with their own manners and viewpoint. 
Those manners are the worst to be 
found anywhere in the United States 
and they form an irreverent crowd. The 
marvelously beautiful, impressive direc- 
tors’ room of the New York Life had 
been fixed up with a dozen calcium 
lights and a great many pictures were 
taken, most of them with Mr. Coolidge 
and President Kingsley posed. The 
moving picture, movie-tone and camera 
men are insatiable. A few shots do not 
satisfy them, but they would keep their 
subjects posed for hours if they would 
stay. I wonder what happens to the tens 
of thousands of photographs which, are 
taken of celebrities and not used. 

In Mr. Kingsley’s talk he made the 
following statement as to the approach 
that was made to Mr. Coolidge when 
Mr. Kingsley decided to ask him to be- 
come a director of the New York Life: 

“Without consulting any of my asso- 
ciates, I had, earlier than December 12, 
1928, sent you an autograph note of 
which I kept no copy, inviting you at 
some convenient time to become a di- 
rector of this company. You answered 
my note directly on February 23, 1929, 
and after information about the duties 
of directors had been furnished, you 
were duly nominated and have now been 
elected a director. My note written 

(Continued on Page 37) 
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Rawlings Re-elected 
President of Bureau 


FALL MEETING AT BRIARCLIFF 





New Company Competition Brought 
Up at Richmond; Good Results of 
. Cook County Loss Bureau 





Competition of non-affiliated compa- 
nies came in for some discussion at the 
annual meeting of the Western Insur- 
ance Bureau held in Richmond last week. 
Those participating in the discussion 
seemed agreed that there should be no 
alarm over the situation, the feeling be- 
ing that the Bureau has plenty of ma- 
chinery and organization to give indi- 
vidual members protection from aggres- 
sion, if the occasion should arise. There 
is no objection to other companies en- 
tering an agency, according to the views 
expressed, so long as their practices do 
not prove a source of disturbance. The 
fall meeting will be held at Briar Cliff 
Manor, N. Y., October 2, 3 and 4. Offi- 
cers were all re-elected as follows: 
Ralph Rawlings, president; Charles M. 
Gorham, vice-president; T. S. Danforth, 
treasurer; Benjamin R. Bach, secretary. 

According to the report of the com- 
mittee on publicity and education, there 
has been a greatly increased demand for 
literature to meet reciprocal competition 
on which a number of new folders have 
been issued. The multiplication of Ro- 
tary and Lions Clubs and similar organi- 
zations holding weekly luncheon meet- 
ings, with the growing public interest in 
fire prevention and insurance, has pro- 
vided a fine opportunity for public ad- 
dresses on these subjects. Another grati- 
fying feature, the report stated, has been 
the receipt of letters reporting the re- 
covery of business that has been lost or 
the retention of what has been endan- 
gered through information and argu- 
ments furnished the agents. 

Change in Mortgage Clauses 

Report for the Uniform Forms Com- 
mittee, F. S. Danforth said that the most 
important change in the uniform forms 
in recent months has been the adoption 
of the New York Standard Mortgage 
Clause in lieu of the National Board 
Standard Clause. This change was 
brought about through the negotiations 
of a special committee with the Mortgage 
Bankers’ Association of America and will 
result, it is believed, in doing. away witha 
large number of objectionable mortgage 
clauses as used by individual mortgage 
bankers. For the twelve months ending 
with February, 1929, the committee 
printed a total of 111,857,500 forms, or an 
average of 9,321,458 forms per month, as 
compared with a total of 103,162,500 
forms, or an average of 8,596,875 per 
month for the corresponding period a 
year ago. 

F. D. Silber, general counsel for the 
bureau, gave a review of tax rate litiga- 
tion. Aside from the Bureau proper, an- 
nual meetings of the Western Sprinklered 
Risk Association, the Underwriters. Ad- 
justing Co. and the Reinsurance Bureau, 
affiliated organizations, were also held. 
H. A. Clark, Western manager of the 
Firemen’s, was re-elected president of the 
Underwriters Adjusting Co. Ralph R. 
Rawlings, who is Western manager for 
the Old Colony and Boston, again heads 
the other two organizations. 

Loss Adjustment Bureau Report 

Good results are being achieved by the 
Cook County Loss Adjustment Bureau 
in supervising all losses within its juris- 
diction, according to a report of the 
committee on loss adjustments of the 
Western Insurance Bureau submitted at 
the meeting last week of the Bureau in 
Richmond. Supervision of losses has 
about done away with repeaters and 


Home Names All Risks 
Eastern General Agents 


LUTTRELL, NEWHOUSE & SAYRE 
Each of the Three Partners Has Had 


Years of Experience in This Special- 
ized Form of Protection 


. 








The Home of New York has appoint- 
ed Luttrell, Newhouse & Sayre, Inc., of 
45 John street, New York City, Eastern 
general agents for “all risks” insurance. 
This firm is composed of James N. Lutt- 
rell, president; Robert Newhouse, vice- 
president, and N. Edward Sayre, secre- 
tary. Each of these men has been iden- 
tified with insurance for many years, 
particularly in “all risks” business. 

Mr. Luttrell,,.who was formerly with 
Butcher, Tanner & Foster, attorneys for 
the Metropolitan Life, did some work in 
connection with the “all risks” business 
for Lloyd’s Underwriters as far back as 
the year 1910. Graham Harding came 
to America from London and assigned 
to Mr. Luttrell the task of establishing 
offices for the adjustment of losses for 
Lloyd’s underwriters in America. Mr. 
Luttrell established these offices in New 
York, Chicago, San Francisco, Los An- 
geles and Philadelphia under the name of 
Toplis & Harding. Since that time, 
these offices have adjusted practically all 
losses for Lloyd’s in this country. 

Mr. Newhouse was formerly connect- 
ed with the brokerage firm of Symthe, 
Sanford & Gerard, and went with W. B. 
Brandt & Co. in their San Francisco of- 
fice to learn the underwriting of the so- 
called “all risks” lines. After spending 
one year there he returned to their New 
York office and was engaged in the un- 
derwriting of this class of insurance for 
a period of five years. 

Mr. Sayre was associated with Mr. 
Luttrell in the adjusting work for several 
years, and was also connected with W. 
B. Brandt & Co., for which firm he es- 
tablished loss departments in both the 
San Francisco and New York offices. 
The experience of these men, coupled 
with their wide acquaintance in the 
brokerage and agency fields should in- 
sure the success of this firm, particular- 
ly with the prestige of the Home. 





duplicate payments claims, the 
stated. 

in the opinion of the committee, alone 
fully justifies the organization. 

The committee on bureau field clubs, 
of which E. T. Tanner, assistant western 
manager of the Security of New Haven, 
is chairman, urged company managers to 
make it a point to get around regularly 
to meetings of field clubs. Assignments 
were made for meetings to be held this 
year, many of the managers present at 
Richmond volunteering for this service 

During 1928 the bureau handled 27,421 
cases, several hundred more than in 1927. 
Of that number 10.63% were finally re- 
ported as “no claim” cases. 


report 


Chanin Building 


CARL SCHREINER 


Chairman Executive Committee 


C. E. Albright 
Harold G. Aron 
James A. Beha 
William H. Brudi 


Julian M. Gerard 
Charles H. Gristede 
Basil Harris 
August Heckscher 


Tourist Baggage 
All Risk Furs & Jewelry 














Germanic Fire 


Insurance Company 
of NewYork 


JAMES A. BEHA | 
Chairman of the Board 


NORMAN T. ROBERTSON 
President 
HARRY A. GRANT H. E. ECKHOFF E. A. MORRELL 
Vice-President Treasurer Secretary 
' Directors 








H. E. Eckhoff Oscar Heyman A. Portfolio Max L. Teich 
John W. Van Allen 
Capital $1,000,000 Surplus $1,500,000 | 
Writing 
Fire Tornado Rents Automobile 
Fine Arts Parcel Post Inland Marine Registered Mail 


Transportation Floaters 


Opportunities for Progressive Agents in Profitable Cities and Towns 


New York City 


HAROLD G. ARON 


Chairman Finance Committee 


R. H. Johnston ° 
Leo Kaufmann 
Herman A. Metz 
Rudolf Pagenstecher 





Norman T. Robertson 
Carl Schreiner 
Jesse Spier 

Mason B. Starring, Jr. 


Use & Occupancy 
Riot & Civil Commotion 








PURCELL HEADS EXAMINERS 





Succeeds Parker as President of Asso- 
ciation; J. L. Brandmaier Is 
Elected Vice-President 
Charles J. Purcell of the Public Fire 
of Newark is the new president of the 
Examining Underwriters Association. He 
was elected last week at the final meet- 
ing of the 1928-1929 season and _ suc- 
ceeds Stephen E. Parker of the Ameri- 
can of Newark who has been at the 
head of this organization for the last 

twelve months. 
Other officers elected were: vice-presi- 


dent, J. L. Brandmaier, Hudson Insur- 
ance Co.; secretary, Louis Tulipon, 
Firemen’s of Newark; treasurer, Stanley 
Gumpert, Importers & Exporters. 
Thomas B. Donaldson, associate man- 


ager of the Eagle Fire of Newark and 
former insurance commissioner of Penn- 
sylvania, was the speaker of the eve- 
ning at the annual meeting. talking on 
the “Human Side of the Insurance De- 
partment.” 





STANDARD 


INSURANCE COMPANY 
OF NEW YORK 


Head Office: 
J. A. KELSEY,President 


80 John Street, New York 


G. Z. DAY, Vice-Pres. and Secy. 


Statement December 31, 1928 


CAPITAL 
PREMIUM RESERVE 
OTHER LIABILITIES 
NET SURPLUS 
TOTAL ASSETS 


$1,000,000.00 
1,259,672.50 
276,930.00 
2,067,114.70 
4,603,717.20 








London & Lancashire 
Head Office Changes 


CHAS. HENDRY IS GENERAL MGR. 





A. S. Rogers Made Deputy Genenl 
Manager; F. W. Mills Retires After 


Forty-Four Years of Service 





At the annual meeting of the share 
holders of the London & Lancashire it 
London last week F. W. Pascoe-Ruttet 
governor of the company, announce! 
that Charles Hendry, well-known in this 
country, and who is soon to visit Amer 
ica, had been appointed general managtt 
For some time he has acted as joint 
manager with F. W. Mills, who retirs 
after forty-four years of service. Ff 
also announced that A. S. Rogers hal 
been promoted to the position of depuly 
general manager. 


Mr. Hendry is one of the best of the 
international insurance executives. For 
thirty-seven years he has }ecn with the 


London & Lancashire, traveling tens” 
thousands of miles in that time. 
Mr. Rogers was secretary of the con 
pany before becoming assis!ant manag! 
His father was the Rev. Staulev Roses 
for many years pastor of tic Westmit 


ster road Congregational Church, Liver 
pool, and his grandfather was Dr. Ga 
ness Rogers, an eminent divine. 

In his annual address Governor Pas 
coe-Rutter said: “The year 1928 turne 
out to be the best one we ever had. 


CHICAGO FIRE LOSS 
Fire losses in Chicago 

showed a large increase 
fieures for ‘the two years bei 
899 and $10,271.538. Loss¢s 
which was one of the worst yeé . 
cent times in Chicago from the fire stat 
point, were $13,362,512. 
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How Lansing Fights Gar Club Scheme 


Agents Form Motorist Club Of Their Own; Tell Newspaper Readers 


A year or so ago several agents in 
Lansing, Mich., members of the Lansing 
Association of Fire and Casualty Under- 
writers, began to realize that they were 
losing considerable automobile business 
to the auto club reciprocals, some of 
the big auto mutuals, and to one or two 
non-conference stock companies. 

Being good, business men and wide- 
awake salesmen in addition to loyal stock 
insurance representatives, these Lansing 
agents decided that the matter needed 
some consideration. Some of the busi- 
ness, of course, was being transferred 
to the so-called “at costers” purely be- 
cause of low rate inducements. But 
there was a very fair percentage of the 
business being shifted for other reasons, 
they knew, and they resolved to deter- 
mine the reasons. 

The self-appointed analysts of the sit- 
uation were not long in discerning the 
probable cause for part of the loss of 
business. It was noticed that the two 
largest auto mutuals operating in Michi- 
gan territory had taken on new life in 
their battle with the auto club recipro- 


‘cals by adopting some of the auto club’s 


own characteristics, especially the road 
service plan originally developed by the 
American Automobile Association and its 
affliated local organizations. One rap- 
pd expanding young stock carrier, fledg- 
ling of a reciprocal, was also keeping up 
its road service plan and boosting. it 
mightily in sales talks to prospects. The 
Lansing agents began to suspect that 
perhaps, even with the National Associa- 
tion’s efforts to keep abreast of the times 
with its universal service certificates, the 
stock companies’s methods, limited as 
they were to pure insurance, were prov- 
ing somewhat old-fashioned. Resolved 
not to allow the mutuals and reciprocals, 
already clambering toward the top in 
the fight for Michigan auto business, to 
outwit them again with this road ser- 
vice feature, the agents began to cast 
about for information upon which to 
base a possible road service plan of their 
own. 


Had To Safeguard Business 


It was discovered upon inquiry, that 
one of the largest mutual auto carriers, 
adopting a road service plan about two 
years ago, had found that its cost 
amouricd to only twelve cents a year 
Per policy. This was encouraging news. 
The rescarch work was continued. It 












Of Plan; Have Special Garage Service; Experiment 


To Continue For Year At Least 


was divulged that the Detroit Automobile 
Club’s road service, highly touted and 
made one of the leading sales appeals 
in increasing the membership of the club 
and of the Inter-Insurance Exchange, 
operated by the club and developed into 
the largest auto reciprocal in the world, 
was also costing just about twelve cents 
a policy annually. 

With these quite definite figures es- 
tablished, the Lansing agents needed no 
great white light to show them the logi- 
cal move to safeguard a large part of 
their business. They put the matter up 
squarely to the entire membership of the 
local board. If the reciprocals and mu- 
tuals could get away with this “road ser- 
vice” at so modest a cost, why couldn’t 
stock company agents? While the au- 
tomobile committee of the Michigan As- 
sociation of Insurance Agents had sug- 
gested to the conference officials that 
the companies inaugurate some such ser- 
vice themselves, there appeared little 
likelihood that the conservative stock car- 
riers would adopt such a plan. But the 
agents believed they could afford to un- 
dertake the project themselves. What, 
they argued, would twelve cents amount 
to compared to the commission on a lost 
policy ? 

Launch Experiment 

So an interesting experiment was 
launched—an experiment that is still in 
progress and which gives every promise 
to being quite astonishingly successful. 
A non-profit corporation was formed, 
named the Lansing Motorist Club, and 
officered, in the main, by the same exe- 
cutives as those of the local board. The 
club, it was decided, would have as its 
only purpose the provision of road ser- 
ice for motorists procuring their insur- 
ance coverage through the several agen- 
cies represented in the Lansing Associ- 
tion of Fire and Casualty Underwriters. 

The various member agents began to 
advertise their new club service. News 
stories in regard to its organization and 
purposes were carried in the local pa- 
pers. Agents and solicitors were sup- 
plied with verbal ammunition to repel 
the sales talks of their mutual and recip- 
rocal rivals. 


these competitors was quite effectively 
checked despite a bad rate situation. 
Under the plan adopted, every agency 
pays the road service bills for its own 
assureds. 


Two types of road service are 


The loss of business to 


Officers of Lansing Motorist Club 


given to the “associate members” of the 
Motorist Club, as the holders of stock 
company auto policies written through 
the local board’s member agencies are 
called. To those assured purchasing pol- 
icies calling only for fire, theft, 
liability and property damage, cards 

printed in red ink and entitling the bear- 

ers to service inside the city limits were 

issued. To those procuring, in addition, 

collision protection, either full coverage 

or $50 deductible, cards printed in blue 

ink were given with the policies, entitling 

these assureds to road service anywhere 

in the country at a maximum charge of 

a single call of $5. 

The services listed for the limited cov- 
erage assureds are as follows: 

(a) Delivery of gasoline, the cost of 
gasoline: to be borne by the assured. 
(b) Change of tires, provided an in- 
flated spare be carried by the as- 
sured. 

(c) Starting, lighting and ignition 
service, loaned battery or mechani- 
cal adjustments made within thirty 
minutes after the arrival of service 
man, not including the cost of any 
parts. 

(d) Towing to the nearest garage or 
service station if car cannot be op- 
erated under its own power (except 
in case of collision, where such 
charges shall be considered as por- 
tion of collision loss.) 

The services are exactly the same for 
those carrying collision coverage but 
such members are “entitled to the priv- 
ileges day or night, anywhere on the 
public highway, within ten miles of any 
garage, subject to the following terms: 
No charge to exceed five dollars. All 
charges to be reported within ten days.” 

Arrange With Garage For 24-Hour 

Service 

An arrangement was entered into by 
the club with a leading garage in Lan- 
sing maintaining twenty-four-hour ser- 
vice to care for all service calls in and 
around the city. The membership cards 
bear on them the name of this garage 
and the injunction that this concern be 
called while in this territory. It is also 
stipulated that the membership card shall 
be in the car to be serviced. 

The garage which provides the ser- 
vice for the club bills the secretary each 
month for all calls answered during the 
period. A record is kept by the garage 


public . 


as the name of the member to whom 
service was rendered and of the number 
on his membership card, the latter in- 
forming the board’s secretary to the 
identity of the agency whose assured 
received service. The cost of the calls 
is then billed against the agents indi- 
vidually according to the expense in- 
curred for their patrons as shown in the 
garage statement. 

While the club has been in operation 
for only a few weeks, the expense of the 
new service has not been excessive up 
to this time, it appears, although the very 
fact that the service is a novelty would 
tend to increase its use by insurance 
buyers, officers of the club believe. 

Many of the agents, however, have no- 
ticed the effect of the club service in 
clinching contracts and some have even 
reported that sales have been made pure- 
ly on the strength of the new privileges 
and without solicitation by agents. Some 
of the agencies have displayed in their 
windows notices explaining briefly the 
salient points as to the Motorist Club 
and the nature of its service and this 
simple advertising has brought both in- 
quiries and sales of policies. Consider- 
able business which had been diverted 
from stock company channels and turned 
over to the mutuals or reciprocals pure- 
ly because of their road service privi- 
leges has been regained and it appears 
that no more will be lost on that ac- 
count. 

Tests of Time 

It is the plan of the local board to 
test out the Motorist Club plan for at 
least a year, at the end of which time 
it is believed that a fairly definite idea 
will have been formulated as to its prac- 
ticability. The year’s experience record 
will be charted very closely and every 
agent will know exactly what the club 
service has cost him. It is possible that 
some agencies will find the club much 
more expensive than others, but it seems 
altogether probable that those agencies 
bearing the brunt of the expense will 
also be those which gained the most 
business through the club service as 
those persuaded to take stock compa- 
nies’ policies on account of the road ser- 
vice privileges will be most apt to use 
the service. 

At the end of the year if it is the 
wish of the membership the club plan 

(Continued on Page 42) 
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John Eckert, Prominent 
In Brokerage, Is Dead 


SUCCUMBS TO AN OPERATION 


Held High Place In Insurance Business; 
Many At Funeral; Left $300,000 
Of Insurance 


Insurance circles in New York City 
were saddened Monday of this week by 
news of the sudden death of John A. 
Eckert, president of John A. Eckert & 
Co., Inc., and a leading figure in the in- 
surance brokerage business in this coun- 
try. He had apparently been in excellent 
health until a few days ago when he un- 
derwent_an operation for intestinal trou- 
ble. From this he failed to rally and the 
end came Monday morning. Funeral 
services were held Tuesday afternoon at 
St. Bartholomew’s Church in Brooklyn 
where Mr. Eckert had been a vestryman. 
Many insurance men and other close 
friends of the deceased crowded the 
church 6the doors to pay their final 
tribute. 242, 

Mr. E¢kert’s standing in the business 
was high? Nearly sixty years of age, he 
had been-actively engaged in insurance 
brokerage *for*about forty years. He 
became Of@ of the most prominent fig- 
ures in tle Pusiness and his advice and 
counsel were*@onstantly sought and high- 
ly valued. i.affiliations were wide- 
spread and*he* gave generously of his 
time and energy to business association 
and educational work. “His knowledge of 
insurance -bfokerage and its problems 
was tremendous,.and he developed his 
own organization to a point of high ef- 
ficiency coupled’ with a big volume of 
premium. income. 

Personally “‘Mr.° Eckert was a good 
conversationalist.and made many friends 
easily. He knew intimately hundreds of 
persons as assureds as well as his wide 
circle of insurance’ associates. Few 
movements were undertaken affecting 


brokers without Mr. Eckert being ac- 
tively engaged in them and he was fre- 
quently appointed on committees and 
other bodies requiring a representative 
from the brokerage fraternity. 
Affiliations Were Widespread 

Mr. Eckert was born at Barrytown, 
Dutchess County, N. Y., but lived in re- 
cent years at Riverside, Conn. He is 
survived by his widow, Louise Beale 
Eckert; a daughter, Mrs. Frank D. 
Williams, and a son, John A. Eckert, Jr. 
He left $300,000 of life insurance. 

Mr. Eckert’s affiliations covered a wide 
range. He was a member of the Cham- 
ber of Commerce of the State of New 
York, Brooklyn Chamber of Commerce 
and the Chamber of Commerce of Green- 
wich, Conn. He was also a member of 
the Drug & Chemical Club, Merchants 
Association, Down Town League, Cres- 
cent Athletic Club, New York Athletic 
Club, Riverside Yacht Club, Seawanhaka 
Corinthian Yacht Club and the Building 
Managers & Owners Association. He 
was also a vice-president of the Insur- 
ance Society of New York at the time of 
his death, a director of the Fire, Marine 
& Liability Brokers’ Association and on 
the executive committee of the New 
York State Insurance Federation and 
many other organizations. 

Mr. Eckert served as a director of the 
Brooklyn Fire and of the New York 
Fire. He was also a thirty-second de- 
gree Mason, president of the Dandridge 
Co., Mill Neck Estates, Inc., and vice- 
president of the Underwriters Building 
Co. and the Four to Ten Dutch Street 
Corporation. 

Tributes From Brokers 

John J. Canning, newly elected presi- 
dent of the Insurance Federation of ‘the 
State of New York, and former presi- 
dent of the Brooklyn Insurance Brokers 
Association, told The Eastern Under- 
writer that the Federation and the Asso- 
ciation, as well as he personally, had lost 
a beloved and valuable friend. Always 
working for the best interests of insur- 
ance brokers and constantly endeavoring 


to maintain the business upon a high 
plane, Mr. Eckert’s place will be exceed- 
ingly difficult to fill, according to Mr. 
Canning. 

In the absence of President Raymond 
P. Dorland, who is slightly ill, William 
Schiff, vice-president of the Fire, Marine 
& Liability Brokers Association, headed 
the directors who attended the funeral 
in a body. Paying his respects to Mr. 
Eckert, Mr. Schiff said: 

“The directors of the Association were 
inexpressibly shocked and grieved at the 
sudden and unexpected death of John A. 
Eckert, who had served as a president 
and had been an active member and di- 
rector of the Association for many years. 
His progressive and constructive policies 
did much toward the furtherance of the 
insurance business as a whole. He was 
held in high esteem by brokers and com- 
panies alike, and his passing is mourned 
by all.” 





BANS NON-POLICY AGENTS 


American of Newark Will Pay Such 
Agents in New Jersey Only: Broker- 
age Commissions After July 1 

C. Weston Bailey, president of the 
American of Newark, yesterday address- 
ed the local agents of that company in 
New Jersey, stating that after July 1 the 
company will pay no more than a brok- 
erage commission to non-policy writing 
agents. This action is being taken, ac- 
cording to President Bailey, to aid in 
“re-establishing the agency Tepresenta- 
tion of insurance on a sounder basis. The 
responsible agents of this state, if they 
have the will to make their influence felt 
in the same direction, can do much. We 
urge our agents to assist us in términat- 
ing an unwarrantable practice which can 
result only in the ultimate establishment 
of branch offices in the principal centers.” 

The American believes that it is unfair 
to give full agency commissions in New 
Jersey to a horde of non-poli¢y writing 
agents, none of whom. performs more 
service to the business than a broker. 


W. D. WINTER RE-NOMINATED 


Again Slated To Head Insurance So- 
ciety; Candee and Hayes Named 
For Vice-Presidents 

The nominating committee of the In- 
surance Society of New York, Inc., has 
announced the following ticket for the 
election to be held on May 28; president, 
William D. Winter, vice-president of the 
Atlantic Mutual; first vice-president, 
Lyman Candee, vice-president of the 
Globe & Rutgers; second vice-president, 
George E. Hayes, vice-president of the 
Union Indemnity, and secretary-treasu!- 
er, Edward R. Hardy, assistant managef 
of the New York Fire Insurance Ex 
change. . 

Those nominated for directors of the 
Society include the following: 

R. P. Barbour, R. H. Blanchard, Her- 
don Chubb, Edmund J. Donegan, A. & 
Hanners, James J. Hoey, Eugene » 
Hord, Frank F. Koehler, C. V. Meserole 
G. F. Michelbacher, Henry Moir, W. 
Douglas Owens, Charles R. Pitcher, Har 
old S. Poole and Charles E. Wickham. 





BINGHAMTON AGENTS MEET 

The Binghamton Fire & Casualty I 
surance Club of Binghamton, \. Y,, eld 
its annual meeting on Monday of this 
week and elected the following officers: 
president, H. Clay Smith; vice-president, 
Robert -B. Davis; secretary, _ Jack 
Ackerman; treasurer, James &. bro 
low; directors, J. Victor Schad, Milton 
H. Steele, Orson H. Britton and Edgar 
W. Couper. 





UNITED FIREMEN’S CAPITAL 

The United Firemen’s of Philadelph 
has increased its capital $600,000 to al 
000,000, and the company has also 4 ve 
surplus of over $1,000,000, and a su 
to policyholders of over $2,000,000. T 4 
action is in furtherance of the company? 
policy of strengthening its financial po 
tion and developing its business. 
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INFLAMMABLE LIQUIDS 





N. F. P. A. Committee Report on Gaso- 
line Tank Trucks, Marine Oil Termi- 
nals and Filling Stations 
Gasoline tank trucks, marine oil termi- 
nals and gasolene filling stations are 
covered in the 1929 report of the com- 
mittee on inflammable liquids of the Na- 


tional Fire Protection Association pre- 
sented at the annual meeting of the 
association this week in Memphis, 
Tenn. H. L. Miner, of E. I. du Pont 


de Nemours & Co., is chairman of the 
commiitee and H. E. Newell, engineer of 
the National Board of Fire Underwriters, 
IS secretary. 

“A Recommended Good Practice for 
the Construction and Operation of Au- 


tomobile Gasoline Tank Trucks” is 
Now suomitted for final adoption, hav- 
ing been before the association, in pre- 
liminary form since 1926. This report 
has been a controversial subject, 
largely because of the inherent con- 
flict between the hazard involved in 
transporting gasoline through city 
Streets and the necessity from the 


Viewpoint of public convenience of per- 
mutting such transportation. The maxi- 
mum size of any individual compartment 
ma truck has been a point of pro- 
tracted discussion. The committee in the 
Present report has succeeded in harmon- 
ling the several divirent interests. A 
Maximum 600 gallons capacity is speci- 
ed for a single compartment. The re- 
— also covers construction and pro- 
he ion features, safeguards for automo- 
le hazards, loading and unloading op- 
‘rations, grounding and trailers. 
ecommended Good Practice for 
nat Oil Terminals” is designed to 
+ ti e' reasonable safeguards at piers 
> = €rs pump to shore tanks and 
ante ere may be a severe hazard 
addin; Proper precautions are taken. In 
ition to the piers for unloading gaso- 


Marine 


KENTUCKY CONFERENCE FAILS 

The second conference between repre- 
sentatives of the Commonwealth of Ken- 
tucky and fire insurance companies doing 
business in that state in order to effect 
a compromise of the disputed 121%4% in- 
surance rate assessed by the Kentucky 
Actuarial Bureau of Louisville, Ky., end- 
ed in a failure to reach an agreement. 
Attending the conference which contin- 
tied throughout the day were Governor 
Flem D. Sampson; John T. Barker, for- 
merly attorney general of Missouri; Guy 
H. Briggs, assistant attorney general of 
Kentucky; Attorney General J. W. Cam- 
mack; Assistant Attorney General M. B. 
Holifield; State Auditor Clell Coleman, 
who represented the State of Kentucky, 
and Robert J. Felonie of Chicago, and 
Russell Hobbs, manager of the actuarial 
bureau at Chicago, who represented the 
companies. 





BLUE GOOSE ELECTIONS . 

Felix F. Porter, Massachusetts state 
agent of the Phoenix of London, was 
elected most loyal gander of the New 
England Pond of the Blue Goose at the 
recent annual meeting. Benjamin F. 
Freeman was elected supervisor of the 
flock; D. B. Atwood, custodian of the 
goslings; Clayton K. Brooks, guardian of 
the pond; Stephen L. Burgher, keeper 
of the golden goose egg, and H. V. 
Thayer, wielder of the goose quill. Mr. 
Thayer was also elected delegate to the 
grand nest meeting to be held in Cali- 
fornia this December. 


PUBLIC ADJUSTERS MOVE 
Mitnick & Hume, public fire insurance 
adjusters, have moved their offices to the 
Salmon Tower building, No. 11 West 

Forty-second street, New York City. 











line from tankers, the report makes pro- 
vision for terminals which handle bunker 
oi! exclusively, terminals at which barges 
and small craft are unloaded, and termi- 
nals used as gasoline fueling stations for 
motor boats. 


N. E. EXCHANGE MEETS 





Several New Members Are Elected; An- 
nual Outing Will Be Held at Ply- 
mouth, Mass., June 14 
The New England Insurance Exchange 
held its May meeting in Boston last Sat- 
urday and elected the following to active 
membership: C. A. Carr, special agent 
for the National Liberty for Maine and 
New Hampshire, with headquarters in 
Portland; F. G. Freiburger, special agent 
for the Fidelity & Guaranty Fire for 
New England, except for Connecticut, 
with headquarters at Boston; C. B. Mar- 
shall, special agent for the Virginia Fire 
& Marine for Massachusetts and Con- 
-necticut, with headquarters at Boston; 
J. A. White, special agent for the Bos- 
ton Fire for Maine, New Hampshire and 
Vermont, with headquarters at Boston, 
and W. H. Knowlton, special agent for 
the New Hampshire Fire for New 
Hampshire and Vermont, with headquar- 

ters at Manchester, N. H. 

Resolutions were adopted with respect 
to the death of W. B. Neal, formerly 
general agent for the Connecticut, and 
Carroll L. Rowe, formerly special agent 
for the Springfield. 

C. L. Allen was made chairman of the 
Branford and Milford Connecticut com- 
mittee, and C. D. Smith was made chair- 
man of the Worcester, Mass., commit- 
tee. 

It has been voted to hold the annual 
outing at Mayflower Inn, Manomet 
Point, Plymouth, Mass., this year on 
June 14. A special meting of the ex- 
change will be held Friday, May 24, at 
1:30 P.. M. 





ALBANY FIELD CLUB TO MEET 

The Albany Field Club will hold a 
meeting tonight at the DeWitt Clinton 
Hotel in Albany. The speaker will be 
J. R. Stewart, secretary of the Aetna, 
who will talk on “The Eyes of the Com- 
pany—the Field Man.” 





GLOBE ELECTS OFFICERS 

Stockholders of the Globe of Pitts- 
burgh held their annual meeting last 
week and re-elected the board of di- 
rectors, who in turn elected the follow- 
ing officers: R. A. Corroon, chairman of 
the board; C. H. E. Succop, president; 
C. C. Henry, vice-president and treas- 
urer; N. A. Weed, William J. Reynolds, 
Edward S. Inglis, J. A. Campbell, J. R. 
Barry and William H. Thrall, vice-presi- 
dents and W. C. Unverzagt, secretary. 
A regular quarterly dividend of 5%, pay- 
able July 1 to stockholders of record 
June: 20, was declared. The report of 
the managers, Corroon & Reynolds, Inc., 
showed satisfactory results for 1928 
when the company closed the year with 
assets of $2,258,430 and a surplus to 
policyholders of $1,344,878. 





PUBLIC ADJUSTERS’ LAW 

Much interest has been evinced in 
Senate Bill 1238, amending qualifications 
for public adjusters, since its signing the 
other day by Governor Fisher. The 
measure, which passed the Legislature 
almost unnoticed, has now become a cen- 
ter of interest. The amended qualifica- 
tion bill specifies that no license may be 
obtained by anyone who shall “engage 
or be interested in or receive amy profit 
from any salvage or similar business.” 

All public adjusters are required to 
first enter into a contract in writing on 
a form approved by the insurance com- 
missioner and executed in duplicate by 
the adjuster and the assured, one copy 
to be kept on file by the public adjuster 
and open to inspection at all times, with- 
out notice, by the insurance commis- 
sioner, his deputy or his examiners. 





PRESIDENTIAL IN VIRGINIA 

The Presidential Fire & Marine of 
Chicago has entered Virginia to write 
general fire lines. F. W. and H. A. Jones 
of Suffolk will be state agents. 
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Insurers Ask Relief 
On Filing Rate Data 


PROMISE FUTURE CO-OPERATION 


Letter to Commissioner in Ontario Auto 
Rate Quiz Cites Difficulty in Getting 
Back Figures 


Following the adjournment in Toron- 
to, Ontario, of the Automobile Insurance 
Rates Enquiry Commission without the 
commissioner making any announcement 
as to the character of the order, if any, 
he proposed to issue directing fire and 
casualty companies to prepare and file 
their loss experience data covering the 
years 1925-1927, inclusive, with him, 
there are rumors of compromise efforts 
‘and attempts to induce the commissioner 
to modify his order with respect to the 
production of data covering the earlier 
years, in consideration of their whole- 
hearted co-operation in the preparation 
and production of data for later years. 

A. E. Dawson, managing director of 
the Toronto Casualty, Fire & Marine 
Co:, who with C. A. Withers, W. M. Cox 
and C. E. Sword acted as a special com- 
mittee to present a petition to R. Leigh- 
ton Foster, government counsel. The 
text of this letter follows: 

“The insurance companies listed below 
are of those which would be required to 
produce experience data for the years 
1925, 1926 and 1927, if an order were 
made in the form applied for according 
to the public notice of the Commissioner 
dated ‘23rd April, 1929. : 

“Believing that the data which could 
be produced for the years 1925 and 1926 
would be incomplete and imperfect and 
of value to the Commissioner insufficient 
to justify its compilation, the said com- 
panies desire to submit that they will, if 
relieved from the requirement, to pro- 
duce data respecting the years 1925 and 
1926, undertake to provide the fullest 
possible data regarding the automobile 
experience on policies written on and 
after January 1st, 1927, in such form as 
the Cotmmmissioner may direct. 


Ensure Completeness and Accuracy of 
Data 


“And the said companies will further 
undertake to ensure the completeness 
and accuracy of such data by co-operat- 
ing in the mechanical process of record- 
ing and tabulating the same, at their 
own cost by a Statistical organization 


approved by the Commissioner. 
Toronto Casualty Fire & Marine Ins. Co. 


Dominien of Canada Guarantee & Accident 
Co. 

Casualty Company of Canada. 

Sritish America Assurance Co. 

Canadian General Insurance Co. 

Western Assurance Company. 

Zurich Accident Company. 

Continental Casualty Company. 

British Colonial Fire Insurance Cc. 

Fire Association of Philadelphia. 

Mount Royal Assurance Company. 

Pilot Automobile & Accident Ins. Co. 

United States Fidelity & Guarantee Company. 

Fidelity Insurance Co. of Canada. 

Pacific Coast Insurance Co. 

London Lancashire G. & A. Co. 

Law Union and Rock Ins. Co. 

London & Lancashire Ins. Co. 

Merchants Fire Insurance Co. 

Preferred Accident Ins. Co. 

St. Paul Fire & Marine Ins. Co. 

Hartford Accident & Indemnity 

Canadian Indemnity Company. 

Canadian Fire Insurance Co. 

American Automobile Ins. Co. 

Canadian Surety Company. 

Century Insurance Company. 

Dominion Fire Insurance Co. 

National Ben-Franklin Fire Ins. Co. 

“T certify that the companies enumer- 
ated in the above list have given their 
assurances of co-operation as above pro- 
vided. °* 

“The companies have further repre- 
sented to the committee their urgent re- 
quest that the Commissioner review, if 
he will, the question of cost, with a view 


VETOES OBJECTIONABLE BILLS 


Governor Fisher of Pennsylvania Kills 
1036 and 435, Both of Which Were 
Sponsored by Comm. Taggart 

Much to the relief of fire insurance 
interests, Governor Fisher of Pennsyl- 
vania has vetoed Bills 1036 and 435, 
sponsored by Insurance Commissioner 
Matthew H. Taggart and passed at the 
current session of the Pennsylvania 
legislature. The first of these bills 
would have given the insurance commis- 
sioner authority to refuse a Pennsyl- 
vania license to any insurance company 
of another state or country if he felt 
it was in the public interest not to grant 
admission to the state. 

The second measure, called the omni- 
bus bill, had one particularly objection- 
able feature in that it would have re- 
quired .all companies incorporated in 
Pennsylvania to keep all the original 
records in that state and to keep all 
cash and other funds in Pennsylvania 
banks, except such funds as might be 
required to meet legal requirements and 
current funds for the conduct of their 
business. 

If the former measure had become a 
law it would have resulted, undoubtedly, 
in some Pennsylvania companies being 
thrown out of other states under the re- 
taliatory laws if the Pennsylvania in- 
surance commissioner had arbitrarily re- 
fused admittance to companies from any 
of these states. 





BUYS ATLANTIC FIRE 


Phoenix of Hartford Secures Control 
After Contest With Corroon & 
Reynolds Organization 
The Phoenix of Hartford has bought 
a majority of the 2,500 outstanding shares 
of the Atlantic Fire of Raleigh, N. C. 
A contest for control of the company 
was being waged between the Phoenix 
and brokers representing the Corroon & 
Reynolds organization of New York. Be- 
fore the contest ended it is reported that 
Corroon & Reynolds were offering $215 
a share for stock of the Atlantic. George 
C. Long, Jr., vice-president of the Phoe- 
nix, told the Atlantic directors, after 
control has passed to his company, that 
there would be no change in the person- 
nel of the management and that a strong 
board of local directors would be main- 

tained. 

It is likely that the finances of the 
Atlantic will be expanded in the future 
and additional shares will be available 
to investors in the South. The Atlantic 
Fire has been in business for twenty- 
three years, writing in about a dozen 
states. It has admitted assets of over 
$700,000, capital of $250,000 and $161,881 


net surplus. 





I. U. B. MAKING GOOD PROGRESS 


The Interstate Underwriters Board, of 
which John R. Dumont is manager, is 
making steady progress on the problem 
of getting the proper forms and rate 
bases for the types of fire and inland 
marine insurance which it will supervise 
when the board starts to function. There 
remains a vast amount of work to be 
done in all parts of the country, as the 
writing of large floater policies correct- 
ly, in accordance with past experience 
of insurance companies and in keeping 
with the demand of nationwide concerns 
for wholesale insurance, is no mean task. 
The definition of marine insurance, re- 
cently approved, is practically the same 
as that presented to the insurance com- 
missioners nearly two years ago, with 
the exception that a paragraph has been 
inserted to take care, under marine 
forms, of a seller’s interests on manu- 
factured articles sold on the partial pay- 
ment basis, where title to an article still 
rests with the seller. 





to having the government, at whose re- 
quest this information will be compiled, 
bearing the cost involved, or at least a 
substantial proportion thereof.” 


Travelers Fire 
Field Promotions 


A. L. BAILE IS ADVANCED 
Made Ass’t Manager at Rochester, N. 
Y.; C. E. Griffith and Forest W. 


- Holly in West and South. 


The Travelers Fire of Hartford has 
promoted A. L. Bailey from special agent 
to assistant manager at Rochester, N. 
Y.; C. E. Griffith, Jr., from special agent 
to assistant manager at Des Moines, 
Ta. and Forest W. Holly from special 
agent at Atlanta, Ga., to assistant man- 
ager at Jacksonville, Fla. 

Mr. Bailey has been connected with 
the Travelers Fire since July 7, 1926, and 
after completing the home office training 
school course, was appointed special 
agent at Syracuse, N. Y. In January of 
this year he was transferred as special 
agent to Rochester, and effective as of 
April 1 was promoted to assistant man- 
ager in charge of the Travelers Fire 
business in the Rochester territory. Mr. 
Bailey will be associated with P. D. 
Fogg, manager for the company in East- 
ern and Central New York, whose head- 
quarters are at Syracuse. 

Mr. Griffith, who is also a graduate 
of the home office training school, be- 
came a special agent of the Travelers 
Fire December 24, 1926, and was assigned 
to the Detroit office, where he remained 
until August 1, 1927, when he was trans- 
ferred to Des Moines, Iowa. He will be 
associated with E. H. Jorgensen, man- 
ager for the company in Nebraska and 
Iowa, whose headquarters are at Omaha. 

Mr. Holly came with the Travelers late 
in 1926, and after completing the home 
office training school course was as- 
signed as special agent at Atlanta, Ga. 
For several months prior to his promo- 
tion, on May 1, as assistant manager at 
Jacksonville, Fla., he had been located in 
Jacksonville, in charge of the Travelers 
Fire business in that territory. Mr. Holly 
will be associated with C. G. Snow, man- 
ager for the company in Florida and 
Georgia, with headquarters at Atlanta. 





REPUBLIC FIRE ELECTIONS 


Stockholders of the Republic Fire of 
Pittsburgh last week approved the pro- 
posal to increase the company’s author- 
ized capital from $1,000,000 to $5,000,000. 
The directors declared the regular quar- 
terly dividend of 5% on the 100,000 shares 
of common stock, payable July 1 to 
stockholders of record June 20. The fol- 
lowing officers were elected: chairman 
of the board, R. A. Corroon; president, 
N. A. Weed; vice-presidents, E. C. Ger- 
wig, J. W. Reynolds, E. S. Inglis, J. A. 
Campbell, J. R. Barry, C. H. E. Succop 
and W. H. Thrall; secretary-treasurer, 
E. A. Flickner. 


O. J. PRIOR, President 


— 





~~ 


219TH YEAR 


SUN 


INSURANCE OFFICE, LIMIT: 
FOUNDED 1710 
United States Branch 

55 Fifth Ave. New York 
Western Department 
Wrigley Bldg., 410 N. Michigan Ave, 
Chicago 
Pacific Department 

N. W. Cor. S S 





an 
San Francisco, Cal. 

















INSURANCE 
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307 FOURTH AVENUE PITTSBURGH 


LOGUE BROS. & CO., inc. 

















INSURANCE STOCKS 
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FRANK L. BROKAW & C0 


Incorporated 
Frank L. Brokaw Walter J. Nichols 
Howard C. Hill Stockton Cranmer 


149 BROADWAY, NEW YORK 
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THE HANOVER 


FIRE INSURANCE COMPANY 


Conti i i since 1852 





Charles W. Higley, President 


HOME OFFICE 
Hanover Building 
34 Pine St., 
New York City 
Howie, Jarvis & Wright, Inc., 
General Agents 
Metropolitan District 
99 John Street, New York 
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Che Standard Fire Insurance Co. 
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Automobile Service Card Safety Engineering 


Send for a Copy = 


A 'a published this 30-page tllustrated pamphlet primarily for the information of those 
thinking of entering the Casualty business. We have reserved a limited number, however, 
for general distribution. If you wish one please address our Agency Department at Hartford. 
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AETNA LIFE INSURANCE COMPANY 
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Reed Ass’t Manager 

Of Phoenix Assurance 
PROMOTION WELL DESERVED 
Will Still Have General Supervision 


Over Loss Dep’t; Is Author and 
Lecturer On Adjustments 








Prentiss B. Reed, general adjuster 
since 1921 of the Phoenix of London 
group of companies, has been promoted 
to assistant United States manager, ac- 
cording to an announcement this week 
by Manager Percival Beresford. This 
advancement in recognition of splendid 
services rendered is being well received 
in fire insurance circles everywhere, for 
Mr. Reed is one of the outstanding loss 
men of the country and very popular 
personally. In addition to his successful 
handling of the adjustment work of the 
Phoenix and affiliated companies, Mr. 
Reed has contributed generously and ca- 
pably to placing the business of loss ad- 
justing upon a higher plane. 

One of those most interested in in- 
creasing the general and_ specialized 
knowledge of those engaged in loss ad- 
justing work, Mr. Reed has associated 
himself closely with the Insurance In- 
stitute of America, Inc., and with the 
Insurance Society of New York. Hé has 
for several years been a lecturer before 
classes of the Institute and for the last 
three years has been a member of the 
executive committee of the Society. He 
also conducts classes on fire insurance 
loss adjusting at Columbia University. 
Within a few: weeks his new book en- 
titled, “Adjustment of Fire Losses,” pub- 
lished by McGraw-Hill Co., of New 
York, and intended as a fairly complete 
guide for the working adjuster, will make 
its appearance. 

Mr. Reed entered insurance as an em- 
ploye of the Southeastern department of 
the old Phenix of Brooklyn. He rose to 
the position of special agent and re- 
signed to take a similar post for the of- 
fice of Edwin G. Seibels of Columbia, 
S. C. Later he became a special agent 
for the Home, which afterwards support- 
ed him in his venture as an independent 
adjuster at Montgomery, Ala. The 
Southern Adjustment Bureau then asked 
Mr. Reed to join that organization, and 
he was made manager for the state, with 
headquarters at Birmingham. 

From this place Mr. Reed came to 
New York City to join the Home’s loss 
staff and was made chief adjuster in 
New York City. This position he held 
until he resigned in 1921 to become gen- 
eral adjuster for the Phoenix of Lon- 
don group. Now as assistant United 
States manager Mr. Reed will continue 
to have general supervision over losses 
in addition to the duties appertaining to 
his new office. 





APRIL FIRE LOSSES DOWN 

New York City’s fire losses during 
April showed a reduction of 18% com- 
pared with the same month of 1928, the 
losses for the two corresponding months 
being $803,286 and $980,913. For the first 
four months of this year the losses han- 
dled by the committee on losses and ad- 
justments of the New York Board of 
Fire Underwriters show a decrease of 
10.58% as compared with the same four 
months of last year. In this period of 
1928 the incurred losses were $5,886,248 
and this year to the first of May they 
have been $5,236,586. The fire losses 
handled by the committee constitute 
about one-half of all those occurring in 
the area supervised by the New York 
3o0ard. 





NORTH AMERICA MOVES 

The New York offices of the Insurance 
Co. of North America and the Indem- 
nity Insurance Co. of North America are 
now located in fine, large quarters on 
the grade, second and third floors at 
111 John street. Charles F. Enderly is 
manager of this office. In these com- 
bined offices brokers can place practical- 
ly all lines of insurance except life. 





TOKIO M. & F. FIGURES 
The United States branch of the 
Tokio Marine & Fire, the largest prop- 
erty insurance company in Japan, had 
assets on January 1 of $10,841,545, a gain 
of $1,070,000 over 1927. The premium 
reserve has grown to $2,396,058 and after 


setting aside almost $1,000,000 to meet 
all other obligations, the Tokio shows a 
net surplus of $7,535,236, compared with 
$6,656,963 the year before. This financial 
statement of the company is considered 
excellent from every angle. 





AT MEMPHIS CONVENTION 


Stephen E. Parker, superintendent of 
the improved risk department of the 
American of Newark, is attending the 
convention of the National Fire Protec- 
tion Association which is being held this 
week in Memphis. Mr. Parker is on the 
committee for the protection of walls. 








WANTED 


Progressive fire insurance company requires Special Agent for Western New 
York. Applicant should be thoroughly versed in intricacies of fire and automo- 
bile business, energetic and unquestionable integrity. Give full history of ex- 
perience, family connections, salary requirements and other information 


warranting early interview. 


Box 1115 
The Eastern Underwriter 
110 Fulton Street, New York, N. Y. 











“HARTFORD AGENT’S” BIRTHDAY 
The Hartford Fire’s agency magazine, 
the “Hartford Agent,” willbe twenty 
years old in June. Volume one number 
one was issued in June, 1909. J. W. 
Longnecker, editor of the. “Hartford 
Agent,” has registered its name by ap- 
plying for a patent. This is in effect a 
belated filing of its birth certificate. 











J. Campbell Haywood 


ADJUSTER 
for STATE of CONNECTICUT 
Wide Experience Prompt Service 
oderate Charges 
Tel. 221-4 Washington 
Warren, Conn. Cornwall Bridge P. O. 




















forms. 


Head Office 
San Francisco 








crease over last year. 


by collision insurance. 


New York Brokerage Dept. 
83 Maiden Lane 


ONLY 1 IN 25 IS SAFE 


NE and one-half ‘million new automobiles were 

produced in the first quarter of 1929 — a 50% in- 
Street and highway congestion is a 
national problem. Accidents are occurring with alarm- 
ing frequency and tens of thousands of automobiles are 
wrecked or damaged every year. 


Less than one automobile in twenty-five is protected 
Here is a golden opportunity for 
the active, far-sighted local agent—an opportunity for 
more business from both old clients and new prospects. 


There is only one coverage which, in the event of a 
smash-up, pays for damage to your assured’s own car. 
Many people think they have this protection under other 


Do your customers know about COLLISION 
INSURANCE? 


The Fireman’s Fund fleet (the Fireman’s Fund, the 
Home Fire & Marine, and the Occidental) are leaders in 
the Automobile insurance business and our complete 
facilities are at your service. 


FIREMAN’S FUND 


Insurance Company 


72 Beaver Street 


Atlantic Marine Dept. 





Eastern Dept. 
10 Post Office Square, Boston 


May 
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LOYAL TO PRINCIPLE—TO LOYAL AGENTS, LOYAL 
JANUARY 1, 1929, STATEMENTS 








NEAL mes ig Presiden JOHN KAY, Vice-President and f 
. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice- President sig sie 


ORGANIZED 1855 


FIREMEN’S INSURANCE COMPANY 


OF NEWARK, N. J. 


SURPLUS 
ASSETS LIABILITIES CAPITAL NET SURPLUS POLICYHOLDERS 


$56,065,676.33  $19,562,549.89 — $13,500,000.00 $23,003,126.44 $36,503,126.44 





HENRY M. GRATZ, President NEAL BASSETT, Vice-Pres’t 
JOHN KAY, V.-Pres’t A. H. HASSINGER, V. _— eee Ke *. ana V.-Pres’t_ ARCHIBALD KEMP, 2d V.-Pres’t 


THE GIRARD F. & M. INSURANCE CO. 


OF PHILADELPHIA, PA. 


$ 6,036,606.06 $ 2,834,467.72  $ 1,000,000.00 $ 2,202,138.34 $ 3,202,138.34 





NEAL BASSETT, President JOHN KAY, Vice-Pres’t and Treasurer 
A. H. HASSINGER, Vice-Pres’t WELLS T. By be Pres’t ARCHIBALD KEMP, 2d Vice-Pres’t 
1 


MECHANICS INSURANCE CO. 


OF PHILADELPHIA, PA. 


$ 4,881,357.40 $ 2,770,413.44 $ 600,000.00 $ 1,510,943.96 $ 2,110,943.96 





NEAL BASSETT, Presiden JOHN KAY, Vice-Pres’t and Treasurer 
A. H. HASSINGER, Vice- Pres’t WELLS T. cere. Vic —s -Pres’t ARCHIBALD KEMP, 2d Vice -Pres’t 
18 


NATIONAL-BEN FRANKLIN FIRE INS. CO. 
OF PITTSBURGH, PA. 


$ 5,021,040.53 $ 2,502,743.59 $ 1,000,000.00 $ 1,518,296.84 $ 2,518,296.84 





A. H. TRIMBLE, President NEAL BASSETT, Vice-Pres’t 
JOHN KAY, V.-Pres’t A. H. HASSINGER, i WELLS T. BASSETT, V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres’t 


SUPERIOR FIRE INSURANCE CO. 


OF PITTSBURGH, PA. 


$ 4,837,239.59 $ 2,492,228.84  $ 1,000,000.00 $ 1,345,010.75 $ 2,345,010.75 





W. E. WOLLAEGER, President NEAL BASSETT, he -Pres’t 
JOHN KAY, V.-Pres’t A. H. HASSINGER, V. aie MA Sg BASSETT, V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres’t 


CONCORDIA FIRE INSURANCE CO. 


OF MILWAUKEE, WIS. 


$ 5,359,804.52 $ 2,486,092.08 $ 1,000,000.00 $$ 1,873,712.44 $ 2,873,712.44 





CHARLES L. JACKMAN, President NEAL BASSETT, Vice-Pres’t 
JOHN KAY, V. -Pres't A. H. HASSINGER, V. vs. eee y. > aaa V.-Pres’t_ ARCHIBALD KEMP, 2d V.-Pres’t 


CAPITAL FIRE INSURANCE Co. 


F CONCORD, N. 


$ 666,598.88 $ 196.08 $ 300,000. 00 $ 366,402.80 $ 666,402.80 





NEAL BASSETT, Chairman of Board 
J. eg ROWE, President S. WM. BURTON, Vice-Pres’t 
. DONEGAN, Ist V.-Pres’t & Gen’l Counsel J. C. HEYER, Vice-Pres’t WM. P. STANTON, Vice- Pres’t 


ORGANIZED 1874 


METROPOLITAN CASUALTY INSURANCE CO. 


W YORK, N 


$15,452,308.70 $10,173.698.43 °§ 1. 500,000. 00 $ 3,778,610.27  $ 5,278,610.27 
EASTERN DEPARTMENT 


10 Park Place 
Newark, New Jersey: 


WESTERN DEPARTMENT CANADIAN DEPARTMENT PACIFIC DEPARTMENT 
844 Rush Street, 461-467 Bay Street, 60 Sansome Street . 
icago, Illinois Toronto, Canada San Francisco, California 
go ua MASSIE & RENWICK, Limited, W. W. & E. G. POTTER, Managers 
H. R. M. SMITH Managers Ass’t Manager 
JAMES SMITH FRED. W. SULLIVAN JOHN R, COONEY 




















Page 28 











THE EASTERN 
UNDERWRITER 















May 17, 1929 








U. & O. Losses Average 
Around Three Months 


AMERICA FORE MAKES SURVEY 





Some Manufacturing Plants Were 
Closed for As Long as Eight Months 
After Fire Occurred 





Interruption of business operations 
due to fire damage in manufacturing 
plants and large stores usually continues 
for at least three months it is shown by 
an analysis of recent use and occupancy 
claims in which the companies of the 
America Fore Group are interested. The 
total amount of insurance paid on these 
claims to meet the overhead expenses of 
executive personnel and other items of 
the industries affected was in excess of 
$2,639,000. 

_ It was found that one large mill mak- 
ing various products from corn was un- 
able to resume business for ten months 
after the fire, and that two automobile 
body factories were idle for one and a 
half and eight months, respectively. De- 
partment stores that were damaged by 
fire reported average inactivity of about 
five months, shirt factories three months, 
woodworking plants four and a_ half 
months, and sawmills nearly five months. 

An officer of the Fidelity-Phenix 
stated that as a result of the drastic cur- 
tailment of earnings which has followed 
many factory and mercantile fires, a 
number of banks, extending loans to op- 
erators of business enterprises are now 
calling for use and occupancy insurance 
as well as the usual fire coverage, as an 
additional protection for their funds. 





INSURANSHARES ELECTIONS 


Two Additional Directors Join Board; 
Annual Meetings Also of Manage- 
ment and Delaware Corporation 
Stockholders of the Insuranshares Cor- 
poration of New York have approved 
a change in the by-laws of the company 
by which the number of directors is in- 
creased from fourteen to twenty. The 
present directors were confirmed in of- 
fice and Edwin W. Levering, Jr., vice- 
president of the United States Fidelity 
& Guaranty of Baltimore, and Henry 
B. Twombly, senior partner in the firm 
of Putney, Twombly & Putney, were 
added to the board. Other elections to 
complete the New York board will be 

announced later. 

Stockholders of Insuranshares Man- 
agement Co. and Insuranshares Corpo- 
ration of Delaware also held their annu- 
al meetings last week-at the offices of 
the companies, 1 Exchange Place, Jer- 
sey City, N. J. At all these meetings 
Edward B. Twombly, chairman of the 
boards of the companies, reported on the 
accomplishments during the past year. 
In connection with the new financing 
now in process of Insuranshares Cor- 
poration of New York, he reported that 
private subscriptions from stockholders 
and others for over $2,500,000 had been 
received to date, of which more than 
four-fifths has already been paid in. 





JONSCHER AUTO SPECIAL 

Robert J. Jonscher has been appoint- 
ed automobile special agent for the In- 
surance Company of North America, Al- 
liance of Philadelphia and the Philadel- 
phia Fire & Marine for Virginia, Mary- 
land and the District of Columbia with 
headquarters at Richmond. He goes to 
Richmond from the D. M. Lea general 
agency of these companies in Washing- 
ton with which he has been associated 
for some time. 











SUGGESTED COLLISION FORM 


Percentage Deductible Cover, Based On 
List Price of Car, Held to Have 
Many Advantages 

One of the latest propositions consid- 
ered as a means to popularize automo- 
bile collision insurance is to establish a 
percentage deductible policy based upon 
the list price of any particular make of 
automobile. This differs from the prin- 
ciple of the Importers & Exporters’ new 
policy in that instead of the percentage 
deduction being founded upon the 
amount of each loss, it would be based 
upon the original cost of the car itself. 

This suggested form is similar in many 
ways to the $50 and $100 deductible poli- 
cies now in use, but deductions are ex- 
pressed in percentages which would be 
set so low that, translated into dollars, 
a deduction of 2%, for example, would 
be only $20 on a car in the $1,000 class. 
To obtain collision insurance on high- 
priced cars, where owners are interested 
principally in protection against big 
losses only, it is suggested that a 3, 4 
or 5% deductible policy could be offered 
at a very low cost. Presenting this in 
dollars a 4% deductible policy on a $5,000 
car means that an owner bears the first 
$200 of each claim, but in the event of a 
real smash he would have insurance such 
as he actually needs. And some under- 
writers say such collision forms could be 
sold at a low cost to assureds and still 
leave a reasonable margin of profit for 
the insurance companies. 

The reason some underwriters are op- 
posed to the co-insurance principle, on 
full cover policies, involving a deduction 
on each claim, is that the claim frequen- 
cy is not reduced. The high cost of full 
cover collision protection is due primar- 
ily to the great number of very small 
claims, which runs expenses of adjust- 
ment way up in addition to the amount 
of money actually paid out in losses. 


GLENS FALLS CAPITAL 











Directors Propose Increase to $5,000,000 
by Stock Dividend and 40,000 Shares 
to Agents-Employes 
The board of directors of the Glens 
Falls last Wednesday voted to recom- 
mend to the stockholders an increase in 
capital provided present stockholders 
waive their right to subscribe to the new 
stock. As compensation for this waiver 
it iS proposed to give present stock- 
holders a 15% stock dividend. The plan 
put forward by the directors is the issue 
of 100,000 new shares, par $10, increasing 
the outstanding capital from $4,000,000 

to $5,000,000. 

Of this issue 60,000 shares would be 
given to present stockholders as a stock 
dividend and the remaining 40,000 shares 
would be offered to employes and agents 
at not less than $50 a share. This would 
create at least $1,000,000 surplus after 
replacing the $600,000 transferred to 
capital account in the stock dividend. 

The Glens Falls officers:and directors 
contemplate the formation of an indem- 
nity company as a running mate to the 
Commerce Insurance Co. The Glens 
Falls Indemnity is already operating but 
that has been placed largely in agen- 
cies writing for the Glens Falls. 


SOUTHERN FIRE LICENSED 
The Southern Fire of New York has 
been licensed by the New York State 
Insurance Department. This company, 
which is a running mate of the Southern 
Surety, has a paid in capital of $1,000,000 
and a net surplus of $2,000,000. 





Fire Prevention Work 
Showing Fine Success 


CHAMBER OF COMMERCE WORK 





T. F. Cunneen Says Community Efforts 
to Cut Fire Losses Have Spread 
to Nearly 700 Cities 





Speaking Tuesday before the National 
Fire Protection Association convention 
at Memphis, Tenn., Manager T. F. Cun- 
ueen of the insurance department of the 
United States Chamber of Commerce 
told of the growing number of commun- 
ities which are now taking an active in- 


ierest in fire prevention activities. Near- 
ly 700 fire prevention committees in 
chambers of commerce in as many cities 
are engaged in the continuous struggle 
to cut down the nation’s losses by fire. 

“No one would be so foolhardy to as- 
sert that the work of chambers of com- 
merce in promoting fire prevention has 
been responsible for the decrease of 20% 
in America’s fire loss brought about with- 
in the last two years,” said Mr. Cunneen. 
“But I do not think it can be denied 
that their efforts have been an important 
contributing factor. We have evidence 
of this in the results of the Inter-Cham- 
ber Fire Waste Contest. Last year, with 
374 cities reporting, representing a pop- 
ulation of nearly 30,000,000, there was a 
decrease of more than $13,500,000 in fire 
loss as compared with the average an- 
nual loss of these cities for the preced- 
ing five years. Their per capita loss, not 
conclusive in itself, but useful as a basis 
of comparison, was $2.35; in the 1927 
contest it was $2.70; in the 1926 contest 
it was $3.07, and in the 1925 contest it 
was $3.77. 

“It may be that this continuous de- 
crease year after year is merely luck or 
a coincidence, but it is a fact that there 
is more interest in fire prevention on the 
part of business men and their chambers 
of commerce today than there has ever 
been before; that more constructive ac- 
tivities are being undertaken, and that 
more genuine accomplishments are being 
reported to us. The past year was a 
banner one in community fire prevention 
effort, and there is every reason to be- 
lieve that it will be exceeded in 1929. 
With the enemy, fire, in full retreat, we 
must not slacken our assault, but rather 
continue it by bringing up more reserves 
and throwing more energy into the bat- 
tle. I am sure the chambers of com- 
merce of the country will not be found 
wanting.” 

There is a direct connection, Mr. Cun- 
neen said, between community health and 
fire prevention. “Chambers of com- 
merce,” he explained, “have come to 
learn that a city with a low fire loss 
record is usually a clean city, and, there- 
fore, enjoys a good health record. Like- 
wise, the city which has solved its fire 
waste problem is invariably a beautiful 
city and as such is attractive to new 
residents. With adequate fire protection 
and low insurance rates it has two im- 
portant arguments to advance to indus- 
tries which desire to change their loca- 
tion.” 


TWO HELD ON ARSON CHARGE 

Two men, John Frintzelas and James 
Bellas, have been held without bail for 
grand jury action in New York City 
on charges of arson. Their arrest fol- 
lowed an investigation by Chief Fire 
Marshal Brophy and Assistant Marshal 
Copeland of a fire in the lunch shop on 
First avenue of one of the defendants. 
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Growth 


One has developed 
through seventy-five years 
— the other in the past few 
months. Both owe much 
of their growth to con- 
stant fairness which has 
brought fine cooperation 
from many friendly 
agents. 

















P. H. KELSEY LEAVES AMERICAN 





Joins Forces of Marsh & McLennan; 
Percival Bridson Successor, With 
Headquarters at Albany 
Effective May 15 the territory in the 
Eastern section of New York state for 
the American of Newark and the Colum- 
bia Fire of Dayton will be under the su- 
pervision of Percival Bridson as special 
agent, succeeding Preston H. Kelsey. 
Mr. Bridson’s office will be located in 
the Home Savings Bank building, Al- 

bany. 

Mr. Kelsey is leaving the American to 
engage in the production end of the 
business with Marsh & McLennan. Mr. 
Bridson has represented the two compa- 
nies as special agent in the New York 
suburban field for the past three years 
and is thoroughly familiar with all an- 
gles of the agency problems. 


ACCOUNTANTS TO MEET MAY 21 


The Insurance Accountants’ Associa 
tion will hold its next meeting on Tues- 
day afternoon, May 21, at 2:30 in the 
assembly room of the National Board of 
Fire Underwriters at 85 John street. Mr. 
Ramsdell of the Factory Insurance AS 
sociation will speak at this mecting 
the accounting methods of the associa, 
tion. There wil! also be discussions ° 
methods on how to determine correct 
practice and promote uniformity in a 
counting methods of insurance compe 
nies and how to encourage consistent) 
in the preparation of tax, tariff and '© 
cal board assessment returns in all state 
ments for public purposes. 
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GUARDIAN LIFE 





Established 1860 Under the Laws of the State of New York 





17-23 John Street, New York 
CORtlandt 8300 











MANAGERS 





INSURANCE CO. wit 





Uptown 





420 Lexington Ave.—LEXington 6715 
245 Fifth Ave.—ASHland 1772 ~ 
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“Stone Walls Do Not 
A Prison Make” 


At least not when the wind begins to 


blow. This picture of the city jail 





in Columbus, Ohio partly demolished 
by a windstorm the other day, demon- 


strates that! 


Windstorms do not confine their 
visitations to jails or particular places 
but do serious damage everywhere, 
as the recent storms which have 


swept the country prove. 


This is the psychological time to sell 
windstorm insurance while people are 
reading in their daily papers about 


the damage which windstorms are 





doing. 
7 Wire The Continental for supplies 
Bat and advertising matter. 
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H. V. Smith Elected 
Home Vice-President 


TO ASSIST PRESIDENT KURTH 





Franklin Fire Executive, Transferred to 
New York, Has Had Brilliant 
Career To Date 





Harold V. Smith, vice-president of the 
Franklin Fire of Philadelphia, one of the 
Home group of companies, was on Mon- 
day elected also vice-president and sec- 
retary of the Home, with his headquar- 
ters in New York. Though only thirty- 
nine year sold Mr. Smith has achieved 
an unusually fine record as a fire insur- 
ance executive and business builder. He 
is alert, aggressive, a hard worker and 





Photo by Crafters 
HAROLD V. SMITH 


has an attractive personality that is in- 
valuable to anyone entrusted with pro- 
duction development. His election as a 
vice-president of the Home was fully ex- 
pected by those who have known him 
and perceived his executive qualities. 

Mr. Smith’s duties will be those of 
assistant to President Kurth and of gen- 
eral supervision of the Eastern business 
of the Home. For several years he has 
been Philadelphia manager of the Home 
and its affiliated companies as well as 
vice-president and director of the Frank- 
lin. His record in the Philadelphia area 
has been excellent. 

Born in Philadelphia and educated in 
the public schools there, Mr. Smith 
joined the Franklin Fire in 1910. He 
spent a few months in training at the 
home office and then was appointed spe- 
cial agent in Kentucky and Tennessee. 
A year later he was transferred to 
Georgia and two years following that 
was promoted to the eastern Pennsylva- 
nia field. In 1916 Mr. Smith was brought 
into the home office to be made man- 
ager for Philadelphia and the Philadelphia 
suburban territory. He was appointed 
secretary of the Franklin in 1920 and five 
years later was elected vice-president 
and director. 

As active a person as Mr. Smith would 
naturally have many outside affiliations 
both within and without the insurance 
business and he is no exception. He is 
treasurer of the Fire Insurance Patrol 
of Philadelphia, past president of the 
Fire Insurance Society, secretary of the 
Down Town Club, member of the arson 
committee of the National Board of Fire 
Underwriters, member of the Philadel- 
phia committee of the Eastern Under- 
writers’ Association, member of the 
Philadelphia Country Club, Racquet 
Club and Union League and a director 
of the Lankenau Hospital. 





Walter E. Schembs has become Phila- 
delphia agent for the Mercantile of 
America, succeeding F, H. Lalley. 

















The Hand~Poniaad 
FIRE ENGINE 


HE hand-pumped fire engine which made 

its appearance in Philadelphia in the early 

eighteenth century was only a little more 
effective than buckets. It was from such a crude 
beginning that the powerful engines of today 
were developed. ; 


In spite of the great improvement in fire 
apparatus during the past 100 years, losses from 
fire are on the increase. Sound fire insurance 
remains the only sure protection against finan- 
cial loss from fire. 


During the 100 years of its operation, the 
Franklin Fire Insurance Company has fur- 
nished sound and sure protection and has aided 


greatly in the advancement of fire safety in 
Philadelphia and elsewhere. 


THE FRANKLIN FIRE INSURANCE CO. 


of Philadelphia 

































































Five Topics Slated 
For Agents’ Meeting 


ONE EACH BUSINESS _ SESSION 





National Association Announces General 
Outlines of Program for Convention 
at Detroit 





Instead of having the annual conven. 
tion dedicated to consideration of one 
central theme, as was the case last year, 
the National Association of Insurance 
Agents contemplates a topic for each 
convention session at the meeting at De- 
troit, September 10 to 13. The conven- 
tion will run from Tuesday evening, Sep- 
tember 10, when the get-together dinner 
is held, until about Friday noon. The 
topics to be considered at the five con- 
vention sessions are as follows: the 
trade association movement, the insur- 
ing public, company-agency relations, the 
agent’s business and future association 
work. 

At the pre-convention get-together 
dinner the speakers will include Goy- 
ernor Green of Michigan, the mayor of 
Detroit and President W. A. Doyle of 
the Detroit Board. On Wednesday 
morning the discussion of trade asso- 
ciation movements is designed to widen 
the sphere of the National Association. 
At this session the administration report 
will be delivered following last year’s 
precedent, when the reports of the three 
executive officers were combined. The 
whole field of trade association operation 
will then be opened up for discussion. 

The second convention session, on 
Wednesday afternoon, devoted to the 
insuring public, will be given over to 
discussions of the phases of the business 
with which the public is most concerned, 
including the present status of the auto- 
mobile business. In line with the gen- 
eral spirit of broadening the outlook of 
the Association, outside business men 
will be invited to attend this session and 
participate in its deliberations. } 

The Thursday morning session 1s 
likely to develop spirited discussions, as 
its subject, “Company-Agency Relations” 
is important to agents. And out of this 
subject, will develop a discussion about 
local boards being made a unit of rep- 
resentation in the National Association. 

On Thursday afternoon, the conven- 
tion will devote itself to the business of 
the individual agent, sales development, 
office records, the building up of the 
modern local agency in keeping with the 
progress of the times. 

The closing session is centered ap- 
propriately on the future of the Asso- 
ciation, the immediate future of the 
three years yet remaining under the five 
year development plan, and the ultimate 
future with its promise of continued 
growth and prestige of the National As- 
sociation. At this business session 0 
the convention, officers will be elected 
and installed. 


RUDDY GOES TO JAIL , 
George M. Ruddy, former genera 
agent of the Underwriters’ Salvage Co, 
of New York, who recently withdrew a 
plea of guilty to a charge of unlaw- 
fully accepting a large gratuity, a” 
elected to stand trial on the _ same 
charge, was convicted last Friday - 
Court of Special Sessions in New Yor 
City. He was sentenced to an indeter- 
minate term on Welfare Islan‘, not 
exceed three years and was taken = 
immediately. Evidence showed | tha 
Ruddy accepted $10,000 from Nathan 
Steinfeld of New York for his part 
disposing of salvage stock of ‘'¢ de 
burgh Dry Goods Co., damage by 
on October 16, 1927. 








ASSOCIATED F. & M. AGENT, : 

The Associated Fire & Maric of a 
Francisco has appointed Fred W. a 
bertz & Son of 349 East 149th street “ 
metropolitan district agents. The rea 
sociated, which was recently acimitte 
New York State, has assets o! $1,500} ; 
and is under the management ©' Corto? 
& Reynolds, Inc., as general agents. 
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CORROON & REYNOLDS FLEET 
EXTENDING COUNTRY-WIDE SERVICE AND PROTECTION 


DECEMBER 31ST, 1928, STATEMENTS 


AMERICAN EQUITABLE ASSURANCE COMPANY OF NEW YORK LONG ISLAND FIRE INSURANCE COMPANY 
Assets Liabilities Capital *Net Resources Assets Liabilities Capital *Net Resources 
$10,099,162.29 $3,394,266.51 $2,000,000.00 6,704,895.78 $408,657.14 $42,532.38 $200,000.00 $366,124.76 
MERCHANTS AND MANUFACTURERS FIRE INSURANCE COMPANY 
BRONX FIRE INSURANCE COMPANY OF THE CITY OF NEW YORK NEWARK, N. J. (Chartered 1849) 
$4,889,591.12 $755,197.32 $1,000,000.00 $4,134,393.80 $5,774,475.31 $1,291,847.16 $1,000,000.00 $4,482,628.15 
BROOKLYN FIRE INSURANCE COMPANY ae eee 
$5,762,813.80 $1,293,331.77 $1,000,000.00 $4,469,482.03 $2,922,000.19 $927,051.01 $1,000,000.00 $1,994,949.18 
GLOBE INSURANCE COMPANY OF AMERICA REPUBLIC FIRE INSURANCE COMPANY 
PITTSBURGH, PA. (Incorporated 1862) PITTSBURGH, PA. (Incorporated 1871) 
$2,258,430.77 $813,552.56 $512,000.00 $1,444,878.21 $4,076,176.31 $1,040,535.31 $1,000,000.00 $3,035,641.00 
SYLVANIA INSURANCE COMPANY 
KNICKERBOCKER INSURANCE COMPANY OF NEW YORK PHILADELPHIA, PA. 
$5,034,363.88 $2,255,641.18 $1,000,000.00 $2,778,722.70 $5,327,783.03 $758,805.07 $1,500,000.00 $4,568,977.96 


_*Net Resources, being aggregate of Capital, Net Surplus and Voluntary Reserves. 
CLASSES OF INSURANCE WRITTEN 


FIRE, AUTOMOBILE, EXPLOSION, RIOT, CIVIL COMMOTION, TORNADO AND WINDSTORM, SPRINKLER LEAKAGE, USE AND OCCUPANCY, PROFITS, 
LEASEHOLD AND GENERAL MERCHANDISE FLOATERS. 


CORROON & REYNOLDS 
INCORPORATED 


92 WILLIAM STREET MANAGER NEW YORK CITY, N. Y. 
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Jersey Specials Hold 
Anniversary Dinner 


ORGANIZATION TEN YEARS OLD 





Gala Event Held in Newark; Rev. S. 
Parkes Cadman Principal Speaker; 
400 Guests Present 





The withdrawal of the Underwriters 
Association of the Middle Department 
from New Jersey was the inception of 
the formation of the New Jersey Spe- 
cial Agents Association, Caleb G. Bax- 
ter, first president of the association ten 
years ago, told the guests and members 
at the tenth anniversary dinner of the 
organization which was held Monday 
night at the Elks’ Clubhouse, Newark. 
Individual action was then taken in 
agency matters, Mr. Baxter said, and 
the proper ethics of the business were 
not being observed. With the large in- 
crease in premium income many new 
special agents came into the field and 
as there was no general meeting of the 
special agents no concerted action was 
taken at any timé. 

These conditions were 
and the fieldmen who had formerly met 
in Philadelphia once a month,- but who 
were now in New Jersey, felt that an 
organization was necessary to further 
the interests of the specials. So in 
March, 1919, Special Agent Gilbert E. 
Stecher of the Home of New York 
called a meeting which was held in the 
Duke Home in the Chamber of Com- 
merce in Hoboken and attended by 
twenty-five special agents. On May 22, 
1919, a general meeting was field in the 
Washington restaurant, Newark, and 
the New Jersey Special Agents Asso- 
ciation was launched, said Mr. Baxter. 

Growth of Association 


In his address of welcome, Sylvester 
R. Howard, retiring president of the 
organization, praised the members of the 
organization for their loyal support and 
activities in strengthening the organiza- 
tion by bringing in new members, which 
now numbers 140. He also stated that 
the association since its inception had 
been of great benefit to fieldmen and 
had in many instances aided in straight- 
ening out difficulties which could not 
have been accomplished through indi- 
vidual action. 

It had been announced that Gov. Mor- 
gan F. Larson of New Jersey was to 
have been a guest and speaker but due 
to an unavoidable delay he was unable 
to be present. He sent a telegram of 
regret and wished the association con- 
tinued success. Frank:H. Smith, com- 
missioner of Banking and Insurance of 
New Jersey was also announced as one 
of the speakers, but he was unable to 
be present owing to illness. 

The speaker of the evening was the 
Rev. S. Parkes Cadman, radio minister 


heartrending , 


of the Federal Council of Churches of 
Christ in America, who spoke on the 
“Imaginations in Business.” He said in 
part that the insurance business was 
one of the greatest businesses in the 
world and had’much to do with keeping 
the business world from going into 
bankruptcy. Chauncey S. S. Miller, 
publicity director of the North British 
& Mercantile, was toastmaster. 

Among Guests Present 


Among the guests present were Fred 
Hickman, president of the New Jersey 
Underwriters Association; Henry J. 
Zechlin, ass’t secretary, Niagara; Wallace 
Kelly, southern general agent, Yorkshire 
Fire; Sir Guy Van Amringe, legal coun- 
selor to the Dutch government; Deputy 
Insurance Commissioner Chris. A. 
Gough; Leon Watson, rating expert; 
Ernest Sturm, chairman of board, Amer- 
ica Fore; Fred Cox, Perth Amboy; C. 
Weston Bailey, president, American of 
Newark; Laurence E. Falls and Paul B. 
Sommers, vice-presidents, American of 
Newark; Fraprie S. Lindsay and Roy C. 
Van Derhoff, assistant secretaries, Am- 
erican of Newark, and Fred Hoadley, 
secretary of the American of Newark. 

Also representatives of the Albany 
Field Club, Suburban Field Club, South 
Jersey Special Agents Association, Penn- 
sylvania Field Club and the Underwriters 
Club of Philadelphia. There were about 
400 guests present. Much credit is to be 
given for the success of the event to the 
tenth anniversary committee which con- 
sisted of Gilbert E. Stecher, chairman; 
W. V. A. Keeler, J. U. Dixon, Fred Ack- 
erman and Charles H. Ebbetts. 

During the evening a number of vocal 
and instrumental selections were ren- 
dered by a number of prominent artists 
and organ recital numbers given by 
Alexander Berne, the official organist of 
the Elks Club. 





STANDARD OF N. Y. GAINS 


The Standard of New York, running 
mate of the Tokio M. & F., and of 
which J. A. Kelsey is president, closed 
last year with assets of $4,640,405, a gain 
of more than $540,000 in twelve months. 
The company has a net surplus of $2,- 
103,803 and a cash capital of $1,000,000, 
which total of $3,103,803, is two and a 
half times the premium reserve require- 
ments. The underwriting results of this 
company in 1928 were particularly suc- 
cessful. 





FRANKLIN BOARD OFFICERS 

The Franklin County Board of Un- 
derwriters held its annual meeting re- 
cently at Greenfield, Mass., and elected 
the following officers: president, Sam- 
uel E. Walker of the Walker Agency; 
vice-president, William P. Donavan of 
W. P. Donavan & Co.; secretary, A. C. 
E. Stimson of Stimson & Co. Inc.; 
treasurer, L. H. Crosier, and chairman 
of the executive committee, W. S. Clark. 


ENTERS FIRE FIELD 
Canadian Surety, Subsidiary of Ameri- 
can Surety, Also Makes Capital 
Increase of $500,000 
The Canadian Surety, a subsidiary of 
the American Surety, has added fire in- 
surance to the casualty, surety and fidel- 
ity lines which it handles, according to 
an announcement of the parent company. 
The Canadian company operates on the 
branch office system with branches in 
Montreal, Toronto, Winnipeg and Van- 
couver. It has approximately 400 agents 
with other sources of business from 

brokers. 

The American Surety also announces 
a $500,000 increase in the capital of its 
Canadian subsidiary, the previous capital 
having been $300,000. Allowing for this 
increase and based upon figures of the 
March 31 statement, the Canadian Sure- 
ty now has resources of more than $1,- 
200,000 surplus and undivided profits of 
$381,000. 

Rk. R. Brown, president of the Amer- 
ican Surety, is also president of the Can- 
adian Surety, and F. W. Lafrentz, A. F. 
Lafrentz, F. J. Parry, D. H. Cook and 
W. E. McKell, all officials of the home 
office of the American Surety, are also 
on the board of directors. 





DEATH OF ARTHUR G. HEAD 


Arthur G. Head, well-known insurance 
agent of Oklahoma City, Okla., who was 
killed recently when an airplane in which 
he was a passenger crashed to earth, was 
a war aviator of note. He shot down 
three German planes and at one time 
was forced himself to land in enemy ter- 
ritory. There he remained for thirty 
hours with a wound in his chest, before 
he was able to escape to the American 
lines. Since the war Mr. Head, who was 
president last year of the Associated Fire 
& Casualty Underwriters of Oklahoma 
City, had not been up in the air until 
his fatal flight. He was a delegate last 
fall at the annual convention of the Na- 
tional Association of Insurance Agents. 


PITTSBURGH OFFICES JOIN 


Hoover & Diggs Co. and Jolinston & 
Harder, Inc., two leading Pittsburgh 
general agencies, have made an arrange- 
ment whereby the business details of 
both offices will be handled by the Affili- 
ated Insurance Agencies, Inc., although 
each agency will retain its individuality 
with clients and agents. Both agencies 
and the operating company will be lo- 
cated on the ninth and tenth floors of 
the Arrott building. 








LOHMULLER WITH LONDON 

Charles Lohmuller, formerly special 
agent of the Glens Falls at the New 
York office, has made a connection with 
the London Assurance as business pro- 
ducer in the New York metropolitan 
area. 


—=!2? 


Travelers Fire Has 
Four Days’ Conference 


FIELD PROBLEMS DISCUSSED 





Assistant Managers, Special Agents and 
Home Office Officials of Travelers 
Fire; Group Picture 





A group picture shown on this page 
was taken of Travelers Fire assistant 
managers, special agents and home office 
officials during a four-day conference 
which the company held in Hartford re- 
cently. 

The meeting of assistant managers and 
special agents, from more than twenty 
states throughout the country, is the first 
conference of junior field executives 
which the Travelers Fire has ever held, 
and is in keeping with the Travelers’ 
long-established custom of calling its 
managers as well as junior field execu- 
tives to the home office to discuss im- 
portant problems. 

Managers of the Travelers organiza- 
tion in the United States and Canada 
assemble once a year for a conference 
at Hartford, while assistant managers 
and field assistants of the life, accident 
and group departments and the casualty 
departments alternate each year in simi- 
lar sessions. 

A number of fire insurance companies 
have had the practice for some time of 
inviting their entire field staff from cer- 
tain sections of the country to headquar- 
ters for annual meetings, but the con- 
ference just held by the Travelers is be- 
lieved to be the first instance where only 
the junior field executives of a fire insur- 
ance company have been invited to a 
business conference at a home office. 





FARM FIRE BULLETIN 

The United States Department of 
Agriculture has published a twenty-four 
page illustrated pamphlet on fire pro- 
tective construction on the farm, in co- 
operation with the committee on farm 
fire protection of the National Fire Pro- 
tection Association. The: bulletin dis- 
cusses location of farm buildings, the 
common danger points in construction, 
cellars, roofs, stairways, chimney and 
connections, heating and lighting equip- 
ment. Special emphasis is laid upon the 
importance of fire-stopping. Copies of 
the bulletin may be obtained from the 
United States Government Printing Of- 
fice, Washington, at 5 cents a copy. 
Refer to Farmer’s Bulletin No. 1590. 





FRED A. HOYT IS DEAD 


Fred A. Hoyt, for many years special 
agent of the German-American and later 
for the Great American in New York 
state, died recently at Bronxville, N. Y. 
He is survived by his twin brother, Ed- 
ward V. Hoyt, of Burlington, Vt., who 
was formerly special agent of the Royal. 





Photographed in Hartford 
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Travelers Fire Assistant Managers, Special Agents and Home Office Executives 
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esting New Automobile Devices 





Underwriters’ Laboratories Studying Air Cleaners, Fuel Pumps, Novel 
Forms of Tubing, Improved Bumpers, Brakes, Safety Fenders 
And Other Means to Reduce Accidents 
By SYDNEY V. JAMES, 


Engineer, Automotive and Casualty Department 


The Underwriters’ Laboratories 
Chicago and New York is called upon 
to look into the merits of a great many 
different devices for automobiles and to 
review complete automobiles, keeping in 
mind always the effect on our re- 
lation to the various insurable hazards. 
It will, perhaps, be best to group the va- 
tious activities of the last year or so in 
reference to the fire hazard, the liability, 
collision or accident hazard and the theft 
hazard. 

One of the most unusual developments 
has been the testing of a number of 
air cleaners. There has been a decided 


_trend in automobile design to equip cars 


with cleaners or strainers intended to 
remove a great deal of dirt from the 
air before it enters the carburetor. Al- 
though this development resulted from 
an effort to clean the air it had a very 
beneficial effect from the point of view 
of the fire hazard of the car. It so hap- 
pens that most of these devices have 
merit in checking or trapping the back- 
fire flame from the carburetor and the 
prevalence of cleaners of a type suit- 
able for this purpose will undoubtedly 
result in fewer losses from fires follow- 
ing backfire through the carburetor. 
_ The testing of such devices obviously 
includes a severe backfiring under the 
worst possible conditions to determine 
whether or not they are eligible for rec- 
ognition. One manufacturer submitted a 
very elaborate device intended solely for 
the purpose of checking backfire flame. 
This was designed for use on marine en- 
gines and was found to be very effective. 
Development of Fuel Pumps 
Another trend of automobile design 
which is vitally related to fire losses is 
the development of fuel pumps. Perhaps 
it will not be long before the vacuum 
tank method of fuel feed will be obsolete 
and cars will be equipped with pumps, 
driven by the engine either mechanically 
or through suction, which will take the 
place of ail former methods of fuel feed. 
This will mean, of course, that there 
will be no storage of gasoline in any 
quantity, ot even the one or one and 
one-half Guarts now in vacuum tanks 
above the level of the carburetor and, 
therefore, no gravity-fed fuel to con- 
tribute to a fire due to leakage or fail- 
ure of any of the connections to the 
vacuum tank. On the other hand, such 
uel pumps may, by their construction, 
Present new fire hazards due to exces- 
Sve pressure causing the fuel to be 
Pumped at a greater rate than the en- 
ge can use it or developing leaks due 
aia € pressure or to the vibration re- 
a Ing from the operation of the mech- 
ie A study of these devices and 
: §-continued operation tests are need- 
oth or a determination of the merits or 
ron Several devices of this kind 
ve been investigated in the last year. 
nae related to fuel pumps is a more 
i. gocvclopment in which the fuel 
beak evice is incorporated in the car- 
lar ag This kind of appliance is simi+ 
its investigation to the fuel pump 
ve mentioned and, in addition, must 
wae" in relation to the backfire 
Not Novel Forms of Tubing 
ot so long ago automobiles were 


of equipped with nothing but seamless cop- 


per tubing for handling the gasoline and 
oil. This tubing is still very largely used. 
Reliable methods of making connections 
and joints in such lines havé been de- 
veloped and the entire matter has be- 
come standard practice in the automo- 
tive industry. Innovations in tubing 
construction are, therefore, fit subjects 
for investigation from the point of view 
of the fire hazard. Although no recent 
reports have been issued covering new 
types of tubing, there has been listed 
for some time a novel form of tubing 
made of a strip of brass, copper, or 
lead-coated steel rolled and formed by 
2 patented machine into a double thick- 
ness lock-seam tube completely sweated 
together by solder. 

The use of tubing of this character 
has spread and some of the largest pro- 
ducers of automobiles are now using it 
regularly. A manufacturer of aluminum 
tubing has just filed an application for 
an extensive series of tests to deter- 
mine whether or not vibration, corrosion, 
heat and other factors will show any 
detrimental results in automotive service. 
This new tubing must also be studied 
from the point of view of its practica- 
bility in handling, bending, making of 
joints, etc. 

The review of complete automobiles 
and trucks from the fire hazard stand- 
point has been expanded and developed 
in the last year. There are now ap- 
proximately fifty passenger automobiles 
and eleven trucks or commercial cars 
subject to regular re-examination inspec- 
tions at the factories, covering the three 
major items of construction pertaining to 
fire hazard, namely, storage and dis- 
tribution of fuel, electrical system, and 
exhaust system. The automobile manu- 
facturers are heartily co-operating with 
the Laboratories in this work and are 
seriously considering the great variety 
of problems presented to them in car 
construction with a view to minimizing 
fire losses. 

A recent development has brought the 
Laboratories into contact with bus 
manufacturers, more and more of whom 
are interested in an investigation of their 
bus construction covering the fire haz- 
ard items. The most important single 
item in this investigation is the heat- 
ing system. It has been called to our 
attention that a number of fires have 
occurred due to faulty heater construc- 
tion and special attention is being given 
this problem. 

Bumpers and Label Service 

In relation to the liability, collision, 
and accident hazard phase of the work, 
the inspection and labeling of bumpers 
for passenger cars and trucks continues, 
although there has been a tendency for 
manufacturers of bumpers to reduce 
their \demands for labels and, in some 
cases, to discontinue the service. This 
is a situation which is much to be re- 
gretted as a high-grade automobile 
bumper is a specially constructed article. 
It is made of spring steel usually high 
in carbon content and, therefore, requir- 
ing correct heat treatment to bring “out 
its resilient characteristics. A bumper 


" necessarily must be resilient in order 


(Continued on Page 42) 


Sir Edward Mountain 
Hits Marine Practices 


IMMORAL . LEADERSHIP 


Finds Hull Underwriters Trade Ethics 
For Profits on “Trimmings”; 
U. S. Risks Profitable 


SEES 








Sir Edward Mountain, chairman of the 
Eagle, Star & British Dominions, whose 
comments on marine insurance are al- 
ways read with interest in every marine 
underwriting center, reported at the re- 
cent annual meeting of the company that 
the markets of the world are still far 
too large for the business offered; that 
many underwriters, by virtue of being 
thrown into responsible positions hur- 
riedly during the wartime expansion of 
the business, are not especially well 
qualified, and that the leadership in the 
British marine markets has in some 
cases been “both bad and immoral.” 

The bad leadership, which has fortu- 
nately been adjusting itself somewhat in 
recent years has taken the form of lead- 
ing underwriters accepting hull lines at 
figures known to them to be unprofit- 
able and thus -inducing other under- 
writers to take lines at the same fig- 
ures. The original names on the slips 
are compensated for accepting a low fig- 
ure on hull insurance by being granted 
the profitable “trimmings,” which in- 
clude coverages on disbursements, 
freights and total losses. In addition, 
as the original hull covers are almost 
wholly reinsured, these leaders are left, 
according to Sir Edward, with good busi- 
ness, while the remainder of the mar- 
ket, deceived by the nature of the lead- 
ership, is burdened with unprofitable ac- 
ceptances. 

Sir Edward said the British markets 
had appointed some strong committees 
to consider hull and cargo rates and that 
some improvement has been noticed in 
hull insurance. However, the same can- 
not as yet be said for cargo lines. An- 
other complaint of Sir Edward is that 
average adjusters are exaggerating trif- 
ling claims and that these are a burden 
on marine underwriting companies. He 
suggests the policy, adopted by his own 
company, of company officials ordering 
their marine underwriters not to accept 
business at what they know to be in- 
adequate rates, and thus squeezing un- 
profitable lines out of the market. 

The present tendency of the British 
marine markets to contract their facili- 
ties is a healthy indication, according to 
Sir Edward, and he believes that the 
further this goes the less cut rate com- 
petition there will be. 

Sir Edward made special reference to 
the fine showing made by the Eagle, 
Star & British Dominions, which was ac- 
counted for in measure by the profitable 
participating arrangement made in ‘the 
United States. ; 





THEORY OF “EUROPA” FIRE 

Captain Stimming, managing director 
of the Nord Deutsche Lloyd Steamship 
Co., in discussing the disastrous fire on 
the “Europa,” throws fresh light on the 
subject. Herr Stimming says that the 
outbreak swept along the main working 
alleyway, which acted as a funnel, and 
drew the flames forward to the dining 
saloon. It has been definitely estab- 
lished, he said, that one of the night 
watchmen passed the scene of the out- 
break twenty minutes before it occurred. 
Some 8,000 tons of material will be re- 
quired to replace the damage, 5,000 tons 
of which are already on hand, while the 
ship is in dry-dock, where she will re- 
main for some weeks to come. The ma- 
chinery is unharmed except inasmuch as 
it was affected by water; by a fortu- 
nate coincidence the fire broke out the 
night before the day scheduled for 
lighting up the boiler fires. 





Montgomery Harris has been named 
Philadelphia agent for the Imperial of 
New York, succeeding Hare & Chase. 


Liner Total Losses 
Hurt Hull Business 


REPORT OF 





SEA 
Chairman None Too Optimistic On 
Marine Outlook; Chubb & Son Pro- 
duced Good Results in U. S. 


FOR = 1928 





There has been no material improve- 
ment of any kind in marine cargo rates, 
while hull rates have shown a steady 
increase, according to the report of the 
chairman of the board of the Sea In- 
surance Co. of Liverpool, submitted at 
the recent annual meeting. However, in 
spite of hull rate imcreases, the Sea’s 
hull business is still running at a loss, 
due in large measure to total losses in 
1928 of first-class passenger and cargo 
liners. The chairman said that large 
liner fleets, which have gone well in the 
past, are now rated at premiums that 
cannot leave. enough margin to pay for 
the inevitable total loss. Particularly on 
tramp and coastwise steamers have 
losses been heavy. 

“In our opinion the remedy to bring 
about a return to profitable conditions 
in the marine insurance market,” said the 
chairman, “lies not so much in tariff 
regulations as in the appointment of 
underwriters who have had the necessary 
adequate training in the hard school of 
experience, and by their refusal of every 
risk which is put forward at a rate which 
offers no margin of profit. 

“Fortunately a very large proportion 
of our business today is cargo, and we 
have not suffered as others have done by 
the deplorable hull results, although, 
Owing to our important position in the 
marine insurance market, we have had 
to take a certain amount of hull busi- 
ness; I can tell you quite frankly. that 
our results would have been much better 
if we had not felt it our duty to con- 
tinue giving support to our old con- 
nections. 

“The 1927 marine account has been 
closed by the transfer to underwriting 
suspense account of £53,000, and the net 
result is a profit of £32,146, or over 642% 
on the premium income of £483,716. This, 
I hope, you will regard as satisfactory. 

“We consider that our underwriting 
department should be congratulated upon 
it. At the same time we should tender 
our thanks to our London agents, 
Messrs. Willis, Faber and Dumas, Ltd., 
for the careful way in which they have 
managed our affairs, in what we con- 
sider to be the most difficult market in 
the world. Our American business in the 
hands of Messrs. Chubb & Son has again 
produced good results, and the under- 
writing ability responsible for it well de- 
serves our admiration and gratitude. 

“In 1928 our marine premium income 
was increased by £58,000 to £541,000, and 
you will see that the claims settled in the 
first year were 32.08%, as compared with 
35.12% the year before. We have also 
decreased our expense ratio from 8.12% 
to 8.06%.” 





N. F. P. A. MARINE REPORT 


Samuel D. McComb, head of the Ma- 
rine Office of America, and chairman of 
the National Fire Protection Associa-. 
tion’s marine committee, presented at 
the annual meeting of the Association 
this week in Memphis, Tenn., a report 
on current activities of his committee 
and proposed’ amendments to the regu- 
lations on marine fire hazards. “These 
regulations, published by the N. F. P. A., 
are the accepted guide to good prac- 
tice in marine fire protection. Specifica- 
tions for the instalation, maintenance 
and use of the fire detecting systems on 
vessels are submitted for tentative 
adoption. 





PROMOTE T. A. KIELTY 


Farjeon, Ballin & Co., insurance brok- 
ers and average adjusters, have elected 
Thomas A. Kielty a vice-president of 
the corporation. He has been connect- 
ed with the office for about twenty-five 
years, 
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American Surety and 
N. Y. Casualty Affiliate 


NO CHANGES MADE IN STAFFS 





Affiliation Gives American Surety Cas- 
ualty Facilities; Larger Bonding 
Volume for N. Y. Casualty 
As forecasted in The Eastern Under- 
writer last week, the American Surety 
and the New York Casualty have this 
week joined forces in an_ affiliation 
which carries along with it an increase 
in the American Surety’s capital from 
$5,000,000 to $7,500,000 by the issuance of 
100,000 additional shares of $25 par value 
each, and an exchange of stock for New 

York Casualty shareholders. 

It is emphasized by officials of both 
companies that no changes in their re- 
spective staffs are to bé considered; 
neither will there be changes in the di- 
rectorate at this time. Each company 
will maintain its separate identity. 

The official announcement of the affi- 
liation is as follows: 

At a special meeting of the board of 
trustees of the American Surety on 
Tuesday the trustees recommended that 
stockholders of the company, at a special 
meeting to be held on June 5, 1929, ap- 
prove an increase in the company’s cap- 
ital from $5,000,000 to $7,500,000. The in- 
crease is to be represented by 50,000 ad- 
ditional shares of $25 par value each, to 
be offered to_the stockholders of the 
American Surety on the basis of one 
new share for each four old shares held 
on June 10, 1929, at $75 per share, and 
another 50,000 shares of $25 par value 
each, to be utilized in connection with 
the acquisition of the shares of capital 
stock of the New York Casualty. 


Exchange of Stock 


Simultaneously, directors of the New 
York Casualty met and approved the 
plans of a committee representing stock- 
holders for affiliation with the American 
Surety and providing that stockholders 
of the casualty company be given an op- 
portunity of receiving one share of Am- 
erican Surety stock for each one and a 
half shares of New York Casualty stock. 
In addition, each New York Casualty 
stockholder will be permitted to sub- 
scribe for one additional share of Amer- 
ican Surety stock for each six shares of 
New York Casualty stock which he de- 
posits, paying $75 a share. The plan also 
contemplates a special dividend of $6 per 
share on the New York Casualty stock 
prior to the acquisition of that stock by 
the American Surety Company. 

All subscription rights will terminate 
if not exercised on or before July 1, 
1929. Assignable subscription warrants 
and fractional warrants covering the sub- 
scription rights for the American Surety 
stockholders will be issued and mailed on 
or after the record date of June 10, and 
consents and proxies for a special meet- 
ing of the American Surety stockholders 
on June 5 have already been mailed. 


Prominence of Both Companies 


The new affiliation brings together two 
companies that are well known in their 
individual fields, the American Surety 


having been organized in 1884, and now 
having a branch office and agency or- 
ganization with 15,000 representatives 
throughout the country. The operations 
are conducted from the company’s own 
building at 100 Broadway, New York, 
and dividends having been paid on the 
company’s stock continuously since 1887. 
Its surplus and undivided profits were 
$6,027,831 at the end of last year. 

The New York Casualty was incor- 
porated in 1891 as the New York Plate 
Glass Insurance Co., and in 1925 assumed 
its present name. It has a capital of 
$1,500,000 and its surplus and undivided 
profits were at the end of last year $2,- 
862,000. It transacts all kinds of casualty 
insurance (except workmen’s compensa- 
tion) and a limited amount of suretyship. 
It is represented in the field by approx- 
imately 2,000 agents. 

A particular significance attached to 
this announcement is the broadening of 
the lines of the American Surety’s busi- 
ness to include all forms of casualty in- 
surance. The New York Casualty also 
contemplates enlarging its operations by 
writing workmens’ compensation insur- 
ance and by increasing its fidelity and 
surety business. It is stated that the 
separate identity of each company will 
be maintained and announcement was 
made that the casualty company has 
signed a lease for considerable additional 
space at its present location at 80 John 
street. 

The principal executives of the Amer- 
ican Surety are F. W. Lafrentz, chair- 
man of the board: R. R. Brown, presi- 
dent, and A. F. Lafrentz, first vice-presi- 
dent. The officers of the New York 
Casualty Company include J. Carroll 
French, president; Harvey L. Jones, 
vice-president, and Emil L. Hoen, vice- 
president. 





NO CHICAGO ARBITRATOR YET 





Name Was Suggested to Nat’l. Agency 

Committee But Not Acted Upon; 

Agents Willing to Observe Rules 

A Chicago arbitrator for fidelity and 
surety was not appointed this week at 
the meeting of the National Agency 
Committee on Acquisition Costs. The 
report of a special committee working 
on the problem was heard and while it 
is definitely known that they have a 
man in mind, nothing official was re- 
leased. The United States F. & G. and 
Maryland Casualty constitute this com- 
mittee. 

The tone of the report submitted, 
which was approved by the National 
Agency Committee, was that the agents 
in Chicago are ready to fall in line; as 
soon as the arbitrator is appointed the 
situation is expected to right itself under 
his guidance. The observance of the 
rules by the companies will also be under 
a firm hand. 


TO HEAR TERENCE CUNNEEN 

Terence S. Cunneen, manager, insur- 
ance department, United States Chamber 
of Commerce, is to be the outside speak- 
er at the forthcoming Casualty Actuarial 
Conference in Hartford on May 24. The 
gathering takes place at the Hotel Bond. 








A new claim division of the Maryland 
Casualty has been opened in Newburgh, 
N. Y. F. F. Chamberlain is manager. 
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Bennett Sees Wall St. 
Dominating Companies 


HIGHLIGHT OF ARKANSAS TALK 








Nat'l. Association Counsel Also Raps 
Poor Handling of Instalment and 
Merit Rating Plans by Companies 





Walter H. Bennett, secretary-counsel, 
National Association of Insurance 
Agents, sees a menace to the local agent 
in the growing tendency for insurance 
companies to become financial instead 
of underwriting institutions. He went so 
far as to say this week before the annual 
convention of the Arkansas Association 
of Insurance Agents at Little Rock that 
great company groups no longer make 
their own decisions as to the effect of 
any change from the viewpoint of an 
underwriting institution. 

“It is freely stated on the streets of 
New York,” he said, “that some of the 
big groups make no move until they 
have consulted with the powers-that-be 
in Wall Street. The number of com- 
panies which have at their heads finan- 
ciers rather than underwriters, at least 
gives the rumors the semblance .of a 
foundation. 

“If this rumor be true, I say to you 
that it is a calamity of the most far 
reaching consequences. The companies, 
through their loyal agents, have built up 
a business of first proportion. If it is 
now to be subordinated to finance; then 
we may look to see the Bank of Italy 
experience in California duplicated 
throughout the entire country.” 


An Instalment Plan Without Warning 


Another situation viewed with misgiv- 
ings by Mr. Bennett is the unsettled state 
of affairs in the automobile field. The 
first blow, he said, was when the Trav- 
elers withdrew from the National Bureau 
of Casualty & Surety Underwriters in 
order to put into effect its instalment 
premium payment plan. Mr. Bennett’s 
thought on this action was that “without 
warning, without consultation, it was for 
the agents of the country to uphold the 
plan, explain it, and act on it, as com- 
pany after company adopted it in one 
form or another.” He said that the ma- 
jority opinion of National Association 
agents was that the first step should 
have been to sound public opinion and 
that if it should be clear that there was a 


(Continued on Page 38) 
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America Fore-F. & C. 


As The Eastern Underwriter goes 
to press it is reported that interests 
affiliated with the America Fore 
Group have purchased the Fidelity 
& Casualty Co. 











Export Indemnity Gets 
N. Y. State License 

TO WRITE AUTO 

Headed by David Baird and Owned by 


Export Insurance Co.; Has $300,000 
Capital and $450,000 Surplus 





LIABILITY 








Formation of the Export Indemnity as 
the casualty running mate of the Export 
Insurance Co., of 80 Maiden Lane, New 
York, has been completed and a New 
York state license has been granted to 
the company for the transaction of auto- 
mobile liability insurance only. 

The Export Indemnity is headed by 
David G. Baird who is president of the 
parent company and its secretary is F.A 
O'Keefe. It starts out with $300,000 cap- 
ital and $450,000 in surplus. For the time 
being the company will do business 11 
the states of New York, Pennsylvana 
and New Jersey, later branching out to 
other states as its progress permits. 

Being entirely owned by the Expott 
Insurance Co., which writes fire, oceal 
and inland marine, tornado and automo 
bile insurance, the Export Indemnity will 
have practically the same directorate 
which includes the following: 

David G. Baird, D. B. Cannefax, Dut- 
ley Gates, Benjamin Clayton, chairmat; 
William L. Clayton, Lamar L. Fleming, 
Lamar L. Fleming, Jr., R. C. Fulbright, 
Morton H. Fry, Richard T. Harriss, W. 
F. Higgins, F. A. O’Keefe and S. Stem 


MOORHEAD CONVALESCING 
Donald St. C. Moorhead, secretaty 
United States Casualty, was resting com 
fortably this week at the Mountain Side 
Hospital, Montclair, New Jersey, follow 
ing an appendicitis operation. 


LICENSED IN RHODE ISLAND 
The Consolidated Indemnity entered 
Rhode Island this week. 











GUARDIAN LIFE 





Established 1860 Under the Laws of the State of New York 





17-23 John Street, New York 
CORtlandt 8300 





MANAGERS 


INSURANCE CO. wcsics 





Home Office, 50 Union Square, New York City 
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Uptown 





420 Lexington Ave.—LEXington 6715 
245 Fifth Ave.—ASHland 1772 * 
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No Action Taken Yet 
On Bureau Manager 


_—. 


COMMITTEE MEETS NEXT WEEK 





A. W. Whitney Elected Associate Man- 
ager; L. L. Hall Secretary-Treasurer; 
Also 1929 Standing Committees 





While there were no new developments 
in the selection of a general manager for 
the National Bureau of Casualty & Sure- 
ty Underwriters, it is learned that the 
special committee, headed by Jesse S. 
Phillips, in charge of his selection will 
hold another meeting before the close 
of next week, at which action may be 
expected to be taken. : 

The National Bureau at its largely at- 
tended session last week unanimously 
elected Albert W. Whitney as associate 
general manager and actuary and L. L. 


Hall as secretary-treasurer. Depart- 
mental managers are: Milton Acker, 
BS ls Re ee TY. Robin- 


son, automobile; L. A. Sawyer, burglary; 
H.W. J... Hargrave, . claim;, -L...L.- Hall, 
acing manager tor plate glass, boiler and 
machinery. 

The committees of 1929 are as follows: 

Executive committee.—Aetna Life, Fidelity & 
Casualty, Globe Indemnity, Great American In- 
demnity, London Guarantee & Accident, Mary- 
land Casualty, National Surety, New Amsterdam 
Casualty, Independence Indemnity, Standard Ac- 
cident and Travelers. 

Legal committee.—Fidelity & Casualty, Globe 
Indemnity, Maryland Casualty, Metropolitan Cas- 
walty, Ocean Accident & Guarantee, Royal In- 
demnity and Travelers. 

Statistical committee—Aetna Life, Hartford 
Accident & Indemnity, Indemnity Insurance Co. 
of North America, Metropolitan Casualty, Ocean 
Accident & Guarantee, Travelers and United 
States Fidelity & Guaranty. 

Governing committee, automobile department.— 
Aetna Life, Continental Casualty, Hartford Ac- 
cident & Indemnity, Indemnity Insurance Co. 
of North America, Preferred Accident, Trav- 
ters and United States Fidelity & Guaranty. 
Governing committee, compensation and_lia- 
bility department.—Aetna Life, Globe Indem- 
nity, Maryland Casualty, Ocean Accident & 
ae, Travelers, United States Casualty and 
Lurich. 

Governing committee, burglary department.— 
American Surety, Fidelity & Casualty, Fidelity 


& Deposit, Massachusetts Bonding, National 
Surety, Travelers and United States Fidelity & 
Guaranty. 


Governing committee, claim department.— 
Hartford Accident & Indemnity, Indemnity In- 
surance Co. of North America, Maryland Cas- 
walty, Standard Accident, Travelers, United 
States Casualty and United States Fidelity & 
Guaranty, 





WHY BUSINESS IS NOT SOLD 





Selling Weaknesses in Automobile Line 

Analyzed By C. L. Platts Before 

Chicago Sales Congress 

One of the best talks before the recent 
Chicago casualty sales conference was by 
C.L. Platts, special executive, Standard 
Accident, in which he endeavored to give 
an explanation as to why the sale® of 
automobile insurance had fallen behind 
the production of automobiles. His size- 
up of the situation, taking into considera- 
tion that most of the points of sales re- 
‘stance had automatically disappeared 
through the weight of daily occurrences, 
Was as follows: 

l. There is the common aggravation 
of the tendency to peddle or solicit rath- 
tt than to sell, 

- There is too much selling on lodge 
membership, or on being good mixers 
rather than good canvassers. 

a: There is the all too prevalent as- 
“umption that all automobile owners have 
Insurance, 
a There is too much cultivation of the 
et fellows’ business rather than the 
‘reation of our own. 
dal There is too much smug satisfac- 
ta with the possibilities of satisfactory 
wth without effort because of demand. 
tei are too few orderly presen- 
aa a facts in an educational man- 
Pos hot enough emphasis of the pur- 
®and value of that which we sell. 
standin fre is too much lack of under- 
the a and even suspcion respecting 
Trectness of rates. 


; The San 








ne, of ders Underwriting Agency, 

chayie Malverne, New York, has been 

and tao James J. and Clara G. Sanders 
8 IT. Havener are directors. 








JOINT MEETING ON JUNE 4 





Surety Division of Affiliated Bureau to 
Work Out Closer Relations With 
Contractors; Now 27 Members 


The surety division of the Affiliated 
Bureau of the Associated General Con- 
tractors of America, Inc., which was 
formed a few months ago, is to hold a 
meeting on or about June 4, the purpose 
of which is to bring together in closer 
relations and better understanding the 


surety companies and the construction 
industry. It is expected that serious con- 
sideration will be given to many prob- 
lems of mutual interest so as to work 
out definite conclusions. 

Twenty-seven surety companies are 
now members of the Affiliated Bureau, 
including the Aetna. Casualty & Surety, 
American Surety, Century Indemnity, 
Commercial Casualty, Continental Cas- 
ualty, Detroit Fidelity & Surety, Federal 
Surety, Fidelity & Casualty, Fidelity & 
Deposit, Globe Indemnity, Great Ameri- 
can Indemnity, Hartford Accident, Home 
Accident of Little Rock, Ark., Indemnity 
Insurance Co. of North America, Inde- 
pendence Indemnity, Maryland Casualty, 
Massachusetts Bonding, Metropolitan 
Casualty, Michigan Surety, National 
Surety, New Amsterdam Casualty, Royal 
Indemnity, Southern Surety, Standard 
Accident, Union Indemnity, | United 
on Casualty and United States F. 





ARMAND SOMMER NOW IN N. Y. 





New A. & H. Manager For Southern 
Surety; Formerly With Gen’l. Acci- 
dent; Also Author of Manual 


Armand Sommer is now in New York 
City as the accident and health manager 
of the Southern Surety’s eastern depart- 
ment. Mr. Sommer is one of the most 
capable underwriters in this line and re- 
cently wrote a sales manual on the sub- 
ject. 

His most recent post was with the 
General Accident at its home office as 
production manager for accident and 
health. Previous to that he was in the 
home office of the Standard Accident 
as assistant superintendent. 

Besides home office training, Mr. Som- 
mer has had accident and health field 
experience with the Chicago branch office 
of the Standard Accident. While in that 
city he was president of the accident and 
health association. 





STUDY VIRGINIA COMMISSION 


State officials of North Carolina vis- 
ited Richmond, Va., last week to study 
the operation of the Virginia state in- 
dustrial commission’s administration of 
the workmen’s compensation law. They 
said that they had obtained much infor- 
mation that would be of value to them 
in the organization of the new North 
Carolina commission which begins to 
function July 1. Heading the party was 
Major Matt H. Allen who is to be chair- 
man of the commission of that state. ~* 





HONOR FOR L. L. SPENCER 

L. L. Spencer, Travelers engineer in 
New York City, is the newly appointed 
chairman for the metropolitan chapter, 
engineering section. of the National 
Safety Council. And serving on the ex- 
ecutive committee is R. E. Prouty, repre- 
senting the Aetna Life & Affiliated Com- 
panies in New York. 


PLAN CASUALTY RUNNING MATE 


As outlined in the fire department of 
this issue, plans are now under wav to 
increase the capital of the Glens Falls 
Insurance Co. to $5,000,000 so as to or- 
ganize a casualty-surety running mate 
for the Commerce Insurance Co.. which 
is owned by the Glens Falls stockholders. 


MEMPHIS APPOINTMENT 


The New Amsterdam Casualty has 
named John A. Hunter as its Memphis 
branch manager. Mr. Hunter was for- 
merly manager of the United States F. 
& G. branch in the same city. 








H. & A. CONFERENCE PROGRAM 





3-Day Meeting at Chicago Will Cover 
Wide Range of Subjects; 5 Round 
Table Discussions 


The 28th annual meeting of the Health 
& Accident Underwriters’ Conference at 
the Edgewater Beach Hotel, Chicago, 
will get under way on June 4 with an all 
day golf tournament, as well as baseball 
for non-golfers. In the evening the ex- 
ecutive committee will meet. 


_ The speakers for the following morn- 
ing when the business sessions commence 
are: Watson Powell, Southern Surety, 
president’s address; George Woodruff, 
National Bank of the Republic, Chicago, 
“Readjustments in Credit.” Then the re- 
ports of the entertainment and member- 
ship committees will be presented along 
with the treasurer’s report. The address 
of welcome is to be given by J. A. O. 
Preus of Alexander & Co. 

In the afternoon C. G. Wysong, Indiana com- 
missioner, will lead off the speakers, followed 
by J. W. Blevins, Interstate Life & Accident, 
with a talk on “Competition.” W. O. Johnson, 
Massachusetts Protective Association, is also 
down on the program. Six more committee re- 
ports follow the addresses. The annual banquet 
— entertainment and dancing concludes the 
ay. 
Round table discussion on the final day of the 
conference will cover the following subjects: 
“The Flu and its effect on health insurance,” led 
by B. H. Vollertsen, National Casualty; “Can 
merit-rating be applied to accident and_health 
policies,” introduced by E. C. Budlong, Federal 
Life; “Are present rates for accidental death 
losses adequate?” F. L. Barnes, Sentinel Life, 
leads this discussion. The topic, “Development 
of special policies insuring a single occupation 
or specified kind of accidents,” will be led by 
C. W. Ray, Hoosier Casualty. J. A. Keelan, 
Time Insurance Co., concludes the round table 
talks with a discussion on “Comparison of policy 
contracts in competitive case.” 

_ The election of officers winds up the conven- 
tion. 


H. N. DOUGLASS NEW MANAGER 








Succeeds C. C. Blackwell, Resigned, in 

Western Dep’t. of Constitution In- 

demnity; Warner Ass’t. Manager 

Effective at once, H. N. Douglass is in 
full charge of the western department of 
the Constitution Indemnity with Elmer 
H. Warner as assistant manager. Mr. 
Douglass was formerly associate mana- 
ger; Mr. Warner executive special agent. 

The new manager succeeds C. C. Black- 
well, who has resigned to join the Pub- 
lic Indemnity. He was with the Ocean 
Accident in Chicago before joining the 
Constitution. 

Mr. Warner started as a local agent 
in Iowa; was then state agent for the 
London Assurance for three states; and 
in his capacity as executive special agent 
with the Constitution traveled the entire 
western department territory, covering 
fourteen states. The premium volume 
of this branch of the company reached 
about $1,000,000 last year, the second year 
of its operations. 


Cc. C. BLACK WELL’S NEW POST 

The Public Indemnity has this week 
appointed C. C. Blackwell as manager of 
its branch office soon to be opened in 
Chicago. Mr. Blackwell was formerly 
manager of the Constitution Indemnity’s 
western department in Chicago and be- 
fore that he was with the Indemnity In- 
surance Co. of North America and the 
Fidelity & Deposit. He is a graduate in 
law of the University of Virginia. 


E. C. MORAN A VICE-PRESIDENT 

The Central Surety & Insurance Corp. 
has named E. C. Moran, Jr., head of E. 
C. Moran Co., Inc., of Rockland, Maine, 
as its vice-president in charge of Maine, 
New Hampshire and Vermont district. 
The firm of which he is the head is the 
state agent for the Central Surety in 
Maine. 


TO ENFORCE 7-YEAR-OLD RULE 
A decree, made by the Honduran gov- 
ernment in 1922, compelling all foreign 
insurance companies incorporated there 
to maintain a permanent representative 
and deposit $50,000 in the national trea- 
sury aS a guarantee, is to be enforced. 
The decree: has been ignored until now, 
although issued seven years ago. 











A. C. Hegeman’s Report 
As C. of C. Councillor 


SUBMITTED 





TO FEDERATION 





Stressed Distinguished Work of National 
Body in Automobile Theft 
Prevention 





A. C. Hegeman of Davis, Dorland & 
Co., New York City, who is national 
councilor of the Insurance Federation of 
the State of New York, to the United 
States Chamber of Commerce, stressed 
in his report at last Saturday morning’s 
business session at the Half Moon Hotel, 


Coney Island, that the work of the 
Chamber as it interests the Federation 
had been helpful and distinguished. He 
added that its insurance department had 
made many splendid suggestions, par- 
ticularly in reference to automobile theft 
prevention. Continuing on this subject 
he said: 

“They have inaugurated a determined 
policy of reducing this hazard to a mini- 
mum. There has been many times dur- 
ing the past year when their co-opera- 
tion has meant much in preventing gov- 
ernment competition in business.” Mr. 
Hegeman spoke in memory of the splen- 
did work of the late Harry A. Smith, 
who represented insurance interests on 
the board of the United States Chamber 
of Commerce. 

Mr. Hegeman is fourth vice-president 
of the Federation and one of its most 
active members. 


CASUALTY SOCIETY YEAR BOOK 








Actuarial Publication Contains Rules, 
Examination Questions and Line-up 
of Officers 

The 1929 year book of the Casualty 
Actuarial Society is now available. It 
contains the list of officers, fellows, as- 
sociates and standing committees. 

For 1929 the officers are: George D. 
Moore, president; S. D. Pinney and Paul 
Dorweiler, vice-presidents; Richard Fon- 
diller, secretary-treasurer ; . Mc- 
Manus, editor, and William Breiby, li- 
brarian. The committee chairmen are: 
William Leslie (admissions), Harwood E. 
Ryan (auditing), R. J. McManus (edi- 
torial), E. W. Kopf (educational), Joseph 
Linder (examinations), Leon S. Senior 
(papers), Thomas F. Tarbell (program) 
and B. D. Flynn (compensation and lia- 
bility loss reserves). 

The year book contains also the rules 
regarding admission to examinations of 
the society, an outline of the syllabus 
and the questions set at the 1928 fellow- 
ship and associateship examinations. 





TO REPORT ON OFFICE AGENTS 





N. Y. City Agency Committee On Fidel- 
ity and Surety to Get Stoddard’s 
Findings on May 23 

The New York City agency committee 
of the fidelity and surety acquisition cost 
conference is scheduled to meet on May 
23. This is expected to be a largely at- 
tended meeting in view of the fact that 
Colonel Francis R. Stoddard, surety arbi- 
trator, will make his report on the office 
agent situation in the metropolitan dis- 
trict. Colonel Stoddard has been at work 
for several months interviewing office 
agents and in all has talked with and 
reviewed the qualifications of about*sev- 
enty. 





Late Casualty News 
The Federal Casualty, Detroit, has ab- 
sorbed by reinsurance the monthly pre- 
mium business of the Union Indemnity. 





W. G. Curtis, president, National Cas- 
ualty, and R. Douglas Stuart, vice-presi- 
dent, Quaker Oats Co., have been elected 
directors of the Continental Casualty. 





The Consolidated Indemnity has writ- 
ten a $1,000,000 bond for the Bank of 
United States covering New York state 
funds. 
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Coney Island Plays 
Host to Federation 


BIG BANQUET AT HALF MOON 


450 Diners Present, Including Leading 
Agents, Brokers and Executives; 
Byrne, Gardner and TerBush Talk 


The Half Moon Hotel, Coney Island, 
N. Y., was the scene of considerable ac- 
tivity last Friday night and Saturday 
morning as the official convention head- 
quarters of the Insurance Federation of 
the State of New York. The conven- 
tion was brought to this seashore resort 
as a result of the efforts of the Brooklyn 
Insurance Brokers’ Association and the 
general chairman of the affair was Stan- 
ley J. Corsa of the Brooklyn brokerage 
firm of Andrew J. Corsa & Son, who 
was given a lot of credit for his good 
work. 

Friday was devoted to a-golf tourna- 
ment at the St. Albans Golf Club, Ja- 
maica, L. I., for the golfers and othgr 
recreational activities such as a big 
league baseball game at Ebbets Field, 
sight-seeing and bridge tournament for 
those who did not play golf. 


President Byrne Welcomes Diners 


The crowd was slow in returning to 
the Half Moon Hotel Friday night so it 
was not until about 8:30 o’clock that the 
annual banquet started. There were 
about 450 present. James J. Byrne, 
president of the Borough of Brooklyn, 
spoke first after an appropriate intro- 
duction by Chairman Corsa. He said he 
was glad to welcome upstate New York- 
ers to Brooklyn, which he called the 
largest home town in the United States. 
He indicated that he felt at home in an 
insurance gathering, having many friends 
in the downtown insurance district of 
the Borough. The response was made 
by David TerBush, Schenectady, N. Y., 
the retiring president of the Federation. 

The awarding of the golf prizes for 
the day’s tournament, the next event, 
aroused considerable interest. Prior to 
the banquet these prizes, all attractive 
silverware pieces, had been displayed in 
the hotel lobby where they were greatly 
admired. Five golfers by good playing 
won two prizes each, being H. E. Max- 
son, vice-president, America Fore group 
in charge of its metropolitan activities; 
Charles Gardner of Troy, N. Y.; Richard 
Downing, Fred Acker and A. L. Pearson, 
Jr. The winners and their events were: 


Golf Winners 

18 Hole Medal Play for Low Net Score— 
ist, Howard D. Wright; 2nd, Fred Acker; 3rd, 
Fred H. Johnson. Morning Round—David 
Roberts. 

For Low Gross Score—Iist, Chazies H. Gard- 
ner; 2nd, J. J. Shaw; 3rd, Richard Downing. 

18-Hole Medal Play, Kickers’ Handicap—Ist, 
A. L. Pearson, Jr.; 2nd, Fred Acker; 3rd, John 
F. Seekamp. 

18-Hole Medal Play for Low Net Score— 
Ist, L. Wanamaker; 2nd, William Dooiey. 
Afternoon Round—Ist, Walter A. George; 2nd} 
H. E. Maxson; 3rd, H. H. Wadsworth. 

For Low Gross Score—Ilst, William M. Fow- 
ler, Jr.; 2nd, Walter A. George; 3rd, H. R. 
Lown. 

18-Hole Medal Play, Kickers’ Handicap—l1st, 
Charles H. Gardner; 2nd, H. E. Maxson; 3rd, 
William M. Tomlins, Jr. 

36-Hole Medal Play for Low Net Score— 
ist, A. L. Pearson, Jr.; 2nd, J. J. Conaty; 3rd, 
Richard Downing. 

For Low Gross Score— Ist, E. H. Driggs, Jr.; 
2nd, William R. Griffin. 

Guest Tournament: 18-Hole Medal Play Han- 
dicap—Ist, W. Cotterell; 2nd, Edward Quiss. 

18-Hole Medal Play Handicap—tst, J. F. Nu- 
bel; 2nd, L. J. Smith. 

36-Hole Medal Play Handicap—tIst, Lawrence 
P. Burke; 2nd, Joseph K. Ennis. 


Gardner On Necessity For Federation 

Frank L. Gardner, former president of 
the Naticnal Association of Insurance 
Agents and a prominent Poughkeepsie 
agent, was next on the banquet program. 
Mr. Gardner, always a good speaker, 
took pains in his talk to stress the ne- 
cessity for the Insurance Federation of 


the State of New York and what it 
meant to the local agent. He also gave 
high praise to Leonard L. Saunders, ex- 
ecutive secretary, for his untiring efforts 
in the support of healthy insurance leg- 
islation for the state. Mr. Gardner’s re- 
marks follow: 

“The Insurance Federation in New 
York state has a distinct meaning to the 
insurance agents. It represents to them 
the organization that combines all or- 
ganized insurance interests against state 
insurance. The stock company, the mu- 
tual company, the agent and broker are 
all business men who expect competition 
and, in fact, if the insurance business 
did not attract competition, they would 
not want to be in it. However, as men 
who pay taxes to the state for the privi- 
lege of doing business, they object to 
the state competing with them and using 
a part of their own money for that pur- 
pose. They recommend supervision by 
the state but present a solid front when- 
ever an effort is made to introduce in 
the legislature bills having for their pur- 
pose the establishing of additional state 
funds or the making of them monopolis- 
tic. 

“No one group of business men real- 
ize the benefit of team work better than 
insurance agents and it is for that rea- 
son that you always find them ready and 
willing to work with other groups for 
the welfare of the insurance business. 

“There is no organization or business 
that succeeds that does not owe its prog- 
ress to a large extent to the human 
equation. The Insurance Federation of 
the State of New York has been suc- 
cessful and you are all agreed that the 
men who have been active, whether they 
represented the group that furnished the 
coverage or the one that sold it, have 
always worked together in harmony. 
Perhaps the best indication of their 
good judgment is the selection of their 
present executive secretary. 

“You have in mind that when things 
looked bad down in Mexico, President 
Coolidge did not send the army and navy 
to back up a lot of high-hat men who 
were making demands. He looked over 
the situation and then picked out Mor- 
row, who was a good business man, and 
who, when he got down there, talked 
things over quietly and showed the Mex- 
ican people that there was a common 
interest which could be arrived at with- 
out trouble. He represented tc us the 
ideal diplomat. 

“We also were fortunate, for when 
Leonard Saunders was selected as ex- 
ecutive secretary a wiSe move was made. 
He was cunvinced that the ideals we 
stand for were right and he has carried 
that gospel to all parts of the state, 365 
days of the year, quietly but effectively. 
He works without friction and so accom- 
plishes his results without leaving sore 
spots to cause future trouble. The in- 
surance agents of the state know the 
Federation is a necessity and Mr. Saun- 
ders has certainly done much towards 
keeping that interest unified.” 

Albert Conway, New York Superin- 
tendent of Insurance, also slated as one 
of the speakers, did not attend due to 
the death of Mrs. Conway. 

Insurance Leaders Present 


The banquet brought out some of the 
leaders in metropolitan fire and casualty 
executive circles, among them being: 
Jesse S. Phillips, president, Great Am- 
erican Indemnity; John S. Turn, vice- 
president, Aetna Casualty & Surety; E. 
J. Morrill, Jr., assistant New York man- 
ager, Aetna Casualty & Surety; Colonel 
Francis R. Stoddard, former superinten- 
dent of insurance in New York state; E. 
B. Anderson, vice-president, Independ- 
ence Indemnity; Floyd N. Dull, New 
York manager, Commercial Casualty; 
John A. Diemand, executive vice-presi- 
dent, Southern Surety; Charles Ender- 
ley, New York manager, Insurance Co. 
of North America; John A. Griffin and 
Herbert J. McCooey, vice-presidents, Fi- 
delity & Deposit; James R. Garrett, New 
York manager, National Casualty; John 
S. Love, secretary, Southern Surety; 
John McGinley, New York: manager, 
Travelers; Herbert E. Maxson, vice- 


president, America Fore Group; T. Pen- 
dergast, manager, Transportation In- 
demnity. 
Prominent Brokers Represented 

A representative number of prominent 
New York and Brooklyn brokers were 
also present, including members of the 
four brokers’ associations of Greater 
New York, namely, the Fire, Marine and 
Liability Brokers’ Association; General 
Brokers’ Association of Metropolitan 
District, Brownsville Brokers’ Associa- 
tion and Brooklyn Insurance Brokers’ 
Association. Among those seen were: 

Arthur Arnow, president, General 
Brokers; Herman A. Bayern, C. L. Bus- 
sing, O. Edwin Barnes, C. H. Bainbridge, 
Henry S. De Mott, B. M. Edgerton, M. 
H. Gaubert, B. M. Harris, executive sec- 
retary, Fire, Marine & Liability Brokers’ 
Association; Robert M. Keleher, Andrew 
M. Lemon, Julian Lucas, J. Nolan, W. D. 
Owens, Charles S. Rosensweig, Nicoll S. 
Schwartz. 

‘The turnout was big from the Metro- 
politan offices and among the agencies 


having tables were: O. Edwin Barnes, ° 


Inc., Block-Samuel Co., C. H. Bainbridge 
Corp., Andrew J.*Corsa & Son, J. W. 
De Mott & Son, Davis, Dorland & Co., 
Gaubert & Irwin, Inc, Hub Agency, 
Ives & Co, R. M. Keleher Agency, 
Kearns & Edlund, Lewis & Gender, J. 
Lehrenkrauss Sons, Minner & Yoost, 
Inc., Nubel Agency, O’Malley Agency, 
Pendleton & Pendleton, Roth Agency, 
Arthur H. Rasp Agency, C. R. Riker, 
Inc., Seaboard Underwriters, Sparks & 
Co., Inc., and S. S. Wolfson Agency. 





PATENT INSURANCE CO. PLANS 


Hartford Company to Have $1,000,000 
Capital; Directors and Policy Forms 
Soon to Be Announced 
Shareholders of the new Patent In- 
surance. Co. of Hartford met last week 
to formally ratify amendments to the 
company’s charter recently granted by 
the Connecticut legislature. The charter 
as it now stands provides a capitalization 
in any amount up to $2,000,000 although 
for the present it will be limited to 100,- 
000 shares, all of one class, and having 
equal voting rights. The present issue is 
of $10 par value and will make the cap- 

ital $1,000,000. 

William C. Scheide, president of the 
company, will shortly make known the 
members of the board of directors, as 
well as the policy forms of the company. 
The Phoenix State Bank & Trust Co. of 
Hartford has been designated as transfer 
agent for the stock and the Hartford- 
Connecticut Trust Co., as registrar. The 
counsel is Shipman & Goodwin of Hart- 
ford, which firm has given its approval 
to the amended charter, by-laws and in- 
corporation of the company. 





B. C. MAERCKLEIN SAILS 


Burdette C. Maercklein, who has re- 
signed his position as advertising man- 
ager of the Aetna Life, accident and lia- 
bility department, and also of the Auto- 
mobile Insurance and the Standard Fire, 
sailed last week for Europe and will 
not return until early in August. After 
serving as editor of the “Aetna Maga- 
zine” until it was discontinued in 1916, 
he became the first editor of “The 
Actna-izer,” the companies’ present cas- 
ualty publication. He continued to edit 
this monthly magazine for agents until 
1927 when he took up his duties as ad- 
vertising manager. Mr. Maercklein was 
at one time a member of the city edi- 
torial staff of the Hartford “Courant.” 





M. W. SUTTON IN NEW POST 

The Phoenix Indemnity has appointed 
Milton W. Sutton as superintendent of 
its metropolitan accident and health de- 
partment. Mr. Sutton’s former post was 
with the Aetna Life in charge of acci- 
dent and health in its New York City 
office. He had been associated with this 
company for many years. 


——— 


John J. Canning Heads 
New York Federation 


PROMINENT BROOKLYN BROKER 


M. H. Steele Is New 3rd Vice-P -esident: 
Other Officers Re-elected; L. \. Wal. 
lace Chairman Executive Com: mittee 


John J. Canning, Brooklyn broker 
was elected to the presidency o! the In. 
surance Federation of the State of Ney 
York at the conclusion of its an: ual cop. 
vention last Saturday morning at the 
Half Moon Hotel, Coney Island. \; 
Canning is the first Brooklyn man to 
be given this honor. 

The new Federation president has been 
prominent in state insurance affairs for 
many.years and in Brooklyn was pres. 
dent of the brokers’ association for three 
years straight—1923 to 1925, being now, 
member of its executive committee, 

Canning’s Career 

He started his insurance career in 
June, 1918, as a Brooklyn solicitor for 
the Continental Insurance Co., when 
James J. Hoey was its second vice-presi- 
dent in charge of metropolitan activities 
Two years later he went into business 
for himself. His office is now with the 
Brooklyn branch of the Aetna Life & 
Affiliated Companies. Mr. Canning isa 
member of the Crescent Athletic Club 
and a number of fraternal organizations 

Associated with Mr. Canning will be 
Milton H. Steele of Binghamton, N. Y, 
as the newly elected third vice-president, 
and the following who were re-elected to 
their respective officers: Frank P. Tucker, 
Albany, first vice-president; Frank L. 
Gardner, Poughkeepsie, second vice 
president; A. Clarence Hegeman, New 
York City, fourth vice-president; Leon- 
ard L. Saunders, Albany, executive sec- 
retary; A. J. Young, treasurer, and Ita 
M. Hoyt, Albany, assistant secretary. 

The executive committee is agail 
headed by L. A. Wallace, Johnson & 
Higgins, as chairman and John S. Tum, 
Aetna Life & Affiliated Companies, 3 
vice-chairman. 

The following are members of the new 
executive committee: Stanley J. Cors 
Brooklyn; Donald H. Freier, Oneida, \. 
Y.; Floyd N. Dull, New York, Abraham 
S. Fink, Brooklyn; Charles Gardner 
Troy, N. Y.; James R. Garrett, New 
York; Joseph H. Miller, George H. Kt 
hirt, Freeport, L. I.; Theodore L. Rogers 
Little Falls, N. Y.; Bert G. Tiffany 
Jamestown, N. Y., and H. H. Wadsworth, 
Syracuse, N. Y. 





CAPITAL INCREASE APROVED 


Hudson Casualty to Issue 100,000 New 
Shares at $9 Each; $500,000 to Capital 
and $400,000 to Surplus 

The Hudson Casualty, headed 
Frank J. Higgins, has grown so rapidl 
in premium volume so far this year tial 
the directors of the company voted hs 
week to issue the 100,000 shares of stot 
of $5 par value which the stockholdes 
authorized on December 28, 1928 Thi 
will increase the paid capital {ro 
$1,000,000 to $1,500,000 and as the nev 
shares will be issued at $9 each, an at 
ditional surplus of $400,000 will be pr 
duced. Sais 

The company is now operating ' 
eleven middle Atlantic and Ney Englat! 
states; has branch offices in New Yor 
Hartford and Philadelphia an: claim © 
fices in Buffalo and Syracuse. It beige 
all casualty lines with the exce tion * 
accident and health, as well xs fidell! 
and surety lines. 





WATCHING NEW YORK STATE 

Pennsylvania motorists, sarticulatl 
those affiliated with motor clubs, s 
watch closely the operation «{ the " 
York state financial respon bility a 
that goes into effect September | 
similar A. A. A. bill is to be introdu 
in the 1931 state legislature, 4% 
exact provisions will be governe 
working of the New York law. 
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Saunders Critical Of 
State Funds in Report 

READ BEFORE N. Y. FEDERATION 

Calls Fearon-Stone Bill Outstanding 


Auto Law of 1929 Session; Auto 
Club Activity on Wane 








Leonard L. Saunders, executive secre- 
tary of the State of New York, was par- 
ticularly critical of state funds in his an- 
nual report, submitted last Saturday 
morning to the annual convention of the 
Federation at the Half Moon Hotel, Co- 
ney Island, N. Y. He said that automo- 
bile club activity in the insurance busi- 
ness was on the wane; that compulsory 
automobile insurance failed again in New 
York state during the recent legislative 
session, and that the outstanding accom- 
plishment of legislature along automobile 
lines was the passage of the Fearon- 
Stone bill, providing a safety-responsibil- 
ity law for the state. 

Discussing state fund bills, Mr. Saun- 
ders referred to the Downing-Livingston 
bill, proposing to make the state the only 
writer of workmen’s compensation insur- 
ance. This bill was forced again to a 
hearing before a joint committee of la- 
bor and industry. The Federation op- 
posed it strenuously, having four speak- 
ers at the hearing talking against it and 
filing thirty-two separate resolutions. 
Each resolution, Mr. Saunders said, had 
the backing of a personal representative 
from such bodies as the Workmen’s 
Compensation Publicity Bureau, Mer- 
chants & Manufacturers Association, 
Empire State Auto Dealers’ Association 
and the New York State Automobile As- 
sociation. The committee was discharged 
without reporting the bill. 

Favors Bill of Herkimer County Agents 

Two other bills, dangerous and objec- 
tionable, had for their purpose the plac- 
ing of each county in the insurance busi- 
ness. “The first bill,” said Mr. Saun- 
ders, “permitted counties to create a 
fund whereby a sub-division could secure 
fire, compensation and liability insurance. 
The other bill provided that counties 
could create a sinking fund to bond each 
county, town and city and village officer. 
These plans were not practical. 

“A splendid bill, having for its pur- 
pose the same restrictions and same 
regulations of the workmen’s compensa- 
tion state fund as are required of com- 
panies and other competitors, was pre- 
pared by the Herkimer County Local 
Agents’ Association. Introduced in the 
legislature, it met with favor. But it 
was later learned that the time was not 
opportuie to push this bill so it will be 
Teintroduced at the 1930 session.” 

_ Mr. Saunders’ opinion of the 1929 leg- 
islative session was that both executive 
and legislative departments had co-oper- 


ated in creating laws that placed the bur- 
den of 


it might be called by many dif- 
ferent kinds of names. For example, the 
public officers’ retirement was a great in- 
surance fund contained in the depart- 
Ment'of the state comptroller; the teach- 
ers_retirement fund was similarly a 
great insurance plan contained in the de- 
Partmeni of education; the state depart- 
Ment of public works was self-insuring 
their public buildings and many of their 
automobiles, 

Compensation State Fund Rapped 
cm Saunders rapped the state fund in 
ae men’s compensation, saying that by 
the of the power of the state, it used 
the Tazen argument that it controlled 
- rates of all; furthermore, the fund 
ves actually soliciting accounts; and as 
7 €quence it would write a specific dis- 
ount for all classes of compensation in- 
Surance. 
 seciggi on compulsory automobile 
eae oe Mr. Saunders said that 
had bh every sane and insane thought 
poe een put forth in the creation of 

lous kinds of proposals. He referred 


to a meeting held last year by the Fed- 
eration to which was invited the legisla- 
uve committees of eight or nine interest- 
ed bodies, including brokers’ associations, 
and the Committee of Nine on Finan- 
cial Responsibility. Its purpose was to 
consider the A. A. A. safety-responsibil- 
ity bill. As a result of this meeting the 
New York State Automobile Association 
was encouraged to introduce the bill in 
the legislature, the result being that the 
Fearon-Stone measure (as it was called) 
successfully passed the senate and the 
house and was signed by the Governor 
- April 18 to become law on Septem- 
er. 

In closing his report Mr. Saunders 
spoke in praise of co-operating organi- 
zations such as the United States Cham- 
ber of Commerce which he said had be- 
come a factor in the insurance business; 
the Workmen’s Compensation Publicity 
bureau, a tactor always appreciated; the 
National Board of Fire Underwriters, 
National Bureau of Casualty & Surety 
Underwriters, Congress of Fraternal In- 
surance Societies; Co-operative Fire Un- 
derwriters’ Association, Brooklyn Insur- 
ance Brokers’ Association, General 
Brokers’ Association of the Metropolitan 
District, and Fire, Marine & Liability 
Brokers’ Association. 





VIRGINIA COMPULSORY MEETING 





Protests Against Possible Auto Bill Made 
By Austin Lilly, T. Garnett Tabb 
and William T. Johnson 


At the last meeting of the Virginia 
legislative commission which is studying 
compulsory automobile liability insurance 
the insurance men held the floor. Only 
one more hearing is planned. 


Austin J. Lilly, general counsel for the 
Maryland Casualty and a member of the 


Committee of Nine of the automobile ° 


conference, enumerated reasons why, in 
his opinion, the compulsory plan was 
neither desirable nor practicable. T. 
Garnett Tabb spoke as a representative 
of the Virginia Association of Insurance 
Agents while William T. Johnson ap- 
peared in the capacity of chairman of a 
special committee of the Richmond local 
board. 

Mr. Johnson presented a resolution 
adopted by the board, opposing any form 
of compulsory automobile insurance or 
the workmen’s compensation insurance 
plan as outlined and suggested by Judge 
Robert S. Marx of Cincinnati. The reso- 
lution favored passage of a bill carrying 
some form of financial responsibility to- 
gether with proper safety provisions. 

Other members of the committee rep- 
resenting the board were Fred W. 


* Clintsman, Irving J. Straus and George 


A. Gibson. 





OIL WORKERS CLASSIFIED 





Casing Crews Employes of Drillers, Are 
Not Contractors, Court Rules 
in Oklahoma 4 
The Oklahoma state insurance board 
has issued an order providing that no 
more workmen’s compensation policies 
be issued in the state to cover oil field 
casing crews when operating as associ- 
ated workmen. The protection to be 


afforded this class of workmen® must 
come under the policy of the driller, the 
order explains. 

This is in pursuance of the Oklahoma 
compensation law, as recently interpreted 
by the Supreme Court, which provides 
that associated workmen shall be deemed 
employes of contractors or principals for 
whom they perform work. The Supreme 
Court held that casing crews as ordinar- 
ily operated come under the head of as- 
sociated workmen and not independent 
contractors, and that therefore they are 
employes of the drillers and companies 
in which drillers’ policies are carried are 
responsible for indemnity in case of in- 
jury to members of the crews. 

Casing crews are accorded no status 
as employes in Oklahoma. 





Big Bill 


(Continued from Page 19) 


without consultation with anybody had 
in it perhaps something of the elements 
of caution which distinguish Vermonters 
even in their relations with each other.” 

At the office of the New York Life I 
made inquiries as to what happened 
after Mr. Kingsley had written this let- 
ter. I learned that Mr. Coolidge an- 
swered with a letter asking what was 
the nature of the duties of a director. 
Mr. Kingsley was in Arizona when that 
letter was received in New York and it 
was forwarded to him. He read the 
letter with delight because he realized 
that Mr. Coolidge was interested in the 
proposition. President Kingsléy  in- 
structed New York that all the informa- 
tion available about the duties of the 
directors of such an institution as the 
New York Life should be sent to Mr. 
Coolidge. 

After leaving the Presidency Mr. 
Coolidge made a visit to New York. A 
very mysterious visit. Reporters did 
their best to find out why he came here 
but without success. The papers were 
full of rumors. I learned while in the 
office of the New York Life last week 
that the man whom Mr. Coolidge saw 
while here was Thomas A. Buckner, 
vice-president of the New York Life. 
Mr. Buckner directly asked the former 
President if he would accept election as 
a director. Mr. Coolidge’s Vermont 
training made him answer in the follow- 
ing way: 

“If I am elected a director I see no 
reason why I cannot serve.” 

That was enough for Mr. Buckner. It 
meant that Mr. Coolidge would become 
a director of the New York Life. 

It is extremely difficult to get through 
-the head of the newspapers that Mr. 
Coolidge has taken this position merely 
because it affords him a chance to do a 
big public service. The newspaper re- 
porters have been geared to thinking 
that nothing but a big income job would 
appeal to the former President. As a 
matter of fact Mr. Coolidge will get the 
fees that all other directors get, and no 
more: $50 for board meetings; $20 for 
committee meetings. As are all out of 
town directors, he will be allowed his 
traveling expenses to and from New 
York and two days’ hotel expenses. _ 

Mr. Coolidge will probably be made 
chairman of the agency committee on 
June 12, succeeding to that post Nicho- 
las Murray Butler, president of Colum- 
bia University. Some newspapers last 
week erroneously printed that Mr. 
Coolidge is to become chairman of the 
board of the New York Life. 

On the agency committee are Frank 
Presbrey, Cornelius N. Bliss, Charles D. 
Hilles, Ridley Watts, Gerrish H. Milli- 
“ken and Vice-Presidents Thomas A. 
Buckner and Walker Buckner. 

* 


Director Al Smith 


Former Governor Alfred E. Smith sat 
in on a board of directors meeting of 
a casualty insurance company last week 
for the first time in his life and admit- 
ted afterwards to me that he liked it 
immensely. The company is the Con- 
solidated Indemnity & Insurance Co., No. 
475 Fifth avenue, N. Y., of which John 
F. Gilchrist, a boyhood friend of the 
former governor, is the president. In- 
cidentally, it makes the third business 
institution in which he has been made a 
director since leaving office, the others 
being the Metropolitan Life and the 
County Trust Co. 

Wearing that brown derby (reminis- 
cent of the recent presidential campaign), 
Former Governor Smith breezed into the 
offices of the Consolidated at 4:30 o’clock, 
on time to the dot for the directors’ 
meeting, and was greeted warmly by Mr. 
Gilchrist and his official staff. He was 
first taken around the offices by way of 
introducing him into the casualty atmos- 
phere and shook hands cordially with 
several of the employes, remarking that 
he was now one of them. James J. Ri- 
ordan, president of the County Trust 


Co. and a director of the Consolidated, 
accompanied him. 

While in the meeting he had his first 
close-up view of a casualty board in ac- 
tion and one of the items which he and 
other members of the directorate passed 
favorably on was a $900,000 surety bond, 
covering the $8,267,687 contract of the 
Atwell-Gustin- Morris Co., for the con- 
struction of a portion of the new Ja- 
maica subway in Queens. Another $100,- 
000 bond to this company covered prop- 
erty damage for the New York Connect- 
ing Railways. 

‘The directors’ meeting over, the news 
photographers and reporters got busy. 
There were not so many news photogra- 
phers and reporters as at the Coolidge 
affair in the New York Life building. 

Question No. 1 shot at the former gov- 
ernor was, “Are You Busy?”: -His re- 
sponse was this: “Why, I’m getting to 
be a jack of all trades. I was steeped 
in high insurance finance the other day 
down at the meeting of the Metropoli- 
tan Life directorate. Today I am in bank- 
ing and bonding; tomorrow I will have 
to be an author and an editor.” 

This brought Mr. Smith to the sub- 
ject of his forthcoming life story in the 
“Saturday Evening Post.” When asked 
when the first instalment of that would 
appear, he said: “I don’t know exactly. 
I’m working as fast as I can on it, but | 
I certainly do wish some one would hoist 
a yellow flag atop my Madison avenue 
offices indicative of yellow fever or some- 
thing, and by so doing give me a little 
privacy for concentration on my writing. 
If my visiting list wasn’t so heavy I 
could get a lot more done.” 

The next question was what he thought 
of the insurance business. “I’m amazed,” 
he replied, “at the stupendous figures. 
Why, the Metropolitan Life doesn’t talk 
in terms of hundreds of thousands at its 
directors’ meetings. They soar way up 
into the millions, even billions.” 

On the board are a number of old 
East Side friends of the governor, among 
them being President Gilchrist; J. C. 
Brownstone, president, J. C. Brownstone 
Co.; A. E. Lefcourt, head of Lefcourt 
Realty Holdings; Bernard K. Marcus, 
president, Bank of the United States; 
Saul Singer, executive vice-president, 
Bank of the United States; James J. 
Riordan, president, County Trust Co., 
and George J. Atwell, president, George 
J. Atwell Co. 

The taking of the accompanying pic- 
ture, representative of the official family 
of the Consolidated Indemnity, concluded 
the afternoon. 





MADE SPECIAL FIELD MEN 

According to an announcement made 
last week by the Washington Casualty 
of Newark, C. Harvey Little, formerly 
associated with Kelly & Fuller of New 
York, and Percy W. Kendall, formerly 
with the Firemen’s of Newark, have 
been appointed special field men, and 
Robert Hock, cashier. Mr. Hock was 
formerly connected with Undeutsch & 
Maguire, public accountants. 





J. H. PRICE RUNNING FOR OFFICE 

James H. Price, Richmond attorney, 
adjuster for casualty companies and 
known as the father of the Virginia 
workmen’s compensation act, will run 
unopposed in the state democyatic pri- 
mary this summer for lieutenant govern- 
or of Virginia. Nomination will be prac- 
tically equivalent to election. 


F. & D. BUFFALO APPOINTMENT 

The Fidelity & Deposit has appointed 
the Commercial Coverage Corp. as its 
general agents in Buffalo and vicinity, 
with offices at 137 Broadway, in that 
city. John W. Henry, Buffalo Demo- 
cratic leader, has been elected president 
of the new general agency. 








Robert A. Banta, for more than forty 
years in the insurance business in In- 
dianapolis, died at his home at the age 
of 71. 
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Rickerd Helps Texas 
Agents On Advertising 


HIS TALK FILLED WITH IDEAS 





Gives Mineral Wells Convention Some 
“Laboratory” Close-ups of How Pro- 
ducers May Advertise Profitably 





C. E. Rickerd, advertising director, 
Standard Accident, and president, Inter- 
national Insurance Advertising Confer- 
ence, indicated in a talk before the Texas 
State Agents convention at Mineral 
Wells, Texas, last week that he had no 
inflated ideas about the value of insur- 
ance advertising. He said frankly that 
advertising seldom brings in a signed ap- 
plication; in fact, it was handicapped 
from the start as it sells something in- 
definite, something that cannot be seen, 
tasted, felt, admired or wrapped up and 
delivered. Therefore, it has a tough time 
trying to convince a person that he 
should lay down $30, $60 or $100 or more 
for something intangible. 

Mr. Rickerd emphasized, however, that 
insurance advertising, used properly, can 
help the local agent sell more business 
by educating his prospects, telling them 
about the various kinds of protection, 
what they are, what they do and what it 
means to be without insurance. 

The speaker followed up his introduc- 
tion with some “laboratory” closeups of 
how better results could be obtained from 
local advertising, following which he an- 
nounced that he would be glad to be a 
target for all advertising questions the 
agents desired to shoot at him. 

What He Would Do As A Local Agent 

Going on the assumption that he was a 
local agent with the knowledge of insur- 
ance advertising and selling which he 
now has, Mr. Rickerd would know the 
rates; become well and favorably known 
locally ; be on the job every minute with 
advice and unusual service; use adver- 
tising extensively. 

He would arrange for at least six well- 
worded daily newspaper ads, getting his 
company to design them, write the copy 
and suggest the layout. He would have 
an accurate mailing list and would send 
his prospect monthly some reminder. 
This list would be coded or arranged by 
lines of coverage. He would make it a 
point to give the local newspaper inter- 
esting news items about his business. 

If the small expense could be met, he 
would rig a shiny-faced colored lad in a 
distinctive uniform with the name of his 
agency on the lad’s cap or suit. This 
boy would call on certain prospects in 
office buildings and leave a supply of 
blotters, regularly and on the minute. 
This idea, the speaker thought, would 
get him plenty of publicity and mouth- 
to-mouth advertising—and it would pay. 
He would decorate his windows with 
ideas, changed often enough to attract 
conversational comment. 

Mr. Rickerd’s final thought was for a 
definite plan of advertising, tied up with 
selling. He said: “When your agency 
eoes into action, advertising will not do 
it all, neither will personal friendships, 
prepared selling talks, or a beautiful of- 
fice system—but taken together, each do- 
ing its share—there you have success. 
It is your job to fit advertising into a 
definite plan of selling—in your agency.” 


LICENSES REVOKED 
The agent’s license of Harry Gates, 
New York City, and the broker’s license 
of Isaac Bluth, Brooklyn, have been re- 
voked by the State Insurance Depart- 
ment. 





PROVIDENCE APPOINTMENT 

Sundberg & Co., Providence, R. I., 
have been appointed as general agents 
for the Equitable Casualty & Surety Co. 
for that city and vicinity. 





MOVES TO 111 JOHN ST., N. Y. 

The New York office of the Indemnity 
Insurance Co. of North America has 
moved from 122 William Street to 111 
John Street. 


COMBATING STATE INSURANCE 





H. S. Ives Urges Insurance Men to Unite 
Against Political Confiscation of 
Their Business 
Henry Swift Ives, secretary, Casualty 
Information Clearing House, delivered 
another of his tirades against govern- 
mental encroachment into insurance a 
short time ago before the Kansas In- 
surance Day conference, in which he 
took his audience back thirty-six years 
in the mind’s eye so as to bring out 
the contrast between the inadequate liv- 
ing conditions existing then and the mod- 
ernized mode of living of the present 
day. The point made by Mr. Ives was 
that the institution of insurance had been 
a mighty factor in the amazing develop- 
ment that has taken place. And because 
few people realize the part it has played, 
it is not to be wondered that they have 

failed to see its importance. 

In Mr. Ives’ opinion the state has had 
no part in the drama of human progress 
except to the extent which it has afford- 
ed protection to persons and property. 
It has, however, overstepped its bounds 
and entered into open and notorious com- 
petition with its citizens in fields hither- 
to reserved for private enterprise. 

The speaker emphasized that the in- 
surance men of America should not sit 
tamely by the side lines and permit the 
political confiscation of their business. 
With missionaries in every hamlet, en- 
voys in every city and ambassadors in 
every state, he sees no reason-why insur- 
ance should not be fully equipped to fight 
with tremendous effectiveness the forces 
of economic and political chaos. Mr. Ives 
said that a united front against the com- 
con enemy was what was needed the 
most. Other business interests should 
be enlisted on the behalf of insurance; 
there should be mutual co-operation, be- 
cause the government ownership tenden- 
cy is not confined to insyrance but ex- 
tends to a great variety of enterprises. 


LEADS IN AUTO PRODUCTION 

Charles C. Kucher attached to the 
Newark office of the Travelers, heads the 
list of producers of new automobile busi- 
ness in New Jersey. This is the third 
time in four years that he has led in 
automobile production in New Jersey. He 
will attend the convention of leading 
producers of the United States and Can- 
ada of the company which will be held 
next month in Colorado Springs. Previ- 
ous to his attending the convention he 
will visit the Pacific coast accompanied by 
Mrs. Kucher. 


W. H. Bennett Talks 


(Continued from Page 34) 
demand for this method, then it was an 
agency function solely. 

The merit rating situation was also 
‘poorly handled, in Mr. Bennett’s opinion. 
He said the National Bureau followed its 
customary procedure of “locking the sta- 
ble after the horse has gone” by allow- 
ing its members to try out a hastily com- 
posed plan after the Indemnity Insur- 
ance Co. of North America had broken 
the ice. “Hasty action, with self-inter- 
est the major consideration rarely, per- 
haps never, has been productive of 
good,” he said. 








A Vacillating Procedure 

Mr. Bennett labelled as vacillating the 
developments that followed the initial 
announcement of merit rating. The 
agent received both plans from his com- 
pany out of a clear sky, the first retro- 
active and the second to take its place 
immediately. After studying the first 
plan and explaining it to his assured, he 
had to take the second plan to his same 
assured a week later and tell him that 
the first plan was a mistake but the sec- 
ond plan was perfect, because the com- 
pany said so. 

“This sort of vacillating,” said the 
speaker, “may add to the gayety of na- 
tions but it is difficult to understand how 
it ever can accomplish the purpose for 
which it was designed—to enable the 
agent to write the enormous amount of 
business that is now unwritten.” 


Northern Indemnity Of 
Iowa Is Recommended 


MATE OF SO. SURETY, N. Y. 


Stockholders of Southern Surety of 
lowa to Vote May 27 on Change in 
Title; Also Capital Cut 








A plan was inaugurated last week by 
the directors of the Southern Surety of 
Iowa whereby this company, whose busi- 
ness and agency organization was taken 
over last year by the Southern Surety 
of New York, would be’ given new life 
under the title of the Northern Indem- 
nity of lowa. This proposal is to be put 
before stockholders of the company at 
a meeting called for May 28 and upon 
its approval the necessary steps will be 
taken to launch the Northern Indemnity 
actively in the casualty and surety field 
as a running mate of the Southern Sure- 
ty of New York, being under the same 
management, financial control and agen- 
cy plant. 

The new company would have prac- 
tically the same official staff as the New 
York corporation with Norman R. Mo- 
cay, C. S. Cobb, F. A. Ungles and J. T. 
Price as its chief executives. Its finan- 
cial setup is to be decided by stockhold- 
ers at the May 28 meeting and the vote 
to be taken at that time is for the re- 
duction of the par value of the stock 
from $10 to $5 a share, thereby reducing 
the capital from $1,200,000 to $600,000 
and putting $600,000 additional money 
into the surplus. As the stock of the 
Towa company is largely held by share- 
holders of the Southern Surety of New 
York, it is expected that this reduction 
will meet with approval. 

The launching of the Northern Indem- 
nity is in keeping with the announced 
intentions of Caldwell & Co.. of Nash- 
ville and Kidder, Peabody & Co. of New 
York, investment bankers who financed 
the New York company, to extend the 
scope of the Southern Surety group un- 
til it includes an outstanding representa- 
tive of each class of insurance. 





MAY INVESTIGATE MASS. LAW 

An investigation by a special commis- 
sion of the operation of the Massachu- 
setts compulsory liability law may be 
held in the near future, as the Ways 
and Means Committee of the House of 
the state recently voted to report a bill 
calling for such investigation. 





NORTHEASTERN SURETY AHEAD 


For the first quarter of 1929 the North- 
eastern Surety reported net premiums of 
$132,924 which was almost 50% in ex- 
cess of the volume for the same period 
of last year. Net earnings for the pe- 
riod were $23,803. 





Tri-County Agencies, Inc., has been 
chartered as a bonding, surety, title 
guaranty, insurance and real estate agen- 
cy, of White Plains, N. Y. 
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COMPLETE 
CASUALTY 
INSURANCE 
SERVICE 


An aggressive, rapid- 
ly growing old line 
company, offering a 
splendid program of 
agency cooperation. 


Applications 
for Agencies 
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NEW POST FOR D. O. MEAD 

Douglas O. Mead has joined the Pub- 
lic Indemnity as its district manager for 
northern New Jersey with headquarters 
at the home office. Mr. Mead, a grad- 
uate of the Travelers’ training school, 
has also seen service with the Royal In- 
demnity and the United States Casualty. 





$500,000 RELEASE BOND 

The New York office of the Alliance 
Casualty recently executed a release of 
libel bond in the amount of $500,000 for 
the release of the Cristobal Colon, owned 
by Compania Transatlantica, which ves- 
sel collided with the River Orontes a 
short time ago. 





The National Automobile Insurance 
Co. of Los Angeles is now writing work- 
men’s compensation and public liability 
insurance. 














| Printers of This Check Sought 











Officials of the Union Indemnity of 
New Orleans are now co-operating with 
the American Bankers’ Association in an 
effort to detect the printers of a bogus 
travelers’ check, purported to be issued 
by the Union Indemnity Co. of Mary- 
land, which was labeled by the Equitable 
Trust Co. of New York as a gross forg- 











ery. A nationwide search is under way. 

The check was printed on protccto- 
graph paper and in form seemed correct 
in every detail except for the fact that 
there is no Union Indemnity ©o. 9 
Maryland. The crooks played cleverly 
upon the familiar name of the Union In- 
demnity of New Orleans. 
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Lake a Tip from the Automobile Salesman 
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5 a “You might as well put it on,’”’ says the automobile salesman, referring to bumpers, a 
spare tire, a spotlight or some other accessory, when selling a new car. “It’ll only cost 
nce you a dollar or soa month.” Nine chances out of ten the buyer decides to put it on 
oe and the salesman has made a bigger sale. 
Take a tip from the automobile salesman: Suggest higher limits, deductible collision and 
=| glass insurance, when selling Automobile insurance on the instalment plan. Your pros- 
| pect will be glad to have this additional protection for only a few dollars extra a month. 
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The Travelers InsuranceCompany The Travelers IndemnityCompany — The Travelers Fire Insurance Company 
HARTFORD, CONNECTICUT 
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“ohe Revised Mechanic’s Lien Law Jn EN. 


By WALLACE P. HARVEY 
General Counsel and Vice-President, Fidelity & Deposit 


No. 1 


The author of this article is considered one of the keenest surety com- 
pany lawyers in the business and at the same time is a member of the 
lidelity & Deposit’s New York underwriting committee, giving the benefit 
cf his long experience and method of approach as an attorney to the under- 


writing problems of the company. 


Mr. Harvey entered the surety field about eighteen years ago when 
ie business was in its infancy. He is a Baltimorean, a graduate of 
Princeton and of the University of Maryland. Making his start in the law 
department of the American Bonding, his rise was rapid and at the time of 
the coalition between the F. & D. and the American Bonding in 1913, he 
was rated as one of the most efficient attorneys in the home office. In 1915 
le came to New York City where he took charge of legal and claim matters 


in that office. 


Mr. Harvey is well qualified to discuss the revisions in the New York 
siate mechanic’s lien law, having been one of the most active in proposing 
the changes which have been made. He has made a specialized study of 
contract and lenders’ bonds and as an adviser and draughtsman in such 
matters his work has been helpful to both the Fidelity & Deposit and to 
other surety companies with whom his company has close contacts in its 


underwriting. ° 


In the following article he has made a point to discuss the revisions 
nade from the underwriter’s point of view rather than from the lawyer’s. 


No decisions of the courts are cited. 


The purpose of this article is to show 
the underwriters of surety companies 
and insurance brokers the way in which 
the recent amendment to the mechanic’s 
lien law of New York state, which be- 
comes effective on October 1, may af- 
fect their underwriting or the develop- 
ment of their business. Before attempt- 
ing to explain the amendment it is obvi- 
ously essential to explain the law as it 
now 1S. 

The legislators of the state of Mary- 
land apparently first conceived the idea 
that persons furnishing labor or material 
to be used in making an improvement 
to real estate were entitled to privileges 
and preferred remedies in the matter of 
cnforcing payment for performing their 
work or furnishing their material. From 
all available information, the first me- 
chanic’s lien law was enacted by the 
legislature of this state about one hun- 
dred years ago after that state had 
ceded part of its territory to the United 
States Government to be used as a site 
for the national capitol. 

Experiment a Success 

The purpose of the Maryland legisla- 
tors, in passing the law, was not so 
much to make it easier for laborers and 
materialmen to collect their bills as it 
was to help the realtors of that time 
have an easy time in improving their 
land in the District of Columbia. 

The experiment was a success and 
practically every state of the United 
States now has some form of mechanic’s 
lien law which applies to all improve- 
ments made on private property. The 
courts, at an early date, decided that 
it was against public policy to permit in- 
dividuals to have a lien on public land 
or the improvements thereon, but from 
time to time, after the passage of the 
mechanic’s lien law, acts were passed re- 
quiring all contractors for public im- 
provements to give a surety bond not 
only for the benefit of the public body 
but also for the benefit of all persons 
performing work or furnishing materials 
to be used for the public improvement. 
Such a law was passed by the Congress 
of the United States some years ago, 
and similar laws have been enacted by 
various state legislatures. 


No New York State Statute 
In our own state of New York, no 
such general statute requiring a surety 
bond to protect laborers and material- 
men has ever been in effect. Some years 


ago such a law seems to have been en- 
acted by our New York Legislature in 
the morning and to have been repealed 
on the same afternoon. When the ques- 
tion was presented to the court of ap- 
peals of New York state, that court de- 
cided that without a special act of the 
legislature such a bond could not be 
given for public improvements inasmuch 
as in permitting such a bond to be given 
by a public body, the public monies 
would be expended for private gain 
rather than for the public good. 

Since that decision by the highest 
court of New York, the United States 
courts, and the courts of practically 
every state in the Union, have an- 
nounced opinions in direct conflict with 
that announced by our own court of ap- 
peals. In other jurisdictions, the court, 
while conceding that it is against public 
policy to allow public monies to be used 
for individual gain, have decided that 
the public is benefited by having a con- 
tractor for public work give a bond 
guaranteeing the payment of the bills 
of all persons performing work or fur- 
nishing materials for the public improve- 
ment, 

The court of appeals of the state of 
New York at present may have, by de- 
cisions made from time to time, departed 
from its old-fashioned viewpoint but it 
is still a matter of doubt as to whether 
or not in this state a public body can 
give a surety bond for the protection 
of persons performing work or furnish- 
ing materials for public improvements. A 
New York state underwriter can assume 
with a fair degree of safety, that neither 
in the case of public or private improve- 
ments, will a surety company writing a 
bond be confronted with the risk inci- 
dental to such bonds in other jurisdic- 
tions under which materialmen and sub- 
contractors have a direct right of action 
against the bond. 


Position of Materialmen or 
Subcontractor 

Under the New York state law, al- 
though a materialman or subcontractor 
furnishing work or materials for a pri- 
vate improvement to real estate may be 
entitled to a mechanic’s lien on the in- 
terest of the owner in the real estate 
and that interest may be valuable, the 
materialman or subcontractor may nev- 
ertheless fail to collect his bill notwith- 
standing his lawyer may have been suc- 
cessful in establishing his right to the 


lien. By way of illustration, if a ma- 
terialman furnishes a subcontractor with 
material and the general contractor has 
paid the subcontractor in full, the ma- 
terialman’s lawyer may establish his 
right to the lien but the materialman will 
get nothing, and if a subcontractor com- 
pletes his contract with the general con- 
tractor. and the owner has paid the gen- 
eral contractor in full and the subcon- 
tractor has not been paid either in 
whole or in part, notwithstanding the 
subcontractor’s lawyer may have estab- 
lished his right to a lien the subcon- 
tractor will get nothing. 

The materialman or _ subcontractor 
furnishing labor or materials is perhaps 
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in an even more precarious situation on 
a public improvement to real estate than 
his fellow who had furnished work or 
material on an improvement to real es- 
tate privately owned. In the case of a 
private improvement, he has a lien on 
the land to the extent of the monies un- 
paid, but in the case of a public improve- 
ment he has a lien only on the unpaid 
monies. This may appear to be a dis- 
tinction without a difference. Such, 
however, is not the case. You cannot 
harass or embarrass a public body by 
filing a lien when all the monies due 
on the contract have been expended nor 
can you, by so doing, easily impede or 
delay the completion of the work, but 
in the case of land privately owned the 
situation is different. Notwithstanding 
the fact that the private owner may have 
expended all the money due under the 
contract, he may be harassed and em- 
barrassed by having a lien filed against 
his land, if perchance he seeks to sell 
it to another or to borrow money by 
way of a mortgage. 
Surety Angles of the Amendment 

_The relative position of persons fur- 
nishing material on public improvements 
and persons furnishing material on pri- 
vate improvements is here emphasized 
because the amendment to the mechan- 
ic’s lien law of New York state to take 
effect on October 1 next makes really 
only one change in reference to me- 
chanic’s liens on public improvements. 
The situation is entirely different insofar 
as private contracts are concerned. The 
amendment makes numerous changes in 
the old law, and has or has attempted to 


—— 





‘y’ State 


engraft upon the old law an entirely new 
remedy. 

The only substantial change made in 
the law in reference to mechanic’s liens 
on public improvements puts all lien 
claimants in the same class on a parity, 
whereas under the present law the lien 
claimants’ claims have priority in the 
order of time in which the notice of 
lien is filed. In the vernacular, the pres- 
ent law is based upon the principle that 
those who come first shall be served 
first, whereas the amendment is based 
upon the principle that all who have the 
same rights shall have the same shares. 

Surety underwriters and _ insurance 
brokers will probably prefer to have the 
amendment to the mechanic’s lien law 
explained by a method which will point 
out how the amendment is likely to af- 
fect surety bonds rather than by any 
other method, and accordingly, this ar- 
ticle will so proceed. 

Speaking broadly, there are three 
kinds of surety bonds which might be 
affected by any amendment to the me- 
chanic’s lien law, to wit: 

First: Contract bonds given by general con- 
tractors as principals to owners of fees or lease- 
holds conditioned for the performance of con- 
tracts entered into by and between such owners 
and such contractors to complete improvements 
upon owners’ lands. 

Second: Lendors’ or completion 
bonds. These bonds are used when _lendors 
make loans secured by real estate relying in 
part on the borrowers’ promise to make im 
provements on the real estate, or when lessors 
lease real estate to lessees relying in part as 
security for the payment of rent upon the les 
sees’ promise to make improvements on the 
real estate, and the lendors or lessors, as the 
case may be, demand a bond conditioned for 
the completion of the improvements in accord: 
ance with the terms of a mortgage, deed of 
trust or lease, as the case may be. : 

Third: Statutory discharge mechanic’s lien 
bonds. These bonds are provided for by law 
as one of the means by which the owners of 
fees or leaseholds may discharge any mechanic's 
liens filed against their property. 

A surety underwriter, in considering 
the affect of the amendment upon the 
underwriting of a contract bond included 
in the class first above referred to, wil 
probably wish to know, in the first place, 
whether the amendment is likely to m- 
crease the premium income, and the 
underwriter will at least, in the second 
place, wish to know whether or not the 
amendment is likely to increase the risk. 


Section 37 Entirely New 

Section 37 of Article 2 of the mechan 
ic’s lien law as it is to be when amended, 
is entitled “Bond to discharge all liens 
This section is entirely new. It provides, 
in effect, that an owner or a contraclo! 
between whom a contract exists for the 
improvement of real property may & 
cute and have filed as a matter of pul- 
lic record a surety bond with a corporalt 
surety, and thereupon the land on which 
the improvements are to be made 1s tt 
lieved from the burden of the mechanics 
lien law for claims on account of labor 
performed or material furnished in pur 
suance of the contract. This bond ma 
be filed either before or after the work 
is started. It is to be conditioned in & 
cordance with the terms of the statu 
so that all laborers, materialmen 4" 
subcontractors have a direct right of & 
tion thereon against the surety. 

The volume of premium income, unde! 
the present law, derived from contrac! 
bonds on private work in New *% 
state was never large, and from year” 
year has steadily declined. The -—_ 
is obvious. In the event an archite 
advises his client to obtain a surety D0” 
and requests his client’s lawyer t0 dra 
a bond which would not only in ent 
the owner against loss and damage whi 
the owner might sustain on accoum 2 
the failure of the contractor to comple 
his contract but would also guarante 


lessors’ 


mate 
arch 
ther 
own 
wou 
bon 
he | 
disc 
not 
com 
as te 
out. 
Yor 
Full 

U 
now 
noti 
of t 
the 
ants 
stan 
gon 
ty | 


enti 
own 
relie 
sure 
cont 
the 
own 
his 
be ¢ 
the 
or § 
an 
cith 
erty 
had 


sure 


Se 





929 


new 


de in 
liens 

lien 
arity, 
» lien 
| the 
ce of 
pres- 
> that 
erved 
based 
e the 
hares. 
rance 
e the 
1 law 
point 
to af- 
y any 
is ar- 


three 
ht be 
e me- 


al con- 
r lease- 
of con- 
owners 
yements 


npletion 
lendors 
ying in 
ake im: 
lessors 
part as 
the les 
on the 
as the 
ned for 
accord 


deed of 
e’s lien 
by law 
mers of 
chanic’s 


idering 
on the 
icluded 
to, will 
t place, 
to in- 
nd the 
second 
not the 
he risk. 


nechan- 
nended, 
1 liens’ 
rovides, 
ntractor 
for the 
ay exe 
of pub- 
yrporate 
n which 
Je is re 
chanics 
of labor 
in put 
ynd may 
he work 
din ac 
. statute 
nen all 
it of ac 


e, under 
contract 
w York 
_ year 10 
e reasol 
architec! 
ety bot 
to draw 
ndemnily 
ge which 
count 0 
complete 
suarantet 





May 17, 1929 


EET, 
m™Caruattro 











—— 
—— 


Page 41 








the prompt payment of bills for labor or 
material, and the owner client of the 
architect obtained such a bond and 
thereafter trouble arose between the 
owner and the contractor, the owner 
would probably find that the surety 
bond did not give him the protection 
he had hoped for. His lawyer would 
discover that this lack of protection was 
not due to the desire of the surety 
company to evade its obligation so much 
as to the peculiarities indirectly growing 
out of the provisions of the present New 
York state mechanic’s lien law. 


Full Payment for First Lien Claimant 


Under the mechanic’s lien law as it 
now is, the first lien claimant filing a 
notice of lien is entitled to full payment 
of his claim if established, even though 
the second and all subsequent lien claim- 
ants get nothing. Accordingly, notwith- 
standing the fact that the owner has 
gone to the trouble of paying for a sure- 
ty bond to protect honest materialmen 
and subcontractors such owner will dis- 
cover when trouble comes that some ma- 
terialman or subcontractor will slap on 
a lien rather than proceed against the 
surety bond. 

Even though such a materialman or 
subcontractor might have sincere doubt 
as to whether or not he can establish 
his claim against the surety company, 
he will, if he has had any experience 
along this line, know that whether his 
claim is finally established or not he will, 
by slapping on a lien, cause trouble and 
perhaps force a payment to which he 
might be, either in whole or in part, not 
entitled to recover. In the event the 
owner requests the surety company to 
relieve his property from the lien, the 
surety company’s principal, the general 
contractor, will most probably advise 
the surety to do no such thing and the 
owner is left in a dilemma. Meanwhile 
his property is standing idle and he may 
be confronted with serious difficulties in 
the event he desires to sell his property 
or secure a mortgage loan upon.it, and 
as a result of these difficulties he may 
either be compelled to lose his prop- 
erty or forego the benefits which he 
had hoped to receive in obtaining a 
surety bond. 

Sees Increased Volume in Contract 


Bonds 


Under the amendment, if an architect 
advises the owner to demand from the 
general contractor the statutory bond 
provided for by Section 37 of the law 
as amended, the situation will be entirely 
different in the event of trouble. Such 
a bond will give the owner actual pro- 
tection and the kind of protection he 
desires. The failure of his general con- 








tractor to pay bills justly due or his 
refusal to pay exaggerated or fraudulent 
claims will in no way embarrass or 
harass the owner. His real property 
will be relieved from the burdens of lien 
claims. In the vernacular, why should 
the owner worry in such an event? All 


worries have been transferred to the 


claim department of the surety company. 
The provisions of Section 37 of Ar- 
ticle 2 of the mechanic’s lien law as 
amended are not identical with the pro- 
visions of the law of any other state 
known to the writer of this article, but 
in several other states there are simi- 
lar provisions and from the information 
received from all persons interested in 
improving real estate in those jurisdic- 
tions where a similar law has been in 
force, it appears that the volume of pre- 
mium income from private contract work 
has been greatly increased and that all 
persons whose interests might be af- 
fected by a mechanic’s lien law are sat- 
isfied with the results produced by sub- 
stituting rights against a surety com- 
pany for rights against real property by 
way of a mechanic’s lien. 

For the reasons hereinbefore stated, 
the writer of this article is convinced 
that the volume of premium income to 
be derived from the writing of contract 
bonds in the class first above referred to 
will be increased by the amendment, 
provided the surety companies and 
their insurance brokers take the time to 
explain to all architects and attorneys 
with whom any business contact has 
been developed or may be developed. 

It may be that the passage of the 
amendment may increase the premium 
volume derived from contracts bonds 
coupled with the statutory bond provided 
for by Section 37 of the amendment for 
other reasons than those already re- 
ferred to. For instance, the filing of 
the statutory bond may relieve the owner 
and contractor from the possibility of 
having subcontractors and materialmen 
meddle into the affairs of the owner and 
contractor. This would be so that they 
might ascertain information which 
either the owner or the contractor, or 


both, wish to keep to themselves, ,as: 


under the terms of the old law and also 
under the amendment, unless the statu- 
tory bond provided for by Section 37 of 
Article 2 is filed, materialmen and sub- 
contractors undoubtedly have it within 
their power, under the pretext of pro- 
tecting their own rights, to attempt to 
obtain information with some ulterior 
motive other than the seeking of pro- 
tection for themselves and the payment 
of their bills. 


(To be Continued Next Week.) 








BLOOD POISONING ACCIDENTAL 


Virginia Jury Upheld by Supreme Court 
in Deciding That Nurse’s Death Was 
, Not Occupational. 

Whether an infection received by a 
nurse while treating a patient is an “ex- 
ternal, violent and purely accidental 
event” within the meaning of an acci- 
dent insurance policy, is the question in- 
volved in the case of Continental Casu- 
alty vs. Annie Scott Willis, which the 
Supreme Court declined to review. 

Bessie Milton Willis, «. trained nurse, 
was called to Louisa, Va., to nurse a 
Severe case of erysipelas, an infectious 
disease. While engaged in her work of 
oaberge she contracted septicaemia or 
Mood poisoning, from which she died. 

Miss Willis held a policy of the com- 
Dany which provided that death from 
* ood Poisoning resulting from bodily in- 
ry came under the policy’s liability. 
i Peneficiary went to court claiming 
the © germ of blood poisoning entered 
a8 Noahs System through an opening 
been index finger, caused by an acci- 
ees 3 or abrasion. The companv 
i ne , Claiming that the evidence did 

ee. ow that the opening might not 
prod cccered a result of the use of 
by niseptic solution. The jury found 
affirmed rig 8 : 
thd fees KB Btn wef of Appeals 
i Siee sees edd efused a review by 





Their finding was 


ILLINOIS BILL 





Would Relieve County Treasurers and 
Their Sureties of Liability for 
Failure of Depositories 
A bill is now before the Illinois house 
which would relieve county treasurers 
and their sureties of the liability for the 
failure of any bank having a deposit of 
county funds, provided the treasurer 
limits his deposits to such banks as quali- 
fy by depositing collateral security, or 
by giving bond in such penal sum, or 
with such security as the county treas- 
urer, county clerk, and the chairman of 
the county board shall direct and ap- 

prove. 

This measure is looked upon by the 
Insurance Federation of Illinois as fa- 
vorable with all of the interests involved 
inasmuch as it works no hardship on the 
banks; it greatly benefits public officials 
and it makes it possible for surety com- 
panies to handle the official bonds of 
county treasurers without the red tane 
and difficulties heretofore encountered. 

The Federation says that all the states 
surrounding Illinois have long ago re- 
lieved public officials of this liability. 
Similar relief some years ago was pro- 
vided for the treasurer of Cook County, 
and the proposed bill will extend this re- 
lief to the treasurers of counties in TIli- 
nois outside of Cook County. The bill 
has the approval of the County Treas- 
urers’ Organization. 


Three More Join the 
Consolidated Indemnity 


JACKSON, GLENSOR AND LEVINE 


To Fit in Respectively as Agency 
Assistant, Fidelity Underwriter and 
Fidelity Claim Dep’t. Head 


Three additional appointments have 
been made this week to the staff of the 
Consolidated Indemnity & Insurance Co., 
being George A. Jackson as assistant to 
Agency Vice-President Brushwood; 
Charles R. Glensor as assistant manager 
of the fidelity bond department under 
Manager Hayum, and Joseph B. Levine 
as superintendent of the fidelity claims 
department. 

Mr. Jackson comes from the Royal 
Indemnity where he has been since 1916 
in various capacities. He started with 
that company as secretary to Charles F. 
Frizzell when he was its assistant gen- 
eral manager; then he served for a short 
term as secretary to C. H. Holland 
when he was its president. Since then 
he has been successively in the under- 
writing, brokers’ service and agency de- 
partments, his last position being assist- 
ant agency superintendent. 

Mr. Glensor was formerly with the 
Ocean Accident for more than six years 
as a fidelity underwriter. Mr. Levine was 
with the National Surety for fourteen 
years, starting as an investigator, then 
chief investigator, adjuster and division 
head. His ability as a claim adjuster is 
indicated by his success in detecting 
frauds of dishonest employes and bring- 
ing them to justice. Among the cases 
he handled while with the National was 
the Waldorf-Astoria Hotel where a sys- 
tematic theft by employes over a period 
of two years was discovered by him with 
the result that five employes were in- 
dicted, three of whom were sentenced to 
prison. 

The Consolidated Indemnity appoint- 
ments of last week included John J. 
Cunningham as chief of the engineering 
department and Milton Fuerst as assist- 
ant manager of the conversion bond and 
guaranteed note department. 

Mr. Cunningham, a graduate of Carne- 
gie Institute of Technology and post- 
graduate of Stevens Institute, served 
fifteen years as engineer for several 
large corporations and then joined the 
National Surety in claim and underwrit- 
ing work. He will perform similar du- 
ties with the Consolidated in the met- 
ropolitan area. 

Mr. Fuerst is an expert in accounting 
and auditing lines, having been comp- 
troller of the Rainier Motor Cornp., an 
auditor for the Alien Property Custo- 
dian; with the National Accounting Co., 
and various bond and mortgage houses. 











NEW. CASUALTY APPOINTMENTS 
The Hudson Casualty, which has re- 
cently been admitted to a number of 
states, is extending its field in agency 
appointments and have appointed a 
number of agents among whom are the 
following: the L. F. Loiselle Agency, 
Manchester, N. H.; Beith & Beith, 
Woodbury, N. J.: J. A. Albert Co.. Van 
Buren, Maine; Birthwhistle & Living- 
ston, Englewood. N. J.; Gordon Dis- 
brow Frazee, Philadelphia: Raymond L. 
Brown Agency, Elizabeth, N. J.: Ameri- 
can Associated, Paterson. N. J.; Wm. M. 
McKeough, Hartford; Commercial Co., 
New Britain, Conn.; Byron & Byron, 
Jersey City; G. W. Rose, Gowanda, N. 
Y.: A. Shapiro, Newark, and E. M. 
MacCutcheon, Bridgeport. 





UNION INDEM. APPOINTMENTS 

Paul T. Bell has been appointed con- 
tract underwriter in the home office of 
the Union Indemnity and the North- 
western Casualty & Surety. He was for- 
merly with the Metropolitan Casualty in 
Los Angeles. William Leftwich former 


underwriter at the home office. is now 
contract bond underwriter at Los An- 
geles, succeeding Mr. Bill. 


Plan English Mutual 
For Surgical Expenses 


FOR CIVIL SERVICE EMPLOYES 





Bad Risks Are Included at No Extra 
Premium; Wives Included; $500 
Maximum Benefit 





A mutual insurance company, protect- 
ing English civil employes against the 
cost of surgical operations, may be 
launched on July 1. The organization 
will be known as the Civil Service Nurs- 
ing Aid Society. 

The London “Times” explains that, 
broadly speaking, all whole-time civil 
servants will be eligible for membership, 
and the benefits to be provided consist, 
as regards insured civil servants, of 75% 
and as regards insured wives of 50% of 
‘the expenditure incurred on surgeons’ 
fees, etc., subject to the following maxi- 
mum benefits within any period of twelve 
months: Total salary up to £500 per 
annum, £68; £400-£600 per annum, £83; 
over £600 per annum, £100. 

The corresponding maximum benefits 
in the case of wives of members in the 
above salary ranges are £45, £55 and £66. 
The contributions are similarly graded 
according to salary, and range from 5s. 
3d. to 7s. 6d. a quarter after the first 
year, during which period a slightly high- 
er rate will be payable. The contribu- 
tion in respect of the wife will be at the 
same rate as that paid in respect of her 
husband. 

It is provided that once a civil servant 
has been admitted to the association he 
can remain a member until his retire- 
ment from the civil service, thus distin- 
guishing the scheme from many which 
are based on.annual contracts under 
which cover may be withdrawn if the 
risk becomes a bad one, at the time when 
the benefit may be most needed. The 
Nursing Homes Committee recommended 
that the scheme should not be proceeded 
with unless an initial membership of at 
least 5,000 persons is secured. 





TRAVELERS’ APPOINTMENTS 





New Branch Managers at Oklahoma 
City; Portland, Me.; Indianapolis, 
Ind., and Omaha, Neb. 

Four new casualty branch managers 
have been appointed by the Travelers. 
They are: James Beattie, Jr., manager at 
Oklahoma City, Okla.; Wallace A. Oc- 
kerbloom, manager, Portland, Me.; 
Freeman P. Davis, manager, Indianap- 
olis, Ind.; and George H. Radcliffe, man- 
ager, Omaha, Neb. 

Mr. Beattie has been connected with 
the Oklahoma City branch for two years 
as a field assistant. Mr. Ockerbloom 
has been assistant manager in the Wor- 
cester, Mass., branch office of the com- 
pany since September of last year. Mr. 
Davis enters upon his new duties at In- 
dianapolis after having served the com- 
pany as assistant manager in the Los 
Angeles office since October 1, 1920. He 
first became connected with the Travel- 
ers in 1919, serving as a special agent at 
Detroit. 

Mr. Radcliffe, manager at Indianapolis 
for the last two years, in taking up his 
duties in Omaha returns to the city 
where he served the Travelers as cas- 
ualty manager from September 16, 1920, 
until the first of 1924. 7 





WROTE MORE THAN $6,000,000 

In 1928 the accident premium income 
of the Pacific Mutual Life was $6,319,661. 
The income for four other years fol- 
lows: 


1. RSAC RO amr $ 604,768 
Penne cckee a aane ws 2,042,122 
Ls NOY eee eee 4,816,658 
1 20 LSE RS pre» 5,999,950 





NEW JOB FOR H. B. KELLY 
Harold B. Kelly has been named field 
representative for the Metropolitan Cas- 
ualty for southern Illinois, outside of 
Cook county. 
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New Aviation Companies Planned 


(Continued from Page 1) 


and the Armstrong Siddeley line of avi- 
ation engines. 

The report is also that an interest is 
being acquired in the Aviation Corpo- 
ration of the Americas, one of the most 
extensive single air transport systems in 
the world, and the Western Air Express, 
handling the air mail route from Los 
Angeles to Salt Lake City and carrying 
the third heaviest mail traffic of the 
country’s air routes. 

It is logical to assume that the Avia- 
tion Insurance Co. and the Aviation In- 
demnity, affording complete fire and cas- 





GRAHAM B. GROSVENOR 


ualty protection, will handle the insur- 
ance interests of the aforenamed sub- 
sidiaries. 

The following is descriptive of the 
scope of the various Aviation Corpora- 
tion units: 

Universal Aviation Corporation 

This company, through its subsidiaries, 
operates the air mail services between 
St. Louis and Chicago; St. Louis and 
Omaha via Kansas City; and Cleveland 
and Louisville via Columbus and Cin- 
cinnati. It also provides passenger and 
express transport services between Chi- 
cago and St. Louis; Chicago and Cleve- 
land; Tulsa and Oklahoma City; Tulsa 
and Seminole and Oklahoma City and 
Wichita Falls. The service between 
Cleveland and Chicago forms an air mail 
system conducted in operation with the 
New York Central Railroad. 

One of the subsidiary companies of 
the Universal Aviation Corporation is 
the Braniff Air Lines, headed by Paul 
R. Braniff, of the well known Braniff in- 
surance family of Oklahoma City. Paul 
Braniff is a flyer. 

Colonial Airways Corporation 

General John F. O’Ryan, retired, is 








the president of this organization, in 
which The Aviation Corporation is ac- 
quiring a controlling interest. It oper- 
ates air mail and passenger lines be- 
tween New York and Boston; New York 
and Montreal and Albany and Cleveland. 
This group is one of the foremost air- 
craft operators in the United States, 
holding the first federal contract for 
both domestic and international air mail 
transport. 


Fairchild Aviation Corporation 


This company controls and operates 
a group of subsidiary companies engaged 
in the manufacture of airplanes, aerial 
cameras, seaplane pontoons and engines. 
The Fairchild airplanes have a wide mar- 
ket and have been used in many for- 
eign countries, in the Arctic, Antarctic 
and the tropics. 

The Fairchild Corporation has a Can- 
adian subsidiary which will become one 
of the parent holding company’s most 
substantial subsidiaries. 


Southern Air Transport, Inc. 


Control of this company by The Avia- 
tion Corporation was announced in last 
week’s daily newspapers. It is one of 
the most important air transport units 
in the South; controls a system of air 
routes comprising 3,124 miles and serves 
Texas, Louisiana, Mississippi, Alabama 
and Georgia. 

Rogers Caldwell on Directorate 

There are sixty-four members on The 
Aviation Corporation board of directors, 
one of whom is Rogers Caldwell, of 
Nashville. Caldwell & Co. has a sub- 
stantial interest in the Missouri State 
Life, the Southern Surety, Southern Fire, 


Inter-Southern Life and some other com- 
panies. The chairman of the board is 
W. A. Harriman, head of W. A. Harri- 


man & Co., New York bankers. 

Other prominent directors are William 
F. Kenny, president, William F. Kenny 
Co., who is also a director of the Con- 
solidated Indemnity & Insurance Co.; 
R. B. Mellon, Pittsburgh banker, brother 
of Secretary Mellon, and a director of 
the National Union Fire and National 
Union Indemnity; James W. Wadsworth, 
Jr., formerly United States senator from 
New York state; John W. Trumbull, 
governor of Connecticut; General John 
F. O’Ryan, retired; Major General Ma- 
son M. Patrick, retired, former chief of 
the Army Air Service. 

Also represented on the Aviation Cor- 
poration board are the following bank- 
ers, representing the banking group be- 
hind the company: Maurice Newton, 
Hallgarten & Co.; George M. Pynchon, 
Jr., Pynchon & Co.; G. H. Walker, pres- 
ident, W. A. Harriman & Co., Inc., and 
Robert Lehman, Lehman Bros., who is 
also chairman of the executive commit- 
tee. 

It is to be assumed that the boards 
of the two insurance subsidiaries will 
have many of the parent holding com- 
pany’s members represented on them. 





E. IRVINE HAINES’ NEW POST 


Former Insurance Trade Paper Man 
Now On Staff of Taylor, Ewart & 
Co., N. Y. Investment Bankers 
E. Irvine Haines, well-known in insur- 
ance trade paper circles and formerly 
editor and manager of the “National In- 
surance News,” is now connected with 
Taylor, Ewart & Co., New York City 
investment bankers, where he will pre- 
pare publicity and sales promotion litera- 

ture. 

Mr. Haines well qualified 
type of work, having been a financial 
writer on several daily newspapers, in 
cluding the old New York “Globe” and 
the “Wall Street Journal.” He served as 
staff writer for some time on the “Tn- 
surance Press” before joining the “Na- 
tional Insurance News.” 
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ENGLISHMAN SCORES UNINSURED 


British Judge on Bench Censors Boy 
and Others Who Caused Damage 
But Could Not Pay 
A British judge while on ‘the bench 
in Marylebone, London, severely cen- 
sored a young man, against whom a 
claim for $46.65 had been allowed, but 
who was unable to pay the sum and of- 
fered to pay at the rate of sixty cents a 

week. i 

Judge Snagege said: This is a very 
serious matter. You tell me that the 
insurance had just run out. There you 
were, driving at 30 or 35 miles an hour, 
and damaging another car. Suppose the 
damages had been heavier ? 

“Only recently,” added the judge, "I 
had a case where an aged man was 
knocked down and had both his legs 


“ur 


Testing Auto Devices 
(Continued from Page 33) 


to protect the car from severe shocks and 
to do this without injury to itself. The 
label service of the Laboratories has 
been and continues to be an effective 
means of maintaining a high standard 
of excellence and uniformity of produc- 
tion of bumper manufacturers. However, 
since the withdrawal of insurance recog- 
nition, many bumper manufacturers have 
discontinued the label service. In spite 
of this situation, however, inspection 
service continues at a number of fac- 
tories where the entire output is labeled. 

Related to the collision hazard is the 
subject of brake testing. The Labora- 
tories have investigated the suitability of 
several makes of brake testing equip- 
ment. These machines are for the pur- 
pose of counterchecking the condition of 
brakes of a car and for observing the 
effects of adjustments by measuring .the 
brake torque or brake resistance at the 
wheels so that the proper degree of 
equalization and brake effort distribution 
may be obtained. 

Kelated also to the same problem is 
the study of the construction of rear 
axle differentials. One appliance of this 
kind was studied to determine its cf- 
fect on the lability of skidding and, 
therefore, its relation to the safety of 
driving. 

Safety Fender Studied 

Another appliance of a novel type re- 
lated to the general subject of diability 
and collision nazard is the safety tender. 
A number of unusual designs have been 
produced but as a rule are not of sutn- 
cient merit to warrant an investigation. 
However, one design was presented to 
the Laboratories during the past year 
which seemed to be worthy ot serious 
consideration. ‘This was a_ specially 
built bumper ot tubular construction, 
the two halves of which could be 
separated by a linkage, one dropping to 
the ground and the other rising above 
the radiator. Between them was 
stretched a net. ‘he device when open 
resembled a locomotive cow-catcher. 
‘Lhe opening mechanism was intended to 
be useful 1t the running down of a per- 
son appeared to be unavoidable. 

‘Lhe work of the Laboratories in the 
inspecting and labeling of automobile 
locking devices still continues in con- 
siderable volume. Although direct in- 
surance recognition of locks was with- 
drawn some ume ago, the responsibility, 
thereby shifted to the automobile manu- 
facturer to maintain a good experience 
record, was accepted and as a result 
many cars are now equipped with locks 
as standard equipment. Our intimate 
contact with the automobile industry 
has, in most cases, resulted in the use 
of labeled locks and we, therefore, feel 
that our work continues to have a bene- 
ficial influence on the theft-loss ratio in 
spite of direct recognition of locking de- 
vices having been discontinued. 

This, briefly, is the story of Under- 
writers’ Laboratories’ activities in auto- 
mobile devices in recent months. From 
it will be gained the impression that 
our activity continues and it is hoped 
that this indicates an appreciation on 
the part of the automotive industry of 
the effects of the Laboratories as a con- 
necting link between their industry. and 
the insurance world through a study of 
the hazards and safety ot the various 
items of equipment presented. Special 
emphasis is placed on the whole hearted 
co-operation and appreciation of the 
automobile industry which results in 
manufacturers of devices being referred 
to the Laboratories by the automobile 
manufacturers and by a readiness on the 

part of the automobile manufacturers 
to overcome questionable construction 
practices as related to the various in- 
surable hazards. 








broken and was crippled for life. The 
jury very rightly gave him £750, but the 
driver was. not insured, and the poor old 
man has not got a penny.” 


Lansing Motorist Club 
(Continued from Page 21) 


will be dropped. Few, if any, of the 
agents now participating in the plan be. 
lieve, however, that this will be the out- 
come. They see a continuance of the 
scheme indefinitely with the results jn 
increased business more apparent as the 
club grows well estabished. 

Numerous inquiries have already been 
received in regard to the experiment 
from local boards and individua! agents 
all over the country. It seems likely 
that the plan will be copied in many 
other communities and that, even though 
the stock companies may never adopt 
the so-called motor club services as a 
part of their insurance contracts, the 





W. O. McMANUS 


agents will supply the deficiency and will 
give the mutuals and reciprocals hot 
competition along this line wherever the 
inroads of the “at costers” have been 
acutely felt. The Lansing agents are 
pleased that they have pioncered the 
plan and they are working steadily to 
bring about its complete success. 
Members of the Club 
Officers of the Lansing Motorist Club 
at present functioning are: Carl F. Tre 
ger, head of the insurance department 0! 
the Bailey Real Estate Co., president; 
Everts Rouse, of the Rouse Insurance 
agency, vice-president; Hazen Hafer, of 
the Dyer-Jenison-Barry Co. agency, se 
retary-treasurer; Clyde B. Smith, who 
operates his own agency and does what 
he can for other agents throughout the 
country in his spare time in his capacity 
as chairman of the executive committee 
of the National Association, and 
McManus, of the McManus agency, % 
directors. All of the active officers att 
of the younger generation of insuranc! 
men, the type receptive to new ideas yor 
with abundant energy to carry them 0! 
The directors are older men who have 
built their success largely on their ability 
to sense their responsibilitics as = 
agents and to make themselves prepare 
to render a truly professional type of in 
surance service to their community. 





LAND VALUE COMPANY 


Formed in Nevada and Operating ® 
Four States; Has $500,000 Capital: 
$100,000 Surplus Co 
The Federal Land Value ene : 
: : Ri si- 
formed in Nevada, is confining he a 
ness to land in subdivisions within of : 
. “ae + es 
jacent to prosperous cities. | ae 
in California, Nevada, Utah, Texas aa 
Arizona. Its capital is $500,000; 18 § 
plus is $100,000. — 
A recent change in the official — 
of the company has resulted in t ge’ 
vancement of Elmer Butler to the P 


a . who 
dency, succeeding W. P. Neth pee ss 
recently resigned. Mr. Butler wa 


merly executive vice-president. 
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